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» Increased steel output will be | ATLANTIC CITY, N. J.—General | By Bernie Thomas 
the main cog in machinery to | Motors believes it will have diffi- | Staff Writer 
get Europe’s economy back on | culty increasing production mate- Fi Als-cuTt production on the final 
its feet. A similar idea should be | rially before the last half of 1948, day of September kept last 
| tried in this country. M. E. Coyle, ex- week’s automotive output over the 
: ’ ecutive vice-pres- 100,000-level for the fourth con- 


ident of General HEAD N. J. DEALERS. Elected at the 29th annual convention of the New Jersey | secutive week, as U. S. plants built 


4 ‘ Automotive Trade Assn. in Atlantic City were, left to right, Otte P. Henneberger, 
Well 3 Motors said in a business manager; Harry D. Doerr, of Vineland, second vice-president; Courtenay 8. | 2" estimated 70,677 cars and 29,702 


The oil industry is doing well, talk prepared for | whitman jr., of Newark, first vice-present; T. Irving Johnson, of Trenton, president; | trucks—a total of 100,379 units. 

n’t meet demand and has huge is delivery here Fri- | 4. ag Swan, of Dover, third vice-president and treasurer; Willam L. Mallon, However, daily output bogged 
expansion programs underway. a B ’ day. — —— —| down in the latter part of the 
\ : week, a decline that will be bet- 


7 elie. ' 4 However, he 
’ said tat vee | Used Car Volume Off 40%; sur cemacted: Se: Sh SE 


urren senger car pro- 
duction may Meanwhile, September supplant- 


Even though phony accusations ach 000 S P e D li 
guint heen aioe | a {G4 “eee Some Prices Decline ot fe ae are 
pns” have been worn threadbare, M. E. Coyle an expected top era. Accoréiie tu Aaiaal ies 
e rabble-rousers are hell bent of 3,750,000 cars this year. Total By Jim White checkup by Automotive News dis- compilations, U. §. plants built 
riding the subject until it wili| cars and trucks for 1947 should Stat Writer closed. 312,234 cars and 118,936 trucks for 
ecome stark naked. be near 5,000,000 units, second NCERTAINTY marked the ac-| Two camps of opinion differ on|a total of 431,170 units during the 
irr ae only to 1929’s record 5,358,420, he tivities of the nation’s used car|the meaning of the slump, with | month. 
tus Quo predicted. |markets.last week as retail and | some veteran dealers regarding the| September's truck total is the 
Coyle addressed a tri-state con-|wholesale sales volumes slumped r sales totals as merely a inter-| best in history, but th 
GM’ deal poo y ry, bu e car total 
3 & new one-year dealer con-| vention of dealers from Pennsyl- | nearly 40 percent from the period | seasonal pause, while others look | fell almost 3,000 units below the 
act, due to be announced Oct. 25, | vania, Delaware and Maryland. prior to Sept. 15, a nationwide | upon the current volume drop as postwar high of 315,197 recorded 
om retain virtually all a of | His talk, one of the most com- the oft-heralded, long-awaited tum-|in April. 
e Sloan postwar contract, includ: | prehensive given by a factory ex- ble in used car prices. i 
ear distribution on an historical ecutive in some time, gave his Benson Ford Set 
‘basis, it was learned last week by | frank views on many outstandin Although the used car picture [pease the week ended Sept. 27, 
“Automotive News. problems of the day, including: & F M ° R le has darkened considerably over U. S. plants assembled 72,623 
a e'-e ; s: or ajor ote what it was four weeks ago, | cars and 29,617 trucks—a total of 
§ Factory-dealer contracts, dealer 
Sg profits, buildings and investments, S pital some dealers feel that the drop | 102,240, according to revised figures. 
xcise Relief? In L-M Division is a temporary condition which | Combined U. S. and Canadian 


1 nment is called See text of Coyle’s speech on will clear itself in time and leave | car and truck output last week is 
a. tee a DETROIT.—Ford Motor Co. an- prices and demand in much the |estimated at 105,875, compared 


Mepon to spend unprecedented| Page ?@ = nounced last week that Benson ; h 
; E an relief, Con- : same positions as prevailed ear- | with 107,827 the previous week. 
ce hs sepee abort to repeal used - car wholesaling, salesmen | Ford, amember of the board of di-| i442 tnd of vacation travel, After dipping heavily into cur- 
y training, franchises for factory ex- rectors, who since 
deral excise taxes on autos, ac- : ; ’ seasonal lull and depleted pri- (Continued on Page 41, Col. 3) 
i samt Vee tnd alti ecutives, dealers heirs, volume his return from vate savings were regarded as 
soe + ’ Dingell ichi an, | Sales, and general problems of pro- - service with the beis pelcmey entees Sor (he 
4 P- get & duction, labor and black market. ae Army Air Forces blie’s i tivit Production 
Democrat and member of wn Other important speakers at the ; has been ac- aeaetiae ce indicate that Automotive News Estimates 
House ways and means committee. (Continued on Page 37, Col. 1) ; inti himself c 
: ae ean “te. |the same conditions prevails U. S. Cars, Trucks 


ith various de- 
bea aaa oe aie throughout nearly all areas, with 102,240 


| rive or Third Wa e Round ; Souben oF on only slight variations in retail vol- 100,379 
& : ig | ume and price fixtures. Some areas 
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4 By Meo Gergen ( — one, _— i ge ciating himself with this new di-| {7ETERAN used car marketeers 
ey RGANIZED labo sed ‘no piace tes Mactan P y (See BENSON, Page 12, Col. 5) regard this period the same as 
f rT tens Inet aie te vnahiie a the | P er that which occurred earlier this 
s year when late spring and early 

NOTHE ; Last Prev. 1946 

ong Hd th sed a for postwar A ano Denar yee Top Cars ——— ave a ge aoe Week Week Week 

eb” _| tions is the blem of compli New car registrations for seven ||‘#ttons but which were followe For complete production totals 
Shortly after Ford and the UAW Pie "aaa months, plus 35 states in August; ||'™mediately by one of the best|| by makes, see table, page 41. 


O reached final agreement on a|°F non-compliance with certain 
Mi5-cent wage 1 an by a 30 per-| Provisions of the Taft-Hartley law. || 1947 1946 Sonat ap Pape $8, Ov. .&) 


ent raise was formally demanded ; eee See ie — Pos. Make Pos. 9 
for 350,000 members of ‘five operat-| innumerable financ politi- 1—401,675 Chev. 104,372— 8 9 5% M k T d 
Bing railroad brotherhoods. - an by ou Md 2—$14,321 Ford 149,823— 1 O ar up on rades: 
The wage settlement at Ford | : ri 8—192,538 Plym. 110,584— 2 5 
closes the books on, the second | 2@Vits asserting they are not 4—143,239 Buick $5,241— 8 W agstaff Calls That Figure Fair; 


5 | Communists. 5 = ° 
% —. = wPocasie ieee ee Promises of NLRB General by ioodae . nae ; De Soto W atching Resales 
ted D 6—124,02 , 9— 
11%-cent hourly raises: plus 3% ee eee ear oe 7—111,061 Olds 28,008—11 By Pete Wemhoff reminding dealers of the need for 


will enforce this and other re- 2 N 44.518— 5 
cents pay fdr -six ‘non-worked quirements of the new law “to the a or es A ay Editor, Automotive News every precaution to avoid public 


holidays a year. | sami : ee iltwill.” 
"The approximate pet gain of 15- raed ee ee a great || 19— 63,377 Stude.  24,452—12 NINETY-NINE percent of all 
i cent increases in.the second round| j¢ was already a parent that the 11— 63,175 Hudson 36,590— 6 auto dealers are performing} Two of Wagstaff’s chief tenets 
™ compares with the 18%-cent set-/ Taft-Hartley 1 . t alae ¢ 12— 56,381 Chrysler 34,635— 9 || honest and fair service to the na-| for his dealers are: (1) No loading 
; » left as an empty. unenforced || 18— 42801 De Soto 30,821—10 tion thousands of case studies have | of accessories on new cars, and (2) 


) tlements in the first postwar wage| be left as an empty, unenforced 
» drive—or a combined total of $13.40 | statute in the Pinon f lawbooks. — pop ee ovina convinced J. B. Wagstaff, DeSoto} fair used car allowances. 


) per 40-hour week sinve V-J day. Invoking provisions of the law, Kai sales vice-president. et ei 
». Strategy for the upcoming pay /|a federal court of appeals and the Sad ~ —— “In our systematic probe of all | « E BELIEVE a 25 percent 
emands will be completed when|NLRB upheld in separate cases 18— 15,151 Lincoln 8,749—16 || ,ew-car resales,” Wagstaff declared ine cis ‘tenieine:te tent 

he AFL and CIO hold their na-| employers who refused to bargain 19— 14,461 Willys , ve : 
’ “we have found not more than six/| fiable,” he declared, “and any low- 


Hional conventions this month. The | with foremen’s organizations. Both Cro , 
rulings cited the clause allowing 20— 9,588 sley rt reprehensible cases, with the result|er allowance is just like adding 
foremen to join unions, but put- Total All Makes that it has been necessary to cancel|that much onto the price of the 


im This issue ting employers under no obligation 1,918,592 156,752 out only one of our 3,000 dealers.” | new car.” 
cetions sess. © ee es ee een Por farther Getahs "668. page However, he said, “we are con- De Soto has a $75 penalty on each 
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(Continued on Page 39, Col. 1) ee stantly on the watch and keep (See WAGSTAFF, Page 36, Col. 5) 


Hey 





























2 








AUTOMOTIVE NEWS, OCTOBER 6, 1947 


Parts Makers Meet... 





AMONG GUESTS at the annual banquet of the Automotive & Aviation Parts Mfrs., | 


Ine. in Cleveland last week were (reading clockwise, starting at 7 o’clock): E. R. Breech 


(Ford), Harvey 8S. Firestone jr., E. L. Lindseth (Cleveland Electric Illuminating Co.), | 
F. C. Crawford (Thompson Products, Inc.), Henry Ford II, John Airey (King-Seeley | 


Corp., B, E. Hutchinson (Chrysler Corp.), J. L. Myers (Cleveland Graphite Bronze Co.), 


A. 4d. Browning (Ford). 





OTHER ATTENDEES at the AAPM meeting were, 
(Kelsey-Hayes Wheel Corp.), Ford Lawrence, A. B. Pease, C. T. Foster, A. 
(Ford Motor Co.), John Collyer (B. F. Goodrich Co.), A. 
Corp.), Fred Lord (Kaiser-Frazer Corp.), G. P. F. Smith (Borg-Warner Corp.), W. E. | 


Bandemer (King-Seeley Corp.). 


left to right, 
J. Browning 


M. Wibel (Nash-Kelvinator 





ALSO PRESENT were, left to right, Frank L. Burke and M. F. St. Aubin (General 
Motors), V. A. Dupy and R. E. Waldo (GM), C. S. Holden and C. ©. Cariton (Motor 
Wheel Corp.), Hugh H. ©. Weed (Carter Carburetor Co.). 


Ford Calls U.S. Production 
Hope for World Security 


By Sanford Markey 
Staff Correspondent 

CLEVELAND. — (UTPS) — The 
philosophy on “one-world” and 
America’s dominant role in the fu- 

ture of the world were outlined by 
Henry Ford II, president of Ford 
Motor Co., last Monday night in 
Cleveland before 600 members and 
guests of the Automotive and Avia- 
tion Parts Manufacturers Assn. 
Criticizing the role of Russia in 
the world of today, Ford declared 
that, the United States has the job 
“cleaning up the world’s mess” 
and it is faced with the gigantic 
task of building an economic base 
for future peace. 

This, he added, can be met only 
by production. 

“It seems clear,” Ford declared, 
“that our job is not only to con- 
tinue to increase the productive 
capacity of America, but to do 
everything we can to rebuild and 
expand the ability of the rest of 
the world to produce. 


“Unless the whole world achieves | 


greater wealth and security, Amer- 


Ford Quits Aviation Board 


‘Too Busy,’ Tells Truman 
WASHINGTON. — The White 
House announced last week the 
resignation of Henry Ford II, pres- 
ident of Ford Motor Co., as a mem- 
ber of President Truman’s air 
policy commission. The commission 
was created to recommend a new 
overall aviation policy, with a view 
toward long-range defense needs. 
Ford stated in a letter to the 
President that it had become im- 
possible for him to “give the time 
and study necessary to arrive at 
the intelligent problems you have 
assigned to the commission.” 


|ica cannot hope to maintain high 
living standards. We are all in one 
boat together, and if it sinks at 
one end, it sinks all over.” 

Ford hit at the “political short 
cuts and phony economic schemes” 
of the Russian methods of produc- 
tion. And, he added, it was “dis- 
couraging” that so many nations 
do not seem to catch the connec- 
tion between America’s all-out abil- 
ity to produce and the American 
system of freedom plus opportun- 
ity. 

He termed the Communist rec- 
ord of achievement “far from im- 
pressive.” 

Ford added that postwar de- 
mand for production was vastly 
underestimated. He declared the 
total value of production in the 
U. S. in 1989 was $90,400,000,000 
and that during the first half of 
1947 it was at the rate of $224,- 
000,000,000. 

“This increase in the value of 
things produced is only partly due 
to present price inflation. With 60 
million people at work,” Ford said, 
“more actual goods and services 
are now being turned out than ever 
before in our history.” 

In closing, Ford analyzed the 
problems of his company and point- 
ed out that despite war losses over- 
seas, his company had scored an 
enviable record of turning out more 
than 250,000 cars and trucks in 
Europe. 

Also in attendance at the Mon- 
day night dinner were top leaders 
of General Motors, Chrysler, and 
other automobile manufacturers. 

The AAPM was welcomed to 
Cleveland by Fred W. Crawford, | 





president of Thompson Products, | 
who introduced John Airey, head 
of King-Seeley Corp., Ann Arbor, 
Mich., president of the association. ' 


George Kennedy | 


Auto Makers Deny 


Merger Rumors 

DETROIT.—Two rumors in 
financial circles— mergers of 
Packard with Kaiser - Frazer, 
and Hudson with Reo—were 
denied last week by officials of 
Packard and Hudson. 

A. E. Barit, Hudson president, 
categorically denied that any 

. plans are being considered for 

a merger with Reo. A spokes- 
man for Packard issued a simi- 
lar denial on the K-F rumor. 
K-F officials admit that such 
a@ proposal was under considera- 
tion six weeks ago, but that it 
is now dead. 








provide rides in its new models 
for 1948 on its second annual In- 
stitutional Day here Oct. 15, James 
D. Mooney, president, announced 
last week. 

While Mooney did not expand 
on the “new models,” Automo- 
tive News has learned that they 
will be the Jeepsters, a touring 
car resembling the old Stutz 
Bearcat, and a dolled-up version 
of the present station wagon, 
called the Station Sedan. 

The projected Willys passenger 


Sloan Doubts 
U.S. Will Undergo 


Serious ‘Bust’? 


NEW YORK. — American indus- 
trial companies are not hesitating 
in making capital investments to 
rehabilitate their 
plants and to ex- 
pand their capac- 
ity despite talk of 
recession and se- 
rious depression 
from some econ- 
omists, Alfred P. 
Sloan jr. said 
here last week in 
addressing 800 
railroad, business 
and civic leaders. 
Speaking in con- 
|junction with the showing of the 
General Motors Train of Tomorrow 
|exhibit, Sloan said that he per- 
sonally doesn’t feel that this coun- 
try is going to have a serious re- 
| cession. 
| “I measure my point of view 
largely by the activity of our dur- 
able, and perhaps our semi-durable 
goods, especially the durable goods 
dealing with capital investments,” 
Sloan said. 

He believes that the nation 
doesn’t need to worry about any- 
thing but the possibility of a minor 
recession involving certain adjust- 
ments in prices and production 
where they are out of line. 

As for GM, he said, executives 
feel that the company could sell 
all the cars and trucks it could 
make in the next two years, and 
that other car manufacturers feel 
they can do the same. 

“Yon cannot have an industrial 
depression when the capital goods 
industries are busy,” he added. 








A. P. ‘Sloan jr. 





Dearborn Motors 
Hits Scalping 


On Tractors 


DETROIT.—Merrit D. Hill, gen- 
eral sales manager of Dearborn 
Motors Corp., national marketing 
organization for Ford tractors and 
Dearborn farm equipment, last 
week urged dealers “to crack down 
}on the black market in farm ma- 
chinery by all possible means.” 

Meanwhile, the Prairie Farmer 
reported that “bloodhounds”’—men 


| who watch every sale of new farm 


equipment — are following farmers 
home and buying equipment at ad- 
vanced prices for resale in the 
“scalper” market. 

In a message to 3,000 Ford trac- 
tor and Dearborn equipment deal- 
ers throughout the nation, Hill 
cautioned them to make certain 


|that merchandise is sold and de- 





livered only to farmers known to 
have a great need for it. 





New Willys Entries 


‘College Boy’s Dream’ and Station Sedan 
Due at Institutional Day 













Congress Gets Fund Plea. . 


State Road Chiefs Back 


Uniform Weight, Speed 


NEW YORK.—A resolution pe- 
tioning Congress to authorize not 
less than $500,000,000 for each of 
the fiscal years of 1949, 1950 and 
1951 for federal aid highway con- | 
struction was adopted by the, 
American Assn. of State Highway 
Officials at the closing session here 
of its 33rd annual meeting. 

Asserting that the Federal 









TOLEDO.—Willys-Overland will|car is believed to be still a couple 


of years in the future. 

It is also expected that the Jeep- 
ster and the Station Sedan will 
not be announced officially on Oct. 
15, although they will be demon- 
strated. 

Formal announcement of the 
Station Sedan is expected to come 
about next March and the Jeepster 
in June. 

It is learned that the Jeepster 
will seat four or five, will have 
a canvas top with side curtains, 
the Jeep front end and the station 
wagon chassis. 

It is designed to be “the col- 
lege boy’s delight,” and it is 
hoped to get the price around 
$1,000. 

The station Sedan will have a 
six-cylinder engine rather than the 
present four, and the body will be 
in solid colors, with no effort to 
simulate wood, as the station wa- 
gon does. 

In addition, the interior will be 
more luxurious, resembling that of 
a passenger car. 

More than 300 of the nation’s 
leading industrialists, bankers, 
educators, editors, federal and 
state officials have accepted in- 
vitations to attend Institutional 
Day, Mooney said. 

“A year of progress will be the 
theme of the meeting,” Mooney as- 
serted. 

The visitors will see the com- 
pany’s new $5 million stamping 
division, now manufacturing truck 
bodies, in operation. They will ex- 
amine the new body paint division 
which covers 120,000 square feet in 
the Toledo plant; a new 4 and 6 
cylinder engine line and the nearly 
completed drop-forge division 
which has a production capacity of 
4% to 5 million pounds of steel 
forgings per month. 


Monroe Auto 


Realigns Officials 


MONROE, Mich.—Several ad- 
vancements in the executive per- 
sonnel of the Monroe Auto Equip- 
ment Co. have been announced by 
B. D. McIntyre, president, follow- 
ing the annual meeting of the com- 
pany’s stockholders and a meeting 
of the board of directors. 

The directors elected William D. 
McIntyre to the post of executive 
vice-president and treasurer, and 
named Charles S. McIntyre as vice- 
president in charge of sales and 
secretary. The latter then an- 
nounced the appointment of J. E. 
Bickel as sales manager of the 
company’s parts and _ accessory 
division. 





Re 


Highway Act of 1944, providing 
$500,000,000 for each of the years 
1946, 1947 and 1948, has enabled 
states to plan intelligently a con- 
tinuing program of highway im- 
provement and has resulted in 
most efficient use of the funds, 
the association declared that 
similar funds for the future are 
needed “so that the orderly con- 
tinuation of the highway pro- 
gram can advance uninterrupted- 
ly and expeditiously.” 

Other resolutions called for uni- 


|form state speed and weight laws; 


for a ban against construction of 
airports or landing fields within 
65 feet of a public highway; for 
increased appropriation of federal 
funds for forest highways; for es- 
tablishment of the transportation 
corps as a regular unit of the 
army; for long-range planning on 
road projects by all states, and 
for a retirement plan for state 
employes. 

Robert H. Baldock, chief engi- 
neer of the Oregon state highway 
department, who was elected pres- 
ident of the association to succeed 
Tennessee State Highway Commis- 
sioner C. W. Phillips, warned that 
there are a million miles of high- 
ways in the United States in such 
a state of deterioration that they 
comprise a constant menace tc 
motorists. 


“The expenditure of $30,000,000, 
000 over a period of 10 years wil 
be required to provide adequat« 
transportation routes throughou 
the country,” Baldock said. “Peo 
ple are becoming more and mor 
impatient for better roads and ou 
systems are about 15 years behin« 
the proper standards of restora 
tion of depreciation.” 

Baldock pointed out that road 
building should advance far more 
in 1948 than it has during the 
current year as there is a les- 
sening in the shortage of man- 
power and materials. Many safe- 
ty devices will be built into the 
highways, he said, and construc- 
tion will be designed to fit the 
vehicles and assist drivers. 

In addressing one of the earlie: 
sessions of the association’s week: 
long conclave, Federal Public 
Roads Commissioner Thomas H 
MacDonald said that plans have 
been approved for 10,210 miles of 
highway construction in this coun. 
try involving $278,000,000 of fed- 
eral funds, and 90 percent of this 
work is under contract. Improve- 
ments on the secondary system 
have been programmed on 32,000 
miles, he added. 


Emphasizes Urban Needs 

“In the urban areas, particular- 
ly,” MacDonald said, ‘the daily 
reciprocal movement from home to 
work and work to home is the 
most prominent feature of high- 
way traffic. It is for the more effi- 
cient conveyance of these great 
tidal movements that the various 
degrees of arterial street improve- 
ment are proposed and required.” 
Senator John S. Cooper of Ken- 
tucky, chairman of the subcom- 
mittee on roads of the Senate Com- 
mittee on Public Works, urged 
that the next session of Congress 
extend the Federal Highway Act 
of 1944 for at least another three 
years beyond its scheduled termi- 
nation in 1950. He also advocated 
(Continued on Page 32, Col. 1) 


HERE’S ONE WAY to instill patience in customers waiting for their new cars. W. N. 


Leslie, of Leslie Motor Co. (Nash), Greenville, 


N. C., shakes hands with L. G. Caru- 


thers, Nash district manager, before Leslie’s departure in his 1926 Nash roadster for 


a North Carolina Dealer Assn. meeting at 
slicked up for display purposes. 


Myrtle Beach. Leslie is keeping the car 
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providing tory-dealer relations committee 
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ers will be on the program, Dish- 
man said. The session will open 
with a noon luncheon and close 
with a cocktail party at 5 p.m. 


R. I. Dealer Wins $200 


In Car Resale Suit 
PAWTUCKET, R. L—(UTPS) 
—Frank Crook, Inc. of Paw- 
tucket, has come out the win- 
ner in an auto resale suit. 
Legality of a contract being 
used by car dealers to break up 
the “gray market” in new “used 
cars” was upheld in Tenth Dis- 
trict court here by Judge Wil- 
liam M. Connell. An award of 
$200 and costs was made against 
Frederick DeWade, whose coun- 
sel appealed. DeWade is said to 





As Human Beings 


T= tendency of increased profit- 
sharing in this field is vividly 
illustrated in this year alone, when 
dealers in some states have almost 
unanimously installed group acci- 
dent, health and life insurance ben- 
efits for their employes. Such a 
program has been promoted by the 
Virginia, Pennsylvania, North Car- 
olina and other dealer associations. 

This action is a great step in 
the right direction. It indicates 
that the dealers who have put 
into effect such plans are con- 
sidering labor not as a commod- 
ity but as human beings. 

I invite dealers, who operate 
some kind of profit-sharing plan, 
to write me what success they are 


munity committees, some cover- 
ing one or more counties, and 
some organized to handle metro- 
politan areas, have been set up 
and are ready to carry out their 
part of the plan. 

Complete instructions, literature 
outlining NADA’s many past, pres- 


ent and future services to automo- | 
prospect | 


bile dealers of America, 
cards, report forms and other nec- 
essary materials have, been sup- 
plied to local committees in a local 
chairman kit, sent direct from 
NADA headquarters to each local 
chairman. 

NADA President M. O. Anderson, 
commenting on the G.A.D. pro- 
gram, late last week gave out this 
statement: 

“With three out of every four 


SEEK NADA MEETING. Left to right, 
plan strategy to bring the 1949 National Au 
Francisco: William Hughson, local Ford dealer and president of the San Francisco 





at meeting of association officials as they 
tomobile Dealer Assn. convention to San 


: having with it—about its advan- 
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ter for Crook had asked for $400 dam- |e interested I promise, in the |the United States already enthus- | 7 CGrookard, Roseville Chevrolet dealer and president of the Northern California Meter 
the car near future, some case histories of | iastically helping to carry cut/| car Dealers Assn., and Glen Rmallaamh Rurlingams Chevralet dealer and WADA 4- 
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such plans in actual operation. 


NADA’s progressive constructive 
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an identical agenda. We propose. 
The British endorse. The countries 
we feed and finance vote “Aye.” 
Russia and her Communist-con- 
trolled satelites vote “No.” The 
“Ayes” have it, so the Russians 
promptly veto the whole shebang 
and there we are, right back where 
we started from. It all gets very 
tiresome and, worse still, it leaves 
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Akron—IKtex McConnell Kansas City—I. E. Kirkland Phoenix—Floyd Gillette ' 
Albuquerque—E. 8. Harris Lincoin, Neb.-G. W. Kline Portland, Ore.—F. K. Haskell us a little jittery! 
Atlanta—Joe Conkle Little Rock—Inez H. McDuff Richmond, Va.—T. D. Eaton * * *,. 

WHEN WE were in New York 





Baltimore Kate Savage London——-David Wood San Francisco—Leon Pinkson, 






Birmingham, Ala.—Stuart Riddle Los Angeles--Slim Barnard, Steve Still a couple of weeks ago, we were 








Boise—H. H. Miller Lynn Rogers Seattle—D. M. Trepp 

Boston—Harry Stanton Louisville—A. W. Williams South Bend—L. E. Dunkin impressed, as you have probably 
Buffalo—Geo. E. Toles Madison—John Wyngaard Spartanburg, 8. C.—L. D. Bray | been, with the fact that most of 
Butte——-Kenneth Mulholland Miami, Fla.—G. 8. Connell Springfield, t.—C. C. Hall the hotels are filled with foreigners 


Milwaukee—John E. Hubel Zack 
Montreal—Roy Carmichael 
Nashville—Clyde Grissam 
New Orleans—Gordon Hebert 
New York—-Bethune Jones 
Oklahoma City—KE. W. Fair 


Charlotte, N. C.—D. G. Spencer Springfield, Mass.—E. C. 
Chicago--Mel Adams 
Cleveland—Sanford Markey 
Columbus—Bert D. Strang 
Concord, N. H.—-Guy Langley 
Dallas—C. K. Cates 


and the bartender or waiter who 
cannot speak at least seven lan- 
guages finds his English or Brook- 
lynese of little value. You find you 
cannot get accommodations in the 


St. Lowis—Sam X. Hurst 

St. Petersburg, Fla.—Joseph 
Lawren 

Toledo—Bert Woods 

Toronto—James Montagnes 










Denver—tIra Alexander Omaha—Arthur RR. Oleson Vancouver—F. H. Fullerton 

Harrisburg, Pa.—George Shelley Ottawa—M. L. Schwartz Washington—William Ullman hotel where you are in the habit 
Hartford, Conn.—R. St. Martin Pittsburgh—Leon M. Leffingwell Wichita—H. J. Heneman 

Jacksonville, Fia.—A. G. Ivey Philadelphia—Sam Elber York, Pa.—M. H. Frey of staying because it is filled up 








with some foreign delegation. You 
see so many fez’s and turbans on 
the streets that, unless you were 
told, you would assume there was 
a Shriner’s or Elk’s convention in 
the old burgh! 
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s 
BUT TO COME nearer home 
and be less depressing, it did my 
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AUTOMOTIVE WE STAND FOR: heart good to learn from those 
f . 11. Fair and equitable contracts between manufac- who are in on the “know” that the 

D Mh > SeM turers and dealers in motor vehicles, parts and ac-|™manufacturers in our industry 
E (ae cy cessories. 12. A fair profit to the dealer on every |have been showing a fine spirit 
A used vehicle accepted in partial payment for a new |0f good-neighborliness. The prac- 
L car or truck. 13. Every dollar of gasoline tax col-|tice has become quite prevalent, 
lected by state or federal governments applied to |8@ I understand, for one factory 

E the building and maintenance of highways. 1 4. The |t0 loan a competitor steel or cop- 
R elimination of governmental and bureaucratic con- |PeT, OF even manufactured parts, 


when they learn the other fellow’s 
plant would have to close down 
otherwise. It is a fine old American 
custom to pitch in on a barn-rais- 
ing and to expect your neighbors 
to pitch in when you need their 
help on a similar occasion. Even 
newspapers, in the midst of a po- 
litical scrap, have made a practice 
of offering their facilities to the 
other fellow when a fire or some 
other emergency would have stop- 
ped them cold. This spirit among 
competitors is one of the things 
we admire most about America. 
+ + * 

ONCE AGAIN, Detroit has be- 
come the hatchery for more ru- 
mors than J. Edgar Hoover and 
his staff could cope with. You can 
put the names of all the car and 
truck manufacturers into a hat 
and draw them out in twos and 
threes, as you please, whisper that 
such and such a combination is 
underway, point to the movement 
of their stocks on the market to 
prove your statement, and have 
the telephone wires and hotel lob- 
bies buzzing with your secret. 
Hardened Detroiters are immune 
to this epidemic but what I al- 
ways fear is that. interested deal- 
ers and maybe others in distant 
places will accept this idle gossip 
as fact and perhaps worry them- 
selves and their families into early 
graves, quite prematurely and un- 
necessarily. 

- € ” 

THIS IS A PLEA to make notes. 
Not the kind you have to settle 
later at the bank but the little 
memory joggers which help you 
to remember your promises or the 
dates or appointments which 
should be remembered. If we had 
a son, we would teach him to de- 
pend not at all on his memory 
but on a little pocket notebook 
with a gold pencil like the one Fay 
Thomas of the Book-Cadillac hotel 
sent us recently and which we are 
industriously trying to learn to 
use. It’s not an easy habit to get 
into if you have never acquired 
it, but is, for that reason, much 
more valuable because so many 
neglect to do it. We have admired 
more than one man who has a 
reputation for never forgetting 
anything—only to learn later that 
he depended not at all on his mem- 
ory but on the little notebook in 
his coat pocket. Which reminds 
us to make a note we have another 
column coming up.next week! 





trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 





energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 















List Auto Takes Separately 
To Let Public Know 


W ITH all the screaming about high prices, for cars and 
everything else, the general public easily overlooks the 
part high taxes play. We mean the high taxes, personal and 
corporate, that force increased prices for commodities—al- 
though they certainly are a major factor. 









We have in mind particularly the taxes that apply 
directly to the cost of an automobile—federal excise 
taxes, state sales levies and license and title fees. And 
here is where dealers could provide an important service, 
not only to themselves, but to the public as well. 










Why don’t all auto dealers, as some are already doing, 
itemize in a separate column on car-sales invoices all the 
taxes included in the final price? Under the heading “Taxes” 
would be listed “Federal Excise Tax . . . State Sales Tax... 
and License and Title Fee . . .” with a total which then could 
be carried to the final column on the invoice. 








, We doubt that many persons realize that at least $150 of 
a car’s cost represents taxes alone. 


Steel and What to Do 


Ca and what to do about it is fading from the news- 
paper headlines, but the problem remains. 









As one auto manufacturer says, “steel is stinko, but the 
— companies are cooperating with us to the best of their 
abilities.” 







Another says “we’ll have enough steel 60 days before the 
next depression,” and we don’t think he was kidding. 


The public hearing in Washington indicated that those 
who would have to spend the money for steel capacity ex- 
pansion don’t see the long-term need for it, while those who 
want other people to spend the money believe a tremendous 


expansion is necessary. 


Meanwhile, greater use of aluminum and other light met- 
als is likely to expand auto production only slightly. 


Best bet seems to be that production will not be expanded 
to any great extent until the latter half of 1948. As a result, 
excepting seasonal changes, demand is likely to continue in 
a, a and the prices on used cars are expected to 

o ; 
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WONDER HOW many of you 
are beginning to feel as we do 
about the monotony of the reports 


follow 
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More to Story 


We are very much interested in 
the editorial, “Let Co-ops Help 
Pay,” in your Sept. 15 issue. 

There is, as a matter of fact, 
a good deal more to the story so 
far as the automotive trade is con- 
cerned. You know, of course, the 
inroads they have made in the sale 
of tires, tubes, batteries and other 
supplies under the co-op label. 

survey (Automotive News, 
Sept. 8) of automotive tire sales 


by channels made by Warren W. | oct. 


Leigh, head of the Department of 
Commerce of the University of 
Akron, says on page 23: “Coopera- 
tives sold approximately 700,000 
tire units in 1946, or 1.1 percent 
of total replacements. Their sig- 
nificance as tire outlets has been 
steadily increasing.” And on page 
17, says: “Cooperatives have shown 


a steady and rapid gain in tire! oct. 


sales. Doubtless these organiza- 
tions can be counted upon tp show 
even greater development in the 
future.” 

We're also beginning to get re- 
ports that co-ops in various parts 
of the country are picking up 
agencies to sell cars. They had 
begun to do that before the war 
stopped automobile manufacturing, 
and we now hear that they are 
trying to get back into this busi- 
ness. There can’t be very much of 
it as yet, of course, but it is evi- 
dent that an effort will be made 
and, when it comes, it is going to 
be wholly to the disadvantage of 
established dealers. 


The usual co-op method of busi- 
ness, of course, is to charge list 
price for any article it sells with 
the understanding that at the end 
of the year a “patronage divi- 
dend” will be paid as a refund or 


discount. You can imagine what 
will happen to established dealers 


Co-ops and Tires ...... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
d if you so request. Address Editor, Automotive News, Detroit 26, Mich. 






if co-ops offer patronage dividends 
of 3 or 4 percent out of their in- 
come-tax-free earnings—they’ll get 
the business and the established 
dealers will be by-passed.—Lorino 
Scuuter, National Tax Equality 
Assn., Chicago. 





Coming Events 


Oct. 6-8—Houston, Tex. Petroleum Mechan- 
ical Engineering Conference. 
9—Hartford, Conn. 26th annual con- 

vention of Connecticut Automotive Trades 

Oct. 12-14—Galveston, 
motive Dealers Assn. 

Oct. 13-14—Miami Beach (Roney-Plaza 
Hotel). Convention, Florida Automobile 
Dealers Asen. 

Oct. 19-21—Biloxi, Miss. Annual conven- 
tion of Alabama Automobile Dealers 


Assn. 

Oct. 21-23—Richmond. Automotive Trade 

Assn. of Virginia conclave. 

23-25—Huntington, W. Va. (Hotel 

Pritchard). Annual convention of Auto- 
mobile Dealers Assn. of West Virginia. 

Oct. 26-31—Les Angeles (Biltmore hotel). 
Annual American Trucking Assns. con- 
vention. 

Oct. 28-28—Minnesota Automobile Dealers 
Assn. convention. 

Oct. 30-Nov. 1—Bosten. (Hotel Statler). 
15th semiannual meeting, American Go- 
ciety of Tool Engineers. 


Tex. Texas Auto- 
Meeting. 


NOVEMBER 
Nov. 6—Louisville, Ky. (Kentucky hotel). 
Annual meeting, Kentucky Automobile 


Dealers Assn. 
Nov. 6-7—Tuisa, Okla. (Hotel Mayo). SAE 
Fuels & Lubricants meeting. 


Dealers Assn. 

Nov. 10-11—Savananah. Georgia Auto Deal- 
ers conclave. 

Nov. 12—New York (Hotel Roosevelt). 
Eighth annua! luncheon-meeting of Auto- 
mobile Old Timers. 

Nov. 12-13—Oklahoma Clty (Skirvin hotel). 
14th anual convention, Oklahoma Auto- 
mobile Dealers Assn. 


Bec. 1-3—Bansas City (Hete) Gantinen'al) 
eam ae Trenapwt meoting 
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ikea automen aren’t being fooled by today’s condi- 
tions. They know there’s a red-hot sales fight shaping up. 


When the battle begins, a comfort feature like Airfoam 
cushioning is going to be a mighty useful weapon. 
Dealers selling cars cushioned with Airfoam say that 
even now this luxuriously restful material is a big plus 
in selling. 


For Airfoam is the best known, best advertised, best 





liked, of all latex cushionings. It’s winning public favor 
not only in auto seating, but in de luxe accommodations 
everywhere — trains, planes, buses, hotels and fine 
furniture. 


If your line has Airfoam cushioning now, you’ve 
something to shout about. If it hasn’t, a hint to your 
manufacturer may get it for you. It can be installed in 
new models with trifling production changes. Goodyear, 
Manufacturers’ Sales Dept., Akron 16, Ohio. 


Why car buyers want “7 © 


GLORIOUS COMFORT— 


At ptt 


Its live buoyancy soaks up bumps and 


jolts; like riding on air. 


LONGER WEAR — Lasts far longer than other types of cushioning; protects 


upholstery, too. 


GOOD-AS-NEW LOOKS ALWAYS — Doesn't pack up or sag with usage; 


COMFORT SECRET OF AIRFOAM 


—Note how it “gives” to slightest pressure, 
providing restful support that insures com- 
plete relaxation. 








holds its shape indefinitely. 


COOL-— Air circulates through millions of interconnecting cells. 


Airfoam—T.M. The Goodyear Tire & Rubber Company 


GOODFSYEAR 





THE GREATEST NAME IN RUBBER 











Help Wanted 


Frantic Search for Competent Workers Marks 
Changed Conditions for Dealers, Makers 


To man-hunt is on again in 
the auto industry. 

While it never disappeared en- 
tirely since war’s end, the bidding 


for executive ability simmered 
down for several months until re- 
cently. 

Now, it is literally true that 
you don’t have a man for this or 
that job, until he’s actually on 


Traffic Institute 
Tackles Batch 
Of Problems 


DETROIT. — Facing the most 
perplexing list of traffic problems 
in the history of the nation, the 
18th annual convention of Insti- 
tute of Traffic Engineers Thursday 
heard addresses by Thomas J. Car- 
michael, experimental engineer of 
the General Motors proving ground, 
and a debate on whether “Public 
Subsidies Are Necessary to Provide 
Off-Street Parking.” 

Carmichael’s topic was the “Op- 
erating Characteristics of the Mod- 
ern Automobile.” 

Other features at the opening 
sessions were on the meaning of 
the latest revisions of the Manual 
on Uniform Traffic Control Devices 
by H. E. Hilts, deputy commission- 
er in charge of design, Public 
Roads Administration; a panel dis- 
cussion on traffic engineering re- 
search and an open discussion on 
the basis for a parking authority 
led by T. M. Matson, director of 
the Yale University Bureau of 
Highway Traffic. 

The affirmative in the debate 
was taken by Wallace Richards, 
Pittsburgh Regional Planning 
Assn., while George A. Devlin, vice- 
president, National Garages, Inc., 
Detroit, argued against the neces- 
sity of public funds for parking 
facilities. 

B. E. Hutchinson, chairman of 
the finance committee of Chrysler 
Corp., was scheduled to tell the an- 
nual banquet Friday night. 

“Traffic congestion and lack of 
parking facilities keep cities from 
realizing the benefits that should 
accrue to them from their suburban 
population. Here are puzzles for 
you traffic and highway engineers 
to solve.” 

About 300 delegates attended the 
sessions. Friday was devoted to a 
tour of the Ford River Rouge plant, 
the Chrysler Engineering labora- 
tory and the General Motors Prov- 
ing Ground. On the closing day, 
Saturday, speakers covered the 
viewpoint of public officials on 
traffic operations, engineering and 
planning. 


Member Drive 


Slated in N. Y. 


ALBANY, N. ¥.—Members of the 
New York State Automobile Deal- 
ers will run their annual member- 
ship campaign in conjunction with 

e “Give a Day to NADA” cam- 
paign tomorrow (Oct. 7), it was 
announced by Lew Hooker, New 
York membership chairman. 


At the suggestion of T. H. Mc- 
Elvein jr., NADA and state direc- 
tor, the association decided to en- 
roll new members for both organ- 
izations at the same time. 


the payroll—and even then you 
can’t be sure for very long. The 
fact is that in recent weeks 
there have been several cases 
where a man has been lured 
from another firm, only to be 
hired away by another before 
going to work for the first “pi- 
rate.” 

Auto business talent is so urgent, 
yet so scarce, that some firms may 
even cut you in a piece of the 
profit pie to keep you anchored. 

o +. - 


NO is the great manhunt con- 
fined to auto manufacturing 
concerns; dealers and wholesalers 
are equally concerned over good 
manpower—and womanpower. 

The sharp upsurge in service, 
parts and truck sales—plus the 
threat of competition from service 
stations and independent garages 
—has forced auto dealers to lay 
it on the line for good men to 
manage and man these depart- 
ments of their business. 

To keep good department heads, 
if they find them, dealers have re- 
sorted to high salaries, commis- 
sions, profit-sharing and stock in 
the business. 

: * * 

HAT’S behind this renewed 

drive for talented manpower? 

Number One, of course, is the 
increased business everywhere with 
a natural decrease in skilled man- 
power. The war also took millions 
of men out of business training. 

Service and trucks have zoomed 
in importance in the auto industry 
during and since the war, result- 
ing in a need for more manpower 
in these categories. 

Management changes at Ford, 
plus accelerated activities at the 
independent companies, have also 
been major factors. The rise of 
parts and equipment makers’ vol- 
ume likewise is a contributor. 

Another big drain on talented 
auto personnel has been the ac- 
quiring of dealerships by hundreds 
of factory men. In addition to cre- 
ating a shortage in factory de- 
partments, this influx into the deal- 
er field has also prompted the need 
for more experienced men to help 
these factory men run their dealer- 
ships. 

* +. * 

(TAXATION has been a major 

consideration in many shifts of 
personnel. A good salary, under 
present personal taxes, isn’t as en- 
ticing as your own business, under 
Uncle Sam’s tax setup for com- 
panies. 

Too, the auto dealership angle 
looks plenty rosy from a profit 
standpoint. 

The same holds true on fancy 
enticements extended by auto firms 
to individuals of another company. 

* * + 


YEN in the shop, both factory 
and dealership, the demand for 
skilled manpower is growing. 

The industry is short on this 
type and can’t seem to find enough. 
Millwrights, machinists, metal fin- 
ishers, molders, core makers and 
welders are particularly in demand. 

Good dealer mechanics, while 
more plentiful immediately after 
war’s end, with return of Army 
mechanics have become tight 


again. High-grade specialists are 

again at a premium in many 

areas across the country. 

The manhunt goes merrily on. 
—Prts WeMHOFF 





Hilton Ohevrolet Co., Dallas, Ore., were active partici- 


of 
pants in the Polk County Centennial Celebration, which attracted more than 30.000 
A 





parade featuring old cars was one of the highlights of the event. 
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EXTERIOR APPEARANCE of Reo’s models 30 and 31 differ from other models in 


the 1948 line in 


ease and maneuverability, the 
familiar Reo styling. 


that the lines of these heavy-duty models emphasize their mass and 
power. , la a> Cae ta dn ae he Ce ee ae 
company states. retain 


Other 1948 Reo 


Reo Adds Two New Models 
In Expanded 1948 Line 


LANSING.—Addition of two en- 
tirely new models in the extra 
heavy-duty truck field along with 
vast improvement in existing mod- 
els, make the 1948 line of Reo 
trucks the finest and most com- 
plete in the company’s 43-year his- 
tory, D. C. Streeter, sales man- 
ager for Reo Motors, declared last 
week in publicly announcing the 
new line. 

Designated as models 30 and 31, 
the two new units utilize valve-in- 
head engines of 513 cubic inch dis- 
placement developing 170 gross 
horsepower and 602 cubic inch dis- 
placement developing 200 horse- 
power, and are designed to haul 
loads ranging up to 76,000 pounds, 
Streeter said. 

Exterior appearance of these 
two models differ from the rest 
of the line, with special design 
which tends to emphasize big- 
ness and ruggedness, Streeter 
explained. They are new from 
bumper to bumper and have a 
functional design which adds 
much to driver comfort and sat- 
isfaction, he added. 

Each model has a full vision, 





Texas Dealers 
To Hear Romney 


And Weaver 


GALVESTON, Tex.—George 
Romney and Henry G. (Buck) 
Weaver have been engaged to 
speak at the 30th annual conven- 
tion of the Texas Automotive Deal- 
ers Assn., to be held at the Galvez 
hotel here Oct. 12-14. 

Romney, managing director of 
the Automotive Manufacturers 
Assn., returned last week from a 
trip to Europe to attend the metal 
trades conference of the Interna- 
tional Labor Office. He toured 
seven countries in western Europe 
and Scandinavia. 

Weaver has been director of 
General Motors’ customer research 
staff since 1933. 

Another speaker will be Lt. Gov. 
Allen Shivers of Texas, who will 
discuss the new laws adopted by 
the recent state legislative session. 


Oldsmobile Hikes 


Dunham on Coast 


LANSING.—Winfred W. Dun- 
ham, assistant zone manager for 
Oldsmobile at Portland, Ore., has 
been appointed 
zone manager of 
that office, re- 
placing Grady 
Gamble, who has 
retired, it was 
announced by D. 
E. Ralston, gen- 
eral sales man- 
ager. 

Dunham started 
with Oldsmobile 

Dunham as a district rep- 
bias resentative in the 
Denver zone in 1925. In subsequent 
years, he became assistant zone 
manager in Denver, and served as 
district representative, sales pro- 
motion manager, and district man- 
ager for Buick-Oldsmobile-Pontiac 
sales in Denver. 








75-inch cab with a V_ windshield 
and safety glass throughout. Popu- 
lar side cowl ventilators make for 
better ventilation, supplying plenty 
of fresh air where it’s needed most, 
stated Streeter. 


Wide doors make for easier ac- 
cess and inside the cab there’s leg 
room to spare with plenty of room 
between the wheel and the front 
of the seat for added driver com- 
fort and maneuverability. Driver 
comfort is claimed to be assured 
by providing an individual adjust- 
able driver’s seat. 


An outstanding feature of all 
the 1948 Reo’s which is particu- 
larly important in the heavier 
models is the variable rate- 
spring system, whereby “soft 
springing” is provided whether 
the truck is empty or fully load- 
ed, according to Streeter. Quick- 
acting, airplane type shock ab- 
sorbers were cited as an added 
factor. 


Nothing has been overlooked to 
make the huge, powerful 30’s and 
31’s the ultimate in the heavy field, 
both performance and _ comfort- 
wise, he said. 


With a choice of engines, wheel- 
bases, transmissions and _ axles, 
they are virtually “tailor made” 
to fit the job, he added. 

Basic Reo styling on models 
C-19, C-21, C-22, C-23 and C-25 has 
been little changed, Streeter point- 
ed out. 

He added, however, that numer- 
ous mechanical improvements have 
been incorpora.ed, which will make 
the 1948 Reos even more depend- 
able and economical. 

“Driver comfort has been em- 
phasized with more comfortable 
seats, while the doors in the new 

models are full cut and wider, 
eliminating the cut-off for the 
fender line, thus providing easier 
entrance and exit. Side cowl ven- 
tilators have been added and 
there is greater clearance be- 
tween seat and wheel. 

“Not only is this by far the fin- 
est and most complete line of 
trucks to bear the name Reo,” 
Streeter concluded, “but it is back- 
ed by the largest network of 
branches, dealers and distributors 
in the company’s history. Factory- 
trained service is available in all 
sections of United States and 

Canada.” 


Pontiac Executive 


Plan 4 Parleys 
With Field Force 


PONTIAC, Mich.—Breaking with 
the traditional procedure of auto- 
motive wholesale conventions, Pon- 
tiac factory executives led by Gen- 
eral Manager H. J. Klingler and 
Sales Manager L. W. Ward will 
this week begin a cross-country 
series of “educational meetings” 
designed to bring the group in 
touch with every part of the Pon- 
tiac field organization. 

First meetings will be held in 
New York City Oct. 7-8 at the Ho- 
tel Pennsylvania. From New York 
the touring executives will move to 
similar meetings in Cincinnati, 
Kansas City and San Francisco. 


Explaining Pontiac’s decision to 


the} bring the central office represen- 


tative group to the field rather 
than hold a national meeting in 
Pontiac, Ward said: 

“We want to talk to our field 
men on their home ground—and 
about their particular problems. 
When these meetings are conclud- 
ed, we will have not with our en- 
tire field organization. 


“I believe we at Central office 
will have a better understanding 
of the needs of the field organiza- 
tion, and the field organization will 
have a better understanding of our 
problem at headquarters. We can 
then work closer together in the 
interest of continuing to build and 
strengthen Pontiac for the day 
when we must return to a com- 
petitive market.” 


Every aspect of automotive mer- 
chandising will be covered at the 
Pontiac meetings, including the di- 
vision’s future planning. 

Besides Klingler and Ward, the 
factory group will include A. C. 
Ditz, assistant general sales man- 
ager in charge of the eastern 
United States; Norman Perry, as- 
sistant general sales manager in 
charge of the West; Earl Taber, 
service manager; Paul R. Warmee, 
advertising and sales promotion 
manager; L. W. Walker, parts 
manager, and Norman Helwig, 
business management manager. 


Fla. Dealers Set 
Parley Program; 
600 Expected 


MIAMI.—More than 600 are ex- 
pected to attend the Florida Auto- 
mobile Dealers Assn. convention 
here at the Roney-Plaza hotel Oct. 
13-14. 

The program includes three bus- 
iness sessions to be addressed by 
speakers of national reputation, 
two official luncheons, a cocktail 
party, banquet, floor show and 
dancing. 

Buick will sponsor the cocktail 
party, and Buick’s general sales 
manager, William F. Hufstader, 
will address the parley at a lunch- 
eon. 

Other speakers will be: John Kil- 
gore, Florida’s motor vehicle com- 
missioner; Alan G. Rude, Universal 
CIT Credit Corp. vice-president; 
John W. Stokes, dealer tax con- 
sultant; Karl M. Richards, AMA; 
Fred B. Lautzenhiser, International 
Harvester Co., and NADA Presi- 
dent M. O. Anderson. 


Others are profiting from AN Want Ads. 
why not you? See inside back cover. 





THE LARGEST DEALER driveaway in the 


ba nape wed England, Inc., Boston, and 61 
ee and M 


peacetime history of Willys-Overianéd 
Motors took place when Roy V. McCormack, vice-president and general manager 0! 


affiliated dealers drove vehicles from tbe 


‘oledo factory. At the _ jeep station wagon are Dealer Henry McGovern, Somerville, 
eCormack 
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=| worries America ! 
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standing 
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ition will 

ig of our W, . ° 

We can ith all her God-given freedom, her golden opportunity, her 

r in e 

ae great strength, wealth and position— America has her worries! 
a com- ° . 

And the list is a long one. 

‘ive mer- 


ae a It includes such problems as world peace—and threats of 


far, the war ... high prices . . . housing—and countless other shortages 


a & 


les man- ... communism ... wages... atomic energy... public health 
eastern 


= and morals . . . education . . . strikes, taxes, foreign relief. 

rl Taber, : ° : 

Warmee, You will find such subjects as these, which so deeply concern 
romotion 

_—— thoughtful Americans, covered—regularly—in the pages of 
nager. 


pt 
im; 


THE AMERICAN MAGAZINE. 
Coincidence? No. Since its very beginning, THE AMERICAN " 
MaGazIneE has been dedicated to the task of seeking out every 


a threat to the American way of life and business—and of pre- 

da Auto- : ‘ : Sao. 

nnvention senting its readers with the authoritative statements of leaders. 

10te. . 

i i For example, in the October issue Fred Bailey, Executive 

Somaen Director of National Agricultural Research, Inc., says, “We feed 
cocktail 


ow and our hogs better than our children’—and proves the need for 


cocktail 
ral sales 
[ufstader, . beh ° ° ° 

a lunch: Gordon Gaskill, writing from Arabia, gives a practical example 


greater public knowledge of human nutrition. In another article, 


fohn Kil- of how American business is outdoing our diplomats in han- 


l ° . . , 4 

Seeder dling foreign relations and promoting good will. 

tax con- . . *’ . . 

s, AMA: This constant alertness in support of American principles 
rnationa SeniaeEIpTEeD 


- a and ideals has won for THE AMERICAN MAGAZINE a special 


character and reputation which make its audience one of the 


Want Ads, 
ver. 


most responsive in the whole field of publishing. 


There is no better, no quicker, no surer way of reaching those 


mernican 


who believe in America than through 


the pages of THE AMERICAN MAGAZINE! 


Where important people turn 
to say important things 





MAGAZINE 
Bup Scammer (Detroit Manager)—H. A. Patrrerson on - ives : t a . si ‘ , 
Generat Morors Buripinc, Derrorr 2, Mica. ? 590 PARK AVENUE, NEW YORK 1 4? N. Y. 
lys-Overiand 
manager of 
ys from the THE CROWELL-COLLIER PUBLISHING CO., NEW YORK, PUBLISHERS OF THE AMERICAN MAGAZINE. COLLIER’S, AND WOMAN'S HOME COMPANION 
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Retooling Old Story 
For Wheel Suppliers 


‘ 


By A. H. Allen 


WHEEL MANUFACTURERS supplying passenger car 
lines are in process of extensive retooling for the smaller 
wheels to be used in connection with the “super-balloon” 
tires scheduled to go on practically all 1948 models, and al- 
ready on the Chrysler Eights. All 16-inch wheels will drop 


to 15-inch diameter, resulting 
in at least some saving in the 
steel tonnage required for 
wheels. 

Wheel sizes have been getting 
progressively smaller, and sup- 
pliers are fearfully awaiting the 
day when tires will be mounted 
directly on wheel hubs, dispensing 
with wheel altogether. As the say- 
ing goes, that would be quite a 
hub, bub! 

An unusually large amount of 
scrap is generated in the manufac- 






is to blank circu- 
lar disks out of 
plate stock, there- 
by losing around 
25 percent of the 
original steel 
stock. Then the 
disks may be 
turned, hot or 
cold worked, 
trimmed, bolt 
circle and hub 
punched out, and 
holes punched in 





percent of the original steel re- 
mains in the finished wheel; the 
rest goes back to the steel mill for 
remelting. 

One thing wheel manufacturers 
would greatly relish is a complete 
standardization of wheel types and 
sizes, particularly in the truck field 
where there are literally hundreds 
of different wheel specifications 
which seem to serve no useful pur- 
pose except to satisfy the whim of 
some designer and raise the cost of 
the wheel accordingly. 

Possibly some day wheel manu- 
facturers will go to the car and 
truck builders and say: “Look, 
here are five standard wheels we 
make; which one do you want?” 
Then some important cost reduc- 
tions would be possible because 
the manufacturers could set up 
their automatic lines for volume 
output day in and day out, avoid- 
ing the necessity of retooling 
after a run of a few thousand of 
this type, and again after a few 
thousand of some other design. 
Little progress appears to have 

been made by the magnesium 
wheel for automotive vehicles, 
probably because of its excessive 
cost in comparison with steel. It 
proved ideal for aircraft. 


ture of wheels. General technique|the wheel face. Perhaps only 50 We believe it was some mag- 
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De luxe ‘‘Finger-tip" 
Valves are considered 
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Kelsey Hayes’ Vacdraulic 
Superior Brake Power Units 
Ue ee Um ed 
moving parts sealed 
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Kelsey Hayes’ Lothan 
Valves, operating trailer 
air-suspended power 
chambers, are nationally 
proven. 
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Kelsey Hayes’ Lathan 
Power Chambers, in use 
20 years, are universally 
adopted. 


Kelsey Hayes’ Lathan 
Vacuum Reserve Tanks 
for trailer power brakes 
are most dependable. 
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ASSURES PRODUCTS OF PROVEN SUPERIORITY AT... 


KELSEY-HAYES WHEEL COMPANY 
DETROIT 32, MICH. 


Wheels © Hub and Drum Assemblies © Brakes © “Vacdraulic” Brake Power Units ¢ “Lathan” Vacuum Power Brake 


Vriving rains .. . slippery highways. . 
safety of the nation’s mighty highway giants constantly depend 
on smooth, safe, sure braking power. Vacdraulic and Lathan 
power-brake equipment provides that kind of protective braking 
. yes’ many years of engineering 

Know-How.” Just a feather-touch of the brake controls, and the 
mightiest giant of the road comes to a fast, silky-smooth, safe stop 
—perfectly controlled. We'd like to tell you more about Kelsey- 
Hayes’ Vacdraulic and Lathan power-brakes—how they can do 
a better protective braking job for you. Write 
Co., Detroit 32, Michigan. . 


—it's the result of Kelsey-Ha 
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Sisey-Hayés Vacdraulic and Lathan 
Power Brake Equipment for 





Virginia Parley Registers 


500 Month in Advance 


RICHMOND.—Nearly 500 dealers 
and their wives had registered for 
the Automotive Trade Assn. of Vir- 


nesium producer who estimated 
that if all cars and trucks switched 
to magnesium it would take all 
the capacity in this country and 
then some for supply of the light 
metal. 


* * * 


Trend Improbable 


FEW SWITCHES being made in 
production parts from steel to 
aluminum do not appear to be the 
forerunner of any wholesale change 
to the light metal. 

For one thing, the shift may 
occasion the need for new tooling, 
which is expensive. Again, alum- 
inum sheet may not hold paint 
where paint is necessary. Also to 
be kept in mind is the danger of 
aluminum corrosion from sea air. 

Finally, the light metal probably 
will have a higher net cost, even 
though it is only one-third the 
weight of steel, section for section. 
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Superior Performance! 





Equipment ¢ “Magdraulic” Electric Brakes ¢ For—Passenger Cars © Trucks © Tractors © Trailers © Farm implements 


Kelsey-Hayes Wheel 


. dangerous curves. The 
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ginia convention Oct. 20-22, , 
month in advance, reports John RB 
Raine, manager. 

Raine predicts an attendance 
800 to 1,000 to hear “the all-sta 
program.” 

As a special feature, Henry ] 
Taylor, economist, author and jour. 
nalist who broadcasts on the Gen. 
eral Motors radio program, wil 
make his broadcast Oct. 20 from 
the convention, and the following 
day will speak before the dealer 


The convention lineup includes 4 
forum on dealer profit possibilities 
top entertainment by Michael Mae. 
Dougall, the cord detective, and 
Virginia Sale, famous character ae. 
tress, and speeches by M. O. Ander. 
president of NADA; Georg 


son, 

Romney, head of the Autmobik 
Manufacturers Assn.; Russ @ 
Riley, merchandising director of 


Thompson Products, and Dr. H. ¢ 
Byrd, president of the University 
of Maryland. 


Obituaries 


Smith, Former Counsel 





For GM, Dies on Trip 


SAN FRANCISCO.—John Thom- 


|as Smith, 68, former vice-president 


and general counsel for General 
Motors Corp., was found dead in 


(his hotel room here last week. 


Mr. Smith retired last June. He 
was on a western business trip. 
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Of Automotive News, published weekly 
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Before me, a Notary Public in and for 
the State and county aforesaid, personally 
appeared B. B. Crighton, who, having 
been duly sworn according to law, de- 
poses and says she is the Business Man- 
ager of the Automotive News and that the 
following is, to the best of her knowledge 
and belief, a true statement of the owner- 
ship, management (and if a daily paper, 
the circulation), etc., of the aforesaid pub- 
lication for the date shown in the above 
caption, required by the Act of August 24, 
1912, as amended by the Act of March 3, 
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the person or corporation for whom such 
trustee is acting, is given; also that the 
sald two paragraphs contain statements 
embracing afliant’s full knowledge and be- 
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to paid subscribers during the 12 months 
preceding the date shown above is 27,965. 
(This information is required from daily, 
tri-weekly, semi-weekly and weekly publi- 
cations only.) 

B. B. Crighton 
(Signature of Business Manager) 

Sworn to and subscribed before me this 
2nd day of October, 1947. 

(SEAL) Eleanore L. Williams 
(My commission expires May 28, 1948) 
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“Thanks*a million for putting 
Ventshades on my _ new car. 
They’re just what I needed.’”’ 


Ventshades are a streamlined essential for the sleek new model cars— they 
of a built-in feature. Motorists whe want super Comfort, Safety and D 


“Glad you like them, mam. 

Seems that nearly everybody 
‘who buys a new ‘car these 
‘days wants Ventshades.”’ 


appearance 
Pleasure will insist that Ventshades be installed on thein new car. 


VENTSHADES are exterior VENTILATORS and WEATHER SHIELDS. 
They are designed to fit exactly and to harmonize with the lines of the car to 


which applied. 


Installation is easily and quickly accomplished and results in a rigid, rattle- 


proof assembly. 


VENTSHADES permit complete car ventilation during stormy weather. 


They are ideal SUN SHADES and afford great comfort during the hot summer | Tam 
months by reducing sun glare and heat within the car and relieving eye strain. 


VENTSHADES are made of 20-gauge brass and painted a soft green inside. 
The outside is a HEAVILY PLATED RUST-PROOF CHROME FINISH which 


blends beautifully with any color scheme. 


VENTSHADES are packed one complete set to a carton. Six complete sets to a 


case. 


‘ne smart, good looking and 


258 Williams St. N. W. 
Atlanta, Ga. 


Gentlemen: 


| 
car dealer. | 


(make of car) 
Please send me information for 
ordering Ventshades. 

Name. A ae 


Address___ 


Sets for coupes consist of two shades—Sets for 2-door sedans, club sedans, | City 
sedanets, and 4-door sedans consist of four shades. 


VENTSHADES are available for current General Motors, Ford, Chrysler, Pack- 


ard and Nash models. 


IESE leat h eta ts17 Me BS it aals) hae) a 


258 WILLIAMS STREET, 


N. W. 


(Sold direct to new car dealers ONLY) 


Manufactured under Pritchard Patent by 


AUTO VENTSHADE COMPANY 


ESTABLISHED 1935 


ATLANTA, 


GEORGIA 
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A Famous Ford Poster 
1 “Out Front” again 
for Ford Dealers 
Coast to Coast 


aes 
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ONCE AGAIN, after an absence of twelve years, the appealing, friendly Ford greyhound and scotty look down from 
America’s billboards. One of the most famous posters in the history of outdoor advertising, the original first appeared 


in the summer of 1935. It was an overnight success. 


Surveys of readership made at that time revealed that this Ford poster was voted outstanding by margins as high 
as 3 and 4 to 1. ‘‘No use, Mac...” became almost a byword. And the experts stamped ‘‘O.K.” on the public’s verdict 


when the sixth (1935) annual outdoor advertising exhibit awarded first place to the poster among some 600 entries. 


Today, this champion of the billboards—changed only in car picture and copy—is ‘‘out front’”’ again for Ford 
Dealers. From coast to coast, it is adding to the legion of Ford friends it once helped to make—the friends that keep 
Ford Dealers Out Front with Ford! 


Listen to the Ford Theater over NBC stations Sunday afternoons 5:00 to 6:00 p. m., E. S. T. 


FORD MOTOR COMPAN Y— 
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Vermont Dealers 


Rename Penrose 
To Second Term 


BURLINGTON, Vt.—T. T. Pen- 
rose (Studebaker), Burlington, was 
reelected president of the Vermont 
Automobile Dealers Assn. at the 
group’s second annual meeting 
Sept. 24. 

Other officers chosen for the 
coming year were C. H. Shearer 
(Chevrolet), Burlington, first vice- 
president; H. C. Goss (Dodge- 
Plymouth-Packard), St. Johnsbury, 
second vice-president, and H. W. 
Hungerford (Ford), St. Albans, 
secretary-treasurer. 


The following were elected to the| MEMBERS AND COACHES of the Bentley Post American Legion Junior Team, co-| States Tax Court, it was said. 
sponsored by Fuller Ford Co. in Cincinnati, are shown above as they received a big The government admitted hav- 


‘enion officials and Ford officials upon their i 
fter three | ing originally over-valued the Ford 
Ls Motor Co. stock owned by Edsel 


board of governors: 
i ri . rican I 
F. W. Lapham jr. (Ford), Mid-| return trom Loe Angeles, where. 
dlebury; E. Coffin (Ford), Ben-| straiht victories In the “Junior World Se 
nington; Forest Grapes (Ford), St. 
Johnsbury; D. M. Hawley (Dodge- —. et a. as 
P ). Burli ; La udson), Montpelier; Bernar 
ence macengee ee Haus (Buick), Brattleboro, and 
Simpson (Oldsmobile), St. Albans; Ralph Woodruff (Ford), Spring- 
Herb Smalley (Dodge-Plymouth), | 5-12 — . 
ie Be, H. Blake (Chevrolet) aS ee = bey lo . vaio 
» oe. 52. »| the presentation of a po e radio 
Bradford; William Lillicrap (Pon-|to G. H. Miller, who has been a 
tiac), Newport; Sam Stowell (Chev-!Cadillac distributor since 1903 at 
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Here's When and Where South Wind Ads Are Appearing 


SATURDAY EVENING POST... October 11—October 25—November 8 
—November 22—December 6. 
COLLIER’S... October 11—October 25—November 6—November 


December 6. 
COUNTRY GENTLEMAN .. . October—November—December. 
SUNDAY NEWSPAPERS... October |12—November 9. 


Here’s the Selling Material You Need fo Tie-in: 


Ready to sell heaters for you 
rightnow...banner,folders, 
identification sign, news- 
paper mats, logotypes! Ask 
your jobber for your kit 
now! 










Deluxe “Custombuilt” Heating 
90-Second Car Heater for vol- and Ventilating System for high 
ume business and profits at unit profits at $99.50 plus in- 
$29.75 plus installations. stallation charges. 


A GREAT TEAM FOR "DOUBLE PROFITS” 


NOW! South wind dealers are building profits to smashing 
new heights. South Wind’s steady, powerful advertising is 
paying off! 


NOW! It’s big... and getting bigger. Smart dealers are pre- 
paring to cash in on South Wind advertising which will run 
throughout the fall and winter. 


NOW! Get set to follow the “Double Profit” plan to your 
greatest selling season. Ask your jobber salesman today for 
complete. details. 





Rott Plan 
“h / Success f 
pee kinnmisiail 


THEIR MOST PROFITABLE SELLING SEASON 

































$50 Million Claim Cut to $8 Million... 


Edsel Ford Estate 


Settles Tax Issue 


his death, bringing his total es- 


WASHINGTON.—The remaining 
tate and gift taxes to more than 


tax claim of $50,446,284.58 against 
the Edsel B. Ford estate has been 
settled for $8,810,724.27, it was 
learned last week. 

His widow and executrix of 
the will, Eleanor Clay Ford, ob- 
tained the settlement from the 
Internal Revenue Bureau in July 
and the agreement has already 
been recorded in the United 

















$28,000,000. 

In addition, the Edsel Ford es- 
tate has also paid the state of 
Michigan inheritance taxes of $6,- 
686,117.01. 

The federal government origin- 
ally contended it was due $66,270,- 
653.65 in estate taxes alone, while 
Mrs. Ford took the stand that her 
1944 payment of $15,824,369.07 cov- 
ered the entire tax owed. 

The principal issue in the case 
was amount of valuation to be 
placed on 1,153,809 shares of Class 
A common and 59,411 shares of 
Class B common stock of the Ford 
Motor Co. in the estate at the time 
of Edsel Ford’s death. 

Mrs. Ford originally valued the 
shares for tax purposes at $57 
each, but after the government 
contended that they were worth 
$190 each, or $230,511,800, she 
changed her valuation to $40 a4 
share, or $48,528,800. 

Tax Court records did not dis- 
close the settlement valuation 
placed on the stock, nor would 
Internal Revenue officials re- 
veal it. 

However, the government’s agree- 
ment to some in-between value is 
seen going a long way toward a 
quick settlement of the taxes on 
the estate of Henry Ford, who died 
April 7, leaving large holdings of 
Ford Motor Co. stock. 

Both Fords left their Class A 
non-voting stock to the Ford Foun- 
dation, a charitable institution 
they founded, but left their Class 
B voting stock to members of the 
family. 

Stock left to the foundation is 
not taxable and its value was de- 
ducted from the total value of the 
estate before taxes were applied. 

The government early in its col- 
lection action set a value of $254,- 
361,503.83 on Edsel Ford's gross 
estate and put the net value at 
$198,313,550.61, allowing a reduction 
of $104,339,024.65 for charitable re- 
quests. 

Its net estate listing revealed 
$160,151,162.90 in stocks and bonds, 
and only $2,500 in real estate. 


Greiner Starts 
Court Test on 
Toledo Auction 


TOLEDO.—A court test was 
started here last week to decide 
whether used-car auctions are af- 
fected by a 107-year-old state 
statute governing public auctions. 

In a petition filed in Common 
Pleas Court, Earl (Doc) Greiner, 
auction operator, asks an injunc- 
tion restraining Joel S. Rhinefort, 
Lucas county prosecutor, from tak- 
ing legal action against his auction. 

Greiner contends through his at- 
torneys that his is a private sales, 
open only to used-car dealers by 
invitation. 

The old statute provides that 
public auctions must be operated 
by a licensed auctioneer and that 
2 percent must be paid to the state 
on gross sales. 


Benson 


(Continued from Page 1) 
vision of the company at a time 
when it is launching the greatest 
expansion program of its history 

Three new assembly plants, ac- 
cording to T. W. Skinner, Lincoln- 
Mercury general manager, will be 
used in the manufacture of the 
division’s 1948 models. They are 
at Metuchen, N. J., St. Louis and 
Los Angeles. 

Prior to the war and since his 
separation from the service, Ben- 
son Ford has been associated with 
various Ford home office opera- 
tions. In his new position he will 
make his headquarters in the Lin- 
coln-Mercury administration build- 
ing in Detroit. 

Benson Ford is the son of the 
late Edsel Ford and grandson of 
the late Henry Ford, founder of the 
company. His brother, Henry Ford 
I, is president of Ford. 


ries.’’ 
Ford. 
White River Junction and is the The $8,810,724.27 payment is in 
oldest active dealer in Vermont. addition to a $15,824,369.07 payment 
Speakers at the session included | previously made in August, 1944, 
E. G. FitzHenry, NADA treasurer; | and brings total estate tax collec- 
A. P. Feen, Vermont association |tions in the case to $24,635,093.34, 
counsel; M. Robert Deo, NADA | according to court records. 
general counsel, and Maj. Gen. Another $3,600,000 has been 
Merritt A. Edson, Vermont com-| paid by the estate in taxes on 
missioner of public safety. gifts made by Edsel Ford before 
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The Great “Double-Barreled” 





Advertising Campaign... 







Greatest in Car Heater History 
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Climb Aboard the “Double Profit” 
Bandwagon with 


othe Und 


REG U S PAT. OFF 





® South Wind 90-Second Car Heater 


® South Wind ‘‘Custombuilt” Car Heating 
and Ventilating System 







SOUTH WIND DIVISION, STEWART-WARNER CORPORATION, INDIANAPOLIS 7, INDIANA 
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—. <5 ae foal A CREATE THE GREATEST DEMAND FOR NEW CAR PURCHASES 
P Through the Publication Which Penetrates the Big Middle Income Group 
, epee Compare the number of families in each income group where these four leading magazines are read. 
pee : hod *Incomes Life Saturday Evening Post Collier's The American Weekly 
= bee ' $5000 and over 1,232,492 954,352 569,403 1,965,028 
ren Wa $3000-$4999 1,765,881 1,339,171 973,315 3,303,119 
ants, ac- 7 aoe $2000-$2999 1,579,453 1,162,154 953,680 3,022,400 


Lincoln- i ; $1000-$1999 533,389 350,186 274,884 973,157 
» will be Da€ittily on FANAME "SES REET Under $1000 67,321 42,330 33,659 93,573 


* All figures from Consumer Magazine Report by Dr. Daniel Starch & Staff for the year ended December 31, 1946. 


@ The American Weekly is read by more people in every @ In the 745 United States counties where 83% of all 
income group than read any other national magazine. retail sales are made, The American Weekly is read 


i : in more families than read any other magazine. 
@ No other national magazine reaches as many fam- — y fr) 


ilies in as many Key Markets as does The American @ The American Weekly delivers an advertiser's mes- 
Weekly. Yet in 4083 cities from coast to coast The sage into more families at a lower cost per color page 
American Weekly reaches 20% or more of all the than any other national magazine. 

families living in these places. 
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Butler Urges Planning, 
Hits Excise Taxes 


hear right kind of long-range 
highway planning can assure a 
dollar’s worth of good roads for 
every tax dollar spent and can 
make toll roads absolutely unnec- 
essary, Arthur C. Butler, director 
of the National Highway Users 
Conference, told the West Virginia 
Motor Assn. last week. 

“We can do two kinds of plan- 
ning,” he said. “We can plan to 
put great super-duper highways, 
complete with overpasses and 
underpasses and cloverleafs, 
alongside every field and forest 
and lake in every state. Un- 
doubtedly that would be nice. But 
even without thinking of the con- 
struction cost, think of the up- 
keep!” 

The best kind of planning, he 
contended, was that “in which we 
look over our highway system, see 
where the bottlenecks are, see 
whore accidents are occurring, and 


Quick 





with 
G-E Lighting Service 


ONE OUT OF SIX CARS on the road today 
needs essential lamps, police reports show—and 
nearly half of all cars have mis-aimed head- 
lamps. So Lighting Service should be big busi- 


ness for you! Here’s how to get your share of 


the profits: 


I, Start by selling a headlight aiming job to 


every customer who leaves his car for serv- 


ice. It pays well! 


2. That’s your chance to check his car for 
burned-out or blackened bulbs, and other 


lighting defects. 


then proceed to, tackle the prob- 
lem of eliminating the bottlenecks 
and death traps, building new 
roads where they are needed. And 
we can do this within our income,” 
he added. 

Discussing the trend under which 
highway users have been called 
upon to pay a bigger and igger 
percentage of the highway bill, de- 
spite the fact ‘that official studies 
have shown that other groups also 
benefit from the highways and 
should pay accordingly, Butler 
said: 

“Where cities, counties and 
towns once paid for many of their 
local road improvements, because 
of the local benefits they brought, 
a great part of that burden has 
now been shifted to the shoulders 
of the highway user. There are 
many efforts underway to shift 
more and more of that local re- 


sponsibility onto the shoulders of 
others.” 
+ : . 


“T)\O NOT misunderstand me,” 
Butler said. “I am as aware 
as anyone of the fact that many 
county and city roads are in need 
of improvement. But I do see grave 
danger in the trend under which 
townships ask counties to pay 
their road costs; counties ask the 
state to pay theirs, and the states 
ask Washington to pay theirs.” 


Butler said this problem of 
equitable division of highway 
financial responsibility should be 
tackled by a long-range highway- 
planning committee created by 
official legislative action. This 
committee, besides studying how 
highways are to be financed, 
should also inventory state high- 
way needs and determine the 
most practical plan for meeting 
them, he dec 
“All the science of highway en- 
gineering should be brought to 
bear on this task,” the speaker 
said. “Traffic counts should be 
made. Bottlenecks should be stud- 
ied. The state’s prospects for fu- 
ture industrial growth should be 
charted as well as possible. Ade- 
quate roads should be planned for 
the places where they will be need- 








A DEVICE FOR demonstrating how mis- 
alignment and out-of-wheel balance affect 
tire mileage and safety has just been an- 
nounced by United States Rubber. Known 
as the U. S. Royal alignment and balance 
demonstrator, it can be used to iMlustrate 
the action of any type of tire, either truck 
or passenger car, on any wheel. It Is avail- 
able to distributors through company 
branches. 


ed, not only today, but tomorrow 
00.” 


Butler reported that 10 states 
have already set up such official 
interim planning committees. If 
West Virginia creates such a com- 
mittee, he urged that highway user 
representatives be included in the 
membership. State officials need 
the highway users’ help to ensure 
that the final plan is carried out, 
and that it is not changed because 





profits 


3. Sell him new accessories— fog lights, spot 
lights, backup units. It adds up fast! 


FOR JUST $2.50 you can get set to make real money 
with G-E Lighting Service. Call your G-E Auto Lamp 
supplier today and order your General Electric aiming 
screen. It comes with a copy of the new G-E Safety 
Lighting Service Manual and a big, colorful Lighting 
Service streamer—all for only $2.50! 


STOCK UP NOW! 





THE BIG AFTER-DARK DRIVING 
SEASON IS JUST AHEAD. THAT 
MEANS MORE CUSTOMERS WILL 
WANT G-E SEALED BEAM LAMPS 
TO REPLACE BURNOUTS. HOW’S 
YOUR STOCK? YOUR G-E LAMP 
DISTRIBUTOR HAS THEM — CALL 
HIM TODAY. 


G-E LAMPS 


GENERAL QQ ELECTRIC 


SAFER BIGHT 


FOR 








G-E LIGHTING SERVICE STREAMER. Bright 
yellow and blue, 34” x 19”. Helps you sell 
Safety Lighting to more customers. 





SAFETY LIGHTING SERVICE MANUAL. 


plete, up-to-date. 





READY NOW—THE NEW G-E AIMING SCREEN! 

It's a cinch to aim headlamp beams cor- 
rectly with the help of this screen. (Manual gives 
mounting instructions—you furnish frame.) 


DRIVING! 


Com- 


Filled with “how to” 


facts and over 140 illustrations. 





. -- FOR 


FOR EVERY SOCKET 


EVERY CAR 
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of recurring demands for altera. 
tions by special interests, he said 
. > * 


eau to the subject of fed. 
eral automotive excise taxes. he 
reminded the association that the 
fate of these taxes will be debzxteq 
hy the next Congress. 

“These federal automotive ex- 
cise taxes have now reached thie 
point where an average worker 
in industry who buys even a low- 
priced car must work almost two 
full weeks just to pay the fed- 
eral taxes on that new car the 
first year,” Butler stated. “As the 
National Highway Users Confer- 
ence has noted before, America’s 
great highway transportation in- 
dustry was not built under those 
tax conditions. It probably can- 
not continue to progress to the 
full under those conditions.” 
Butler said “it is not enough to 

reduce the rate of these taxes: 
they should be stricken from the 
books. There is no _ connection 
whatsoever between the yield from 
these taxes and federal contribu- 
tions to road building, despite any 
claims to the contrary. These sare 
special taxes, levied on highwav 
users alone, for general spendinc 
of the government. Every highwav 
user should demand that they he 
ended.” 


The speaker noted that these 
taxes, all of them emergency !e- 
vies retained from the depression 
and the war, increase the cost to 
the consumer of every item that is 
shipped by truck, because they in- 
crease the costs of the truck owner. 
The taxes are levied on new cars, 
trucks, tires, tubes, gas, oil, parts 
and even on the pipeline transpor- 
tation of petroleum. 

* . s 


Canadian Good Roads Assn. 


Elects Talbot President 


Hon. Antonio Talbot, K. C., min- 
ister of roads for Quebec Province. 
was elected president of Canadian 
Good Roads Assn. at the 28th an- 
nual convention in St. Andrews. 
N. B. er officers elected. all 
highway ministers of their prov- 
inces, were: Honorary president. 
Hon. W. S. Anderson, New Bruns- 
wick; vice-presidents, first, Hon. 
E. F. Willis, Manitoba; second. 
Hon. George H. Doucett, Ontario: 
third, Hon. J. R. Douglas. Sas- 
katchewan; fourth, Hon. G. H. Bar- 
bour, Prince Edward Island: fifth. 
Hon. M. D. Rawding, Nova Scotia: 
sixth, Hon. E. C. Carson, British 
Columbia; seventh, Hon. W. A. 
Fallow, Alberta. Secretary-Treas- 
urer George A. McNamee, Mon- 
treal, was re-elected. 


The president, honorary presi- 
dent and vice-presidents also are 
members of the board of direc- 
tors. Other directors were reelect- 
ed and the following four added: 
H. C. Anderson, chief engineer of 
public works, British Columbia: 
A. Morrison, president of the On- 
tario Motor League; G. B. Wil- 
liams, Manitoba Department of 
Public Works, and G. H. N. Monk- 
man, deputy highways minister 
Alberta. 

ae * * 


Boston Starts Study to Solve 
Metropolitan Traffic Tangle 


A master highway plan aimed 
at solving the traffic tangle in the 
Boston metropolitan area will be 
drafted by a Providence enzinercr- 
ing firm under a $107,000 contract 
with the Governor’s Joint Plan- 
ning Board. Associate State Public 
Works Commissioner George C. 
Hyland, announced the firm will 
report its findings by Dec. |. 

Hyland said its recommendations 
would probably involve total con- 
struction costs of $150,000.000. In 
the survey, half the cost of which 
is paid by the Federal Public Roads 
Administration, the long-standins 
bridge -or-tunnel controversy at 
East Boston should be settled en- 
tirely on its merits, he declared 


* ° * 
Car Thefts Drop in Ill. 


Car thefts in Illinois have de- 
clined 33 percent under a_ year 
ago, Secretary of State Edward J 
Barrett said last week. He said 
that since the first of the year 
1,251 cars had been reported stclen 
to the central clearing bdur°au 
maintained by the automobile e- 
partment. Stolen cars later report- 
ed recovered since Jan. 1 this year 
total 1,048. 


You get the best results in our Class!icd 
Section, inside back cover. 







































PT et At Sinn: 








AUTOMOTIVE NEWS, OCTOBER 6, 1947 










































































— 


} for altera. 
sts, he said 


bject of fed. 
ise taxes, he 
ion that the 
1 be debsted 


ymotive ex- 
reached thie 
age worker 
even a low- 
almost two 
ty the fed- 
ew car the 
ed. “As the 
ers Confer- 
» America’s 
ortation in- 
inder those 
bably can- 
ress to the 
itions.” 


t enough to 
hese taxes: 
n from the 
connection 
> yield from 
ul contribu- 
despite any 
, These are 
yn highwav 
al spendine 
ry highwav 
at they he 


that these 
ergency |le- 
depression 
the cost to 
tem that is 
ise they in- 
ruck owner. 
1 new cars, 
» Oil, parts 
e transpor- 


ds Assn. 


ent 


K. C., min- 
ce Province. 
f Canadian 
ie 28th an- 
. Andrews. 
‘lected. all 
heir prov- 

president. 
few Bruns- 
first, Hon. 


ore SHORT SHORT STORY: # 


iglas. Sas- 
G. H. Bar- 


land: fifth. 
va Scotia: oe 


on, British 








































nm. W. A. 
ary-Treas- 
nee, Mon- 
ary presi- 
s also are 
of direc- 
re reelect- 
ur added: 
ngineer of ‘ ‘ ‘ ‘ 
ee Lots oF PEOPLE are stopped when prices get out of line. Good product. Good 
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| distribution. But the price! 
. B. Wil- . me . We. ; B. W. LEADS BY A WIDE MARGIN! 
pan # The only solution is to get costs down; bring the price within the buyer's 
5 onk- ¢ 2° e . 2 * . 
minister reach. It means that manufacturers’ dollars must work harder ... produce more Under the classification “MANUFACTURERS’ MATE- 
‘ ‘ ‘ a7 ; RIALS AND SUPPLIES, Business Weck was by far the 
when invested in production and distribution. first choice of advertisers in general. business and 
o Salve It is true of advertising dollars, too. The more efficient they are, the lower newsweekly magazines for the first six months 
> ° = F ° . : of 1947. 
rangle your distribution costs. And one way to make them more productive is to in- 
an aimed , ; i Publication Pages of Advertising 
gle in the vest them where they influence people who can buy. BUSINESS WEEK 414 
a will be ‘ : ze , : : Fe ae See Beek 
enaiineer- That is the reason most advertisers whose products and services are sold to eS a ee 
, ee business and industry invest their advertising dollars in the pages of Business a S Wel <a hee oe 
ate — Week ... because Business Week is all business; its editors all business writers; ” Bet okr eRe coe elaeliada sai 
reorge “ ‘ a ° ee ° ° ° ° ° 
firm will its audience all business men. Advertising dollars invested in this magazine influ- . a ee ee ee 
ec. 1. .: . . Bs ie 2 pig OS) ages : Me Rene aes tae 
ence more management men than dollars invested in any other major publication. S 
lendations . 5 . . F ; on analysis of Publishers’ Information Bureau records. 
ee Advertisers know their messages reach the right men through Business Week. 
000. In ; Bay's - r z a . 
of which It is sold only by subscription to management men who are identified by their 
Mic Roads ; ieee ; sie . - . : 
-standin7 titles and business connections. There is no other audience that compares with 
versy at one “p ate thacy 1e 
saan or it in concentrated purchasing power. 7 . 
declared Dollars spent for advertising are more efficient—“work harder”— when in- 
n Wl. vested in the pages of Business Week. 
have de- , 
r a year 
; 
baward J. WHEREVER YOU FIND IT, YOU FIND A 
the year 
ied stolen MANAGEMENT-MAN...WELL INFORMED 
obile de- § 
2r report- § 
this year 


g 
: 


ir Classi ied 









Holiday’s great automotive 


The hottest th 


Take a careful look at what they bought 
and you'll agree that the more than 750,000 
families who travel in Holiday are your biggest, 
busiest, buyingest automotive prospects. 
Holiday’s zooming circulation not only goes 
to high-ineome, car-owning families—it reaches 
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HAPPY HOLIDAY presenis: 














the nation’s fastest-moving, most travel-loving 


families ... families in the Holiday mood! 

Reach these good prospects by featuring 
Holiday-advertised products—reach them with 
travel on their minds! Plan today to get your 
share of the great new Holiday market! 
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Advertising men hear that Aus- 
tin Motors of England will spend 
$1,500,000 to $2,000,000 in advertis- 
ing through J. M. Mathes, Inc., 
New York, to promote its British 
cars in the American market. Aus- 
tin has two entries for this market, 
one aimed under the Big Three and 
the other in the super-duper lux- 
ury class. 


Facts We Live Bv 


Liberti’s Ray Miller sends along 
a reprint of a picture-article which 
seeks to explain in simple terms 
the basic facts of our economy un- 
der free enterprise. 

This is the second such Liberty 
article by Frederic W. Overesch, 
and is concerned with “Prices, 
Profits, Wages and Your Chance to 


—-Auto A..vertising 


British Back Bid... 
Facts We Live By 
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Work.” It discusses the demands 
by customers for better products 
at lower prices, the demands of 
wage earners for higher wages and 
the demands of tool owners for 
safer investment with a profit. 


Ross Roy Ups 3 

Election of G. Fred De Bolt, John 
W. Hutton and Kenneth C. Lov- 
gren as vice-presidents of Ross 
Roy, Inc. was announced last week 
by Ross Roy, president. The three 
said Roy, made outstanding con- 
tributions to the business growth 
of the company, now employing 
more than 200 persons and ser- 
ving many leading advertising and 


CHEVROLET has 
ard a Ta Gateway... 


CHEVROLET'S BILLBOARD arrows carry a 


that ‘‘Chevrolet Has Big-Car Beauty,”’ and 





1 en wt, «A Rn ee St LE 
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out 
the arrow pointed at the little Nash giri 


with her nose in the air and her thumb pointing at her snooty poodle, with this copy: 


“He'll Only Chase a Nash."* 


writer for agencies including N. W. 
Ayer & Son, Inc. During the past 
11 years he has specialized in mer- 
chandising activities and in sales 


years of diversified art experience 
on national accounts in Detroit and 
Cleveland agencies and _ studios. 
Lovgren joined Ross Roy in 1945 


merchandising accounts. De Bolt 
joined the agency in 1936 after nine 
years of experience as a copy 


grams. 


promotion and sales training pro-| after serving as senior copy writer 
Hutton joined Ross 
as art director in 1939 after 17! Rubicam 


Roy |in the Chicago office of Young & 
and for MacFarland, 


Typical example: the B. F. Goodrich 
tire that outwears prewar tires 


We BETTER ADS for B. F. Goodrich 
tires are there than letters from typical 
B. F. Goodrich Silvertown owners? Here's 


one from Sheriff Edward Leemkuil of 
O'Brien County, Iowa, shown pointing to 


the tire in the picture above. 


again over these roads in the extreme heat 
of summer. 

“The B. F. Goodrich tires on my present 
car have gone over 32,000 trouble-free 
miles, and they are still good for many 
more miles of hard driving.” 


tires is made with more cords and stronger 
cords, you get extra blowout protection. 

You can now buy all popular sizes of 
B. F. Goodrich Silvertown tires for less than 
you paid before the war. And your B. F. 
Goodrich dealer will give you an allowance 
on your old tires if they are still good 


“I have driven over one million miles, 
over all types of roads and under adverse 
conditions, during my twenty-two years’ 
service as sheriff. I have never found any 
tire that could compare with the new B. F. 
Goodrich tire. I have driven at extreme high 
speeds—in sub-zero winter weather over 
frozen roads filled with chuck holes—and 





The picture was taken at the time this 
letter was written. 

B. F. Goodrich tires have a wider tread 
that gives you more mileage because it 
puts more rubber on the ground—distrib- 
utes the wear over a wider area. You get 
better traction on wet roads, quicker stops, 
greater safety. And because the body of these 


enough to be used or recapped. The B. F. 
Goodrich Company, Akron, Ohio. 


B.E Goodrich 


FIRST IN RUBBER 


Aveyard & Co. During the past 
two years he has served as copy 
director. 

Reelected were Ross Roy, presi- 
dent; T. G. McCormick, executive 
vice-president; H. M. Hamilton and 
H. P. Brigham, vice-presidents; E. 
H. Haass, secretary, and L. P. 
Morse, treasurer. 


On Montana 


Dave Sampson, Detroit manager 
of Jann & Kelley, says that Dick 
Morrison, of the Missoula (Mont.) 
Sentinel, will be in Detroit Oct. 9 
to make a presentation on the state 
of Montana in the Wardell-Shera- 
ton at noon. 


Dealer on Radio 


Capitol Hill Motors has signed 
with WEAN, Yankee Network out- 
let in Providence, for a new series 
of transcribed variety programs to 
run for the next 26 weeks. Agency 
is Bo Bernstein & Co. 


Plans Campaign 

Consumer magazines will be used 
for the first time in the expanded 
advertising program for the Lisle 
magnetic plug, according to C. V. 
Lisle, president of Lisle Corp. Lisle 
also announced that this new cam- 
paign which will include trade and 
technical publications in addition 
to a special merchandising program 
for automotive jobbers, car dealers 
and repair shops will be directed 
by Behel and Waldie and Briggs, 
Chicago. The Lisle magnetic plug 
removes loose metal particles from 
the engines, transmissions and dif- 
ferentials of automobiles. 


Third Harvest 


“Harvest of Stars,” music and 
drama program which co-stars 
Metropolitan Opera Tenor James 
Melton and Conductor Frank 
Black, began its third year on the 
air Oct. 5. 


K-F Cars 


Starting last Sunday, F. W. 
Fitch Co. announced plans for giv- 
ing away two Kaiser-Frazer cars a 
week for four weeks via the Fitch 
Bandwagon radio show. 


Names 


Eleanor Lynch has been appoint- 
ed director of consumer public re- 
lations and information for Rey- 
nolds Metals Co., according to 
David P. Reynolds, vice-president 
in charge of advertising and pub- 
lic relations. Her headquarters will 
be the Reynolds New York office, 
19 E. 47th St. 


Ray Ridge, Tacoma (Wash.) Lin- 
coln-Mercury dealer, is sponsoring 
a football forecasting program over 
a local radio station this fall and 
is presenting Jimmy Conzelman, 
noted pro coach, via transcription. 


Sawyer -Ferguson- Walker Co., 
publishers’ representative, an- 
nounces appointment of Richard 
W. Cavell to assist Clark Stevens 
on the Detroit staff. Cavell was for- 
merly with the Detroit Free Press, 
Ross Roy, Inc., and Brooke, Smith, 
French & Dorrance. 


Ramon Russell has been ap- 
pointed editor of Southern Motor 
Cargo Magazine, effective with the 
October issue, Kenneth Riddle, gen- 
eral manager of the publication, 
has announced. 


Six new members have been 
named to the sales committee of 
the Bureau of Advertising, Ameri- 
can Newspapers Publishers Assn.. 
it was announced last week by 
Richard W. Slocum, general man- 
ager of the Philadelphia Bulletin 
and chairman of the bureau’s gov- 
erning board. 

New members of the committee, 
which supervises the work of the 
bureau’s national division, are: 
James B. Jones, Scripps-Howard 
Newspapers, Detroit; Sam R. 
Bloom, Dallas Times-Herald; Wal- 
ter Crocco, Kelly-Smith Co., Inc. 
New York; George Hartford, Chi- 
cago Daily News; Warner R. 
Moore, Philadelphia Inquirer, and 
Cc. L. Fountain, Lancaster (Pa.) 
Newspapers. 


Melrose Opens for K-F 
Melrose Motor Sales (Kaiser- 
Frazer) entertained the public at 
its grand opening of headquarters 
at 4431 E. 14th St., Oakland, Calif. 
Sept. 12-13. 
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ARE 

You 
SEARCHING 
FOR SALES 
WITH 
OUT-OF-DATE ES Pon 
"'FIGURES ?’’ ce > ve a 


Be sure you have today’s 
facts and figures on Philadelphia — 
America’s 3rd market ! 


Let your eyes feast on the /atest facts and figures in 
Philadelphia and your next schedule will feature A 
Tue Inquirer. For Tue INQuirer paces the field in 
America’s 3rd market .. . has shown circulation gains far 
ahead of ALL OTHER PAPERS .. . today is out front 

in national and total advertising linage. Reason? Sa 


Philadelphia’s loyalty to THe INQUIRER has made it 
FIRST IN PRODUCTIVITY! 










TOTAL NATIONAL ADVERTISING 


Philadelphia Daily Newspapers. Six days only (exclusive of Sunday) 








LINES IN HUNDRED-THOUSANDS 





1 7 MONTHS 
1947 


1 7 MONTHS 
1937 
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Che Philadelphia Inquirer 


SPT DAILY OVER 700,000 
SUNDAY OVER 1,000 000 


IN ITS T4TH CONSECUTIVE YEAR OF TOTAL ADVERTISING LEADERSHIP IN PHILADELPHIA 
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$200,000 Addition Rising 
At Chieftain Pontiac 


Construction has been started on 


an addition to the new-car sales- | 


room of Chieftain Pontiac, Inc., 
Indianapolis, and when completed 
the project will cost approximately 
$200,000, O. A. Chillson, dealership 
president, has announced. 

The expansion will include the 
construction of an 80-by-197-foot 
building at the rear of the present 
salesroom. A service and parts ad- 
dition will be one story high and 
will have a mezzanine and base- 
ment. 

Chillson also is president of 
Meridian Pontiac, Inc., and is the 
sixth largest Pontiac dealer in the 
nation. Chieftain Pontiac is man- 
aged by Maynard Noll. 

* * * 


Greenfield Sales, Detroit, 
Building New Home 


A new building is under con- 
struction for Greenfield Sales & 
Service (Studebaker), Detroit. The 
new structure, which will include 
8,000 square feet, will be on a site 
adjacent to the dealer’s present 
temporary quarters at 15439 School- 
craft Ave. near Greenfield Rd. 

Carl Magnee, owner, said ground 
was broken for the new building 
in January, 1946, but work was 
held up by CPA requisition of ma- 
terial for veterans’ housing. Work 
is no progressing steadily, he said, 
and completion of the project is 
expected by next summer. 

+ * * 


Kumpf Plans $200,000 
Building in Denver 


The Kumpf Motor Car Co. (Lin- 
coln-Mercury), 1200 Acoma _ S&t., 
Denver, will erect a new sales and 
service building costing $200,000. 
The building will be a one-story 
brick with terra cotta face con- 
struction, 150 by 190 feet in size. 
When completed the new building 
will greatly increase the facilities 
of the firm. 

+ * * 
Wisconsin Issues Permits 


For Garage Construction 


Building permits have been is- 
sued for the construction of new 
garages in Wisconsin as follows: 

Eau Claire: Garage building for 
Wood Motor Co., three-story build- 
ing. 

Racine: 
Motor Co. 

Eau Claire: Auto sales and serv- 
ice shop for Walsh Motor Co. 

Stanley: Addition to garage for 
George Schneider. 

* 


Garage for Sommers 


Davis Buick, Eau Claire, Wis., 


Occupies New Quarters 


Davis Buick, Inc., Eau Claire, 
Wis., has moved into new quarters 
which have been remodeled at an 
estimated cost of $16,000. In addi- 
tion to new cars, the firm will han- 
dle wholesale parts and accesso- 
ries, 

Davis Buick is one of the oldest 
dealerships in this part of the 
country. Dwight W. Davis is presi- 
dent, H. A. Gotzmann secretary 
*and William Schwartz directs ser- 
vice. 

* + * 


Condit Heads Dealers 
In Tilamook County 


Automobile Dealers Assn. of 
Tilamook county, Ore., has been 
reorganized and E. M. Condit of 
Condit Chevrolet Co. was elected 
president. 

T. H. Bailey is vice-president and 
W. C. Estill secretary-treasurer. 

+ ca + 


Reinhard Opens Supply Depot 
In Sioux Falls, S. D. 


Heralded as the largest automo- 
tive wholesale supply company in 
South Dakota, the House of Rein- 
hard opened its new quarters at 
225 E. Eleventh St., Sioux Falls, 
with special showings to which 
2,500 dealers in this territory were 
invited. 

Operated by Reinhard Bros., 
Minneapolis, the House of Rein- 
hard has been in business since 
1902. An office was opened in Aber- 
deen in 1928. Sioux Falls will be- 
come the new South Dakota di- 
vision headquarters, with the 
branch office maintained at Aber- 





deen. Reinhard Bros. also has a 
division headquarters at Fargo, N. 
D., with a branch at Minot. 

* +. os 


R-B-K Announces Expansion 


On Tenth Anniversary 


Render-Boast-King, Inc. (DeSoto- 
Plymouth), celebrated its 10th an- 
niversary in Shaker Heights, O.., 
with the announcement of a $15.000 
expansion program. Officehs inclue 
W. J. Render, president; G. W. 
King, vice-president, and J. E. 
Boast, secretary-treasurer 

+ * + 


Yazoo Motor Opening 


To Feature New Buicks 


Yazoo Motor Co. (Buick), Yazoo 
City, Miss., has opened its new 
home. 

Dan Nicholas, owner, is empha- 
sizing Buick parts and accessories, 
Old South courtesy, and depend- 
able service. 

* * 


Monroe & Son Opens 


Chevrolet Dealership 


Henry Monroe & Son formally 
opened its Chevrolet dealership in 
Princeton, Ill., Aug. 22. Attendance 
prizes were offered to the public as 
part of the celebration. 

The elder Monroe was formally 
associated with Monroe Chevrolet 
Sales in Freeport, Ill., as _ sales 
manager. 

* * * 


2 Kentucky Dealerships 


Take Out Charters 


A. E. Sowards Motor Sales, Inc.. 
Pikeville, Ky., capital $10,000, has 
been incorporated by A. E. Sow- 
ards, Blake Billiter, Earl Justice 
and Guy M. Schuler. 

Boggess Chevrolet Co., at Mad- 
isonville, Ky., capital $85,000, has 
been incorporated by E. L, Mar- 
garet, W. F. and Emma Boggess. 

oe + ok 


Troy (N. Y.) K-F Dealer Gets 


Haney Distributorship 


Carmen-Goody Motor Sales Corp. 
(Kaiser-Frazer), Troy, N. Y., has 
taken, on the distributorship of the 
Haney Corp. and Eastern Tractor. 

W. R. McBride, the firm’s farm 
manager, said the distributorship 
covers 13 counties in the state. 

* * oe 


Berrell Building Home 


In Fargo, N. D. 


Berrell Motor Co. is constructing 
a new building in Fargo, N. D. It 
is scheduled for occupation about 
Dec. 1, according to H. E. Berrell, 
president and manager. 

It will occupy an area of about 
17,000 square feet and require the 
employment of about 16 persons. 

+ + * 


Roberts Chevrolet to Spend 


$40,000 for Alterations 


A permit to enable the Roberts 
Chevrolet Co., St. Louis, to make 
alterations to its sales and service 
building costing $40,000 has been 
issued by the St. Louis building 
commissioner. 

* * * 


Miller Joins Boise Dealer 


Appointment of G. Rynd Miller 
as general manager of the Du- 
fresne Auto Co. (Dodge-Plymouth), 
Boise, Id., has been announced by 
Walter Dufresne, owner. Before go- 
ing to Boise, Miller was associated 
with automotive and financial 
circles on the Pacific | coast. 


Jarrett to "Build 


The Albany (N. Y.) building de- 
partment has issued a building per- 
mit to Jarrett Motors Inc. to con- 
struct an office building at 111 On- 
tario St. as a cost of $1,000. 

e ca * 


New Corpus Truck Site 


The Corpus Motor Truck Co., 
Corpus Christi, Tex, has an- 
nounced removal to a new location 
at 2401-11 Leopard St. The com- 
pany, which handles General Mo- 
tors trucks and parts and operates 
a service department, is owned and 
operated by J. D. Eudaly. 

% * 7 


Rudy Frick Inc. 


Three former Kansas City auto 
dealers have opened a Ford dealer- 
ship under the name of Rudy Frick 
Inc. at 5310 St. Clair Ave., Cleve- 
land, once the home of the E. D. 
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ONE OF STUDEBAKER’S newer dealers, 
this showroom on W. 
9,000 square feet of floor area available to 


Sunrise highway in Bye me N. Y¥. 


Balport Sales & Service, ao? oo 
The new structure 
the dealership headed by W. Stabe. 





A NIGHT VIEW OF THE SHOWROOM of Martin Johnson Motor (Nash), Atlanta. 


Ga. The building has 44,000 square feet of 
service, 2,500 to parts and the balance to 
10-point select dealer. 


of which 33,700 is devoted to 


floor space, 
and showroom. Johnson is a Nash 





OVER 10,000 SQUARE FEET are covered by the headquarters of Thomas-Farris 


Motors, Inc. (Kaiser-Frazer), Rocky Mount, N. 


C. Special emphasis was placed on 


the installation of a modern service department. 





NEW FACILITIES OF GILA MOTORS (Chrysler), Safford, Ariz. The building com- 
prises 8,750 square feet and there is a used-car lot of 5,250 square feet adjoining. 
The establishment, with complete modern equipment, represents an investment of ap- 
proximately $80,000. The dealership is operated by Elman Pace and Cari A. Reine- 
mund, partners. It has been allied with Chrysler since 1927. 





DEL ISAACSON AND W. A. SIMONDS are owners of Central Motors (Ford), 


Pascoe, Wash. A two-day formal opening 


Program was held recently, according to 


Isaacson. A novel feature of the front of the building is that the exterior walls are 
covered with aluminum, with long flower gardens at the base of the plate glass windows. 





THIS STREAMIEINED BUILDING on East Ave., Rochester, 
chased by Hallman’s Central Chevrolet for $250,000. The dealership, which recently 
celebrated its 10th anniversary in business there, has occupied the building for some 


time. The firm also 


@ used-car building on S. Union St., along with used-car 


purchased 
lots next to it, and has leased a building on N. Union St. for service work. 


Latimer, Inc., concern. Rudy Frick | vice-president, and Berl P. Berry 


is president, William L. Thomas, ! is secretary. 








N. Y., has been pur- 


Corbett to Expand Home 


Corbett Motor Co. (Chrysler- 
Plymouth), Bisbee, Ariz., is plan- 
ning to enlarge its service space 
and build a new showroom. 

> * 


Schill Purchases Property 

Schill Motor Co., Wisconsin Ra; 
ids (Wis.), Chrysler-Plymouth dea 
ership, has purchased property on 
which to erect an addition to its 
building. 


* * * 


Enlargement at Adel, la. 


Huhn Motor Co. (Chrysler- 
Plymouth), Adel, Ia. has begun 
work on the enlargement of its 
showroom and parts department 
Offices will also be installed. 

= + +. 


Sherard in New Home 
Gordon Sherard, Chrysler-Plym- 
outh dealer in Anderson, S. C., has 
moved into new facilities near the 
heart of the business district and 
the larger plant will allow the 
handling of increased business vol- 


ume. 
+ + . 


Will Erect Body Shop 


Walter Krehbiel, Lind (Wash.) 
Chrysler-Plymouth dealer, contem- 
plates the construction of a build- 
ing, 40 by 80 feet, to be used for 
a body and paint shop. 

* * * 


Fulwiler Heads YMCA 


H. D. Fulwiler, founder of the 
Fulwiler Motor Co., El Paso, Tex., 
in 1938, was recently appointed 
president of Central YMCA. 

* * * 


Ebi Ford Opens 


Ken Ebi Ford Motor Co., Beaver 
Dam, Wis., has held an open house 
at its new garage and service 
building. The building has 7,000 
square feet of floor space. 

+ * * 


Richards Renovates Plant 

B. H. Richards Motor Co. (Hud- 
son), 400 W. Davis St., Oak Cliff, 
Tex., has completed interior remod- 
eling and redecorating work, to- 
gether with shop improvements in- 
cluding installation of additiona! 
modern type equipment. 

+ + * 


Krieger to Build Shop 
Krieger Motor Co., Dallas, Tex., 
will construct a 40-by-105-foot re- 
pair building at Pierce and Smith 
Sts. Low bid on the work was 
$29,756. 


* * * 


Schlosser Expands 


Schlosser Motor Co., Durand 
Wis., has completed a 52 by 72- 
foot addition to its present facili- 


‘|ties. Nash and IHC vehicles are 


handled by Schlosser. 
* * on 


Woodcome to Build 


Woodcome Auto Sales & Service 
(Chrysler-Plymouth) is planning to 
build a new showroom and add 
considerable space to its service 
department. 


* * * 


Carl Reed Garage 


A new garage is under construc- 
tion for Carl Reed at Laona, Wis., 
to house Chrysler-Plymouth deal- 
ership. The new building is to be 
40 by 80 feet. 


* * * 


$12,000 Building for Linn 


Linn Motor Co. has been granted 
a building permit to construct a 
$12,000 service building at the rear 
of its present building, 818 Proctor 


St., Port Arthur, Tex. 
* + + 


Success Story 
Erwin Started 30 Years Ago 


In Converted Barn 


Rounding out a saga of success- 
ful private enterprise, R. A. Ervin, 
Philadelphia Chevrolet dealer, has 
celebrated his 30th anniversary in 
the automotive business. 


His business was first launched 
as a service station operation in 
a converted barn in 1917, later 
growing from a 36-car contract to 
an organization that handles more 
than 1,500 units annually, and from 
a one-man firm to a total of 73 
employes. 

Marking his business birthday 
Sept. 20, Erwin offered a new Chev 
rolet Fleetline touring sedan as a 
door prize, and formally opened 
the doors of new dealership fa 
cilities. 
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Lhe Hearst Newspapers on 


‘The Rights of 


Minorities 


FROM A LETTER WRITTEN TO THE JEWISH ADVOCATE BY 


William Randolph Hearst 


PUBLISHED IN HEARST NEWSPAPERS MARCH 4, 1940 


“Democracy is government by the majority. The 
majority must be careful not to conduct itself too 
selfishly in its own interests—not to abuse its 
opportunities. 


“It must be careful always to consider and care 
for the rights of minorities. 


“A just government is a government just not to 
one class or clique—not to one sect or section- 
but to ALL the people. 


“If democracy is to legislate for the majority 
alone, and to the disadvantage or injury of mi- 
norities, it proves thereby that it is no freer from 
faults than aristocracies or other forms of class 
government. 


“It must be wise. It must be just. 
“It must be considerate of every worthy class. 


“It must be appreciative of every valuable 
element. 

“It must be truly tolerant in its views—liberal 
in acts. 


“It must be true and fair to the people as a 
WHOLE, and to every individual who constitutes 
an integral and essential part of that whole people.”’ 


"nee ie ay << 
0B OWS th Rem nee 





The Hearst Newspapers have always believed that respect 
for the minority is as important as rule by the majority in 
our American system of government. 

They will fight in the future—as they have always fought 
in the past—to guard the racial, religious and national minori- 
ties within our gates against persecution and discrimination. 
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THERE’S A NEW KIND 
OF AUTOMOBILE DEALER 
IN AMERICA 


There’s a new ‘“‘Who’s Who” in the ranks of America’s automobile 
dealers. 


The mark of it is this plaque that is now seen in ever-increasing 
numbers in Nash showrooms across America. 


Money can’t buy it. An outstanding sales record alone can’t win it. 
Excellence in any one or other of the different phases of a dealer’s 
operation is not sufficient. 


To qualify for this award requires meeting all ten of the highest stand- 
ards ever set in this industry... standards which cover every part of 
a dealer’s service to his customers and to his community. 


They are identified in other ways, too. 


They have outstanding display facilities in their towns; fine service 
departments, and most courteous staffs. Their integrity is of the high- 
est. Above all they are known by the good things their customers say 

about them. © 


We of Nash Motors are proud of our dealers, proud of the credit 
that they reflect not only on Nash but to America’s automobile 
dealers everywhere. 


We take this opportunity to salute them, and to express our appre- 
ciation of a great job, magnificently done! 


YOU'LL BE AHEAD WITH 


— Grea Caed Gce 1GO2 


Nash Motors Division, Nash-Kelvinator Corporation, Detroit 
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Automotive Finance .. . 


Shorts Lessen Holdings 
In GM and Chrysler 


By George Deery 
Staff Writer 

UBSTANTIAL reductions in the 

short interest, or slight changes 
upward, were the trend for auto- 
motive stocks in the latest report 
by the New York Stock Exchange. 

Between Aug. 15 and Sept. 15 the 
short holdings in Chrysler dropped 
from 58,460 shares to 53,092; Gen- 
eral Motors, 29,713 to 26,025; Stude- 
baker, 11,275 to 10,445; Willys, 12,- 
705 to 10,225. 

Negligible increases were 
shown as follows: Nash, from 
5,115 shares Aug. 15 to 5,125 
shares Sept. 15; Hudson, from 
10,340 to 10,415. Other gains were 
Gar Wood from 4,275 in August 
to 5,185 in the September com- 


pilation. 

U. 8S. Rubber’s 9,104 total on the 
short side in August had declined 
to 7,445 in the latest figures. Texas 
Co. had a sharp rise of from 2,279 
shares to 10,253. 

The short interest for all issues 


inseparable =- 


covered in the report totaled 1,329,- 
153 shares against 1,454,752 at the 
middle of August. In addition to 
including all stocks in which the 
short position is 5,000 shares or 
more, the list also includes those 
issues in which there was a change 
in the position of 2,000 or more 
shares. Sixty-five issues are in- 
cluded in the current report. 
* * * 


Rubber Shares Favored 


On Income Basis 


The recent poor performance of 
the tire group, following better- 
than-average recovery during the 
June rally, is attributed, accord- 
ing to Standard & Poor’s Indus- 
try Survey on “Tire and Rubber,” 
to “skepticism concerning the per- 
manence of current large earn- 
ings.” 

“Since profits are likely to con- 
tinue sharply above prewar for 
an extended period, present prices 


More soaps of all kinds simmer in Cincy . 
than _~ other place. Yet the suds and bubble 
industry accounts for only part of the 
Cincinnati market's heavy coin. The Cincinnati 

market is as appealing as a beauty bath. . 


Member of the American Newspaper Advertising Network 





Owners and Operators of Radio Stations WKRC and WCTS 


HULBERT TAEFT, President and Editor-in-Chief 








Auto Stocks 

Chrysler ........ 58% 59% 
EM, vesvereses 1% x 
General Motors.. 57% 59 
BED 6cwaess ve 17% 18% 
Kaiser-Frazer 9% 8% 
a 16% 16% 
Packard ........ 5 4% 
Studebaker ...... 20% 20 
WOE xeawevsces 8% 8% 

Average for 

Nine Stocks ... 22.34 22.55 
for the shares to have 


appear 
discounted the decline from ex- 
ceptional postwar peaks. Reten- 
tion of selected issues, particu- 
larly Firestone, Goodrich, Good- 
year and U. S. Rubber, the in- 
dustry leaders, is warranted for 
high yields afforded by current 
dividend rates,” their investment 
advisory service advises. 
“Balancing all factors, narrowed 
margins are indicated for 1947. 
However, tax rates in many in- 
stances will be lower and, although 
declines from exceptional 1946 re- 
sults will be general, profits before 
special reserves on near-peak sales 
should be extremely favorable. 
Moreover, such charges will prob- 





BOB’ WHITE (Nash), Los Angeles. was 
coveted 10-point select 
was in charge of L. T. 
Clyde Austin, Los Angeles zone; Kouns, Bob White, Mrs. D. E. 
— manager; W. E. Boyer, district representative; Frank McDiarmid, zone car 
distributor. 


ably be less in most cases than the 
large provisions made in 1946. 

“Indeed, estimated earnings may 
prove conservative, since they as- 
sume further reserves for inven- 
tory write-downs and other ad- 
justments in the final half, which, 
as indicated above, may be avoid- 
ed. Total dividend payments sim- 
ilar to those of 1946, which would 
provide generally liberal yields, are 
looked for.” 


The estimated earnings referred 
to for 1947 are: Dayton, $4; Fire- 
stone, $11; General, $6.50; Good- 
rich, $11.50; Goodyear, $8.50; Lee, 


Cincinnati makes a lot of soap. Everyone but 
little boys thinks that’s swell. For grimy little 
ears and lovely faces; for family washes and 
dainty laces—the world works up a pretty 
big lather with soap from the Queen City. 





Advertisers clean-up in the Cincinnati market by 
the Times-Star—their first choice in Cincinnati. 
aring sales keep them very happy. Singing in 
your shower comes naturally when you remember this 
inseparable pair . 


usin 





. . Cincinnati and the Times-Star. 


the fourth dealer in that area to receive thr 


dealer plaque. A banquet marking the occasion of the award 
Kouns, zone manager for southern California. Left to right. 


White, Dave White, 


$9; Norwalk, $1.50; Seiberling, $1 
U. S. Rubber, $8. 


Possibilities of Boost 


In GM, Chrysler Dividends 


SSIBILITIES of dividend 

boosts for both General Motors 
and Chrysler are discussed by Rob- 
ert Bennett, automotive analyst for 
Argus Research Corp., New York 
an investment analysis firm that is 
highly considered. 


“It would appear that working 
capital of both companies is ade- 
quate for normal working needs, 
the comparison states, and we an- 
ticipate at least a continuation of 
the current $3 dividend on both 
issues—in fact, there is a strong 
| expectation that dividends on both 
issues might be increased to a $4 
annual rate in the not-too-distant 
future, and in our opinion this is 
|a reasonable possibility. 


“Despite the fact that Chry- 
sler’s earnings are running at an 
annual rate about $2 a share 
above ‘Motors,’ we would be in- 
clined to anticipate approximate- 
ly equal dividend payments as 
long as current high profits hold 
up, which will probably be until 
a buyers market reappears in 
the automobile industry—appar- 
ently still quite far away.” 

The research firm has arrived at 
| estimates of a full year’s earnings 
of $8.50 per share for Chrysler and 
$6.50 for GM, but adds, “Actual 
year’s results might be somewhat 
higher if sheet steel becomes easier 
in the fourth quarter, as some ex- 





issues, according to Ben- 
nett’s analysis, “are selling in the 
lower range of their normal price- 
earnings ratio patterns so that as 
long as the outlook for the auto- 
mobile industry continues favorable 
both issues would constitute favor- 
able holdings.” 

* 


*~ 
Fractions 


Because they serve the automo- 
tive and building industries, both 
noted for their backlogs of orders, 
a leading firm in investment an- 
alysis sees varying degrees of merit 
in Briggs, Motor Wheel, Timken- 
Detroit Axle, Libbey-Owens-Ford. 
Pittsburgh Plate Glass, Bishop & 
Babcock, Johns-Manville and Mo- 
dine. ... 

One source reports that Borg- 
Warner’s net for the third quar- 
ter may be around $2 a share. 
Earnings for the year through 
Sept. 31, in that case, would be 
in excess of $6 share. 

Hudson, at 17, is “conservative- 
ly valued and offers considerable 
speculative appeal,” according to 
the “Outlook,” published by Stand- 
ard & Poor’s Corp. “Earnings for 
the final quarter will be penalized 
as a result of the changeover, but 
indications are that full-year re- 
sults will be substantially in ex- 
cess of the $1.51 a share reported 
for 1946,” it adds. 

* 7 





* 





FRB Index Climbed 


5 Points in August 

The Federal Reserve Board 
reported industrial production 
turned upward during August 


| after four successive months of 
| decline. Recovering most of the 


previous month’s loss, industrial 
output climbed 5 points in Au- 


| gust to a level of 182 percent of 


prewar 1935-39 on the Reserve 
Board’s seasonally adjusted in- 
dex of production. 

In July, it had gone down to 
177 percent, bottom point of a 
slide that had been under way 
since the postwar peak of 196 
was reached in March. The Au 
gust showing, however, was stil! 
two points under the mark rez- 
istered in June. 
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AUTOMOTIVE WASHINGTON 


Mediation Service Aims 


For Middle of Road 


By William Ullman 
Washinaton Correspondent 
CONTRARY TO A widely-held belief, the new Federal 
Mediation and Conciliation Service, created under the Taft- 
Hartley act, was not set up to operate for either employers 
or unions. This general misinterpretation was rectified last 
week by Director Cyrus Ching, who pointed out that “its 


sole responsibility is to the 
general public and the inter- 


est of the federal government 
so that industrial disputes shall 
not cause a substantial interrup- 
tion of interstate commerce nor 
adversely affect the general wel- 
fare.” 

“It is hoped,” he said, “that fu- 
ture disagreements in labor-man- 
agement relations can be settled 
at the local level without the long 
and bitter industry-wide work 
stoppages of the past.” 

The Taft-Hartley act provided 
that the new 
agency supplant 
the former U. §S. 
Conciliation 
vice. It is an in- 
dependent office 
and has no direct 
relationship with 
the Department 
of Labor, though 
it will occupy of- 
fices there for the 
present. While in 
general the 

FMCS will perform the same func- 
tions as those of the conciliation 
service, several new ones are add- 
ed, such as: 

If the director is unable to 

bring the parties to agreement 
by conciliation within a reason- 


Ser- | 


able time, he is directed to induce | 
the parties to voluntarily seek | 
other means of settling the dis- | 
pute without resort to strike, lock- | 


out, or other coercion. This 


in- | 


cludes submission to employes of | 


the employer’s last offer of settle- | 


ment, for approval or rejection in | 


a secret ballot. 

The party desiring termination 
“or modification of a contract 
must serve written notice upon the 
party 60 days prior to the expira- 
tion date of the agreement. If 
there is no expiration date the 
notice must be served 60 days prior 
to the time termination or modi- 
fication is proposed. Within 30 days 
after this notice, if no agreement 
has been reached, the FMCS must 
be notified of the existance of a 
dispute. 

The act creates a national la- 

bor-management panel of 12 
members, appointed by the Presi- 
dent; six to represent management 
and six to represent labor. At the 
request of the director, the panel 
is to advise “in the avoidance of 
industrial controversies and the 
manner in which mediation and 
voluntary adjustment shall be ad- 
ministered, particularly in contro- 


versies affecting the general wel- | 


fare of the country.” 


In a first outline last week of 
the principles controlling the de- 
velopment of policies of the new 
agency, Ching emphasized that 
it would ignore the doubts ex- 
pressed by some employers and 
some labor unions as to the wis- 
dom and utility of the rules 
which Congress prescribed in the 
act for the guidance of the new 
service. 


“It is the duty of the service | 


and its director,” he said, “to ig- | 
nore those doubts and scrupulously | 


to execute the considered 
Congress as expressed in its legis- 
lation. 

“If experience should demon- 
Strate weaknesses or deficiencies 


will of | 


in the provisions of the law ap- | 
plicable to the service, they will | 


be duly reported to the joint com- 
mittee on the labor-management 
relations established by the act, if 
it should request, for such con- 
gressional study and consideration 
as they may merit.” 

Decisions as to whether a case 
constitutes a dispute threatening 
“a substantial interruption of in- 
terstate commerce” will, for the 
time being, Ching said, be made 
by the regional directors in the 


| 


“exercise of their sound judgment” 
and with the advice and review 
of the Washington office. 

The decisions will be guided 
by the following principles, the 
director announced: 

The service exists to facilitate 

and promote settlement of labor 
disputes through collective bar- 
gaining and, therefore, employers 
and unions will be encouraged to 
resolve industrial differences by 
themselves and with the assistance 
of such voluntary organizations 
and agencies as they may estab- 
lish without the aid of the service. 


OCTOB 


spores as toate 


MARKET MOTOR CO. 


(Dodge-Plymouth), Youngstown, 0., has used several new 


stunts to create customer goodwill. The latest is the placement of a refreshing looking 


umbrella covered table and chairs on the terrace a 
the customers can relax while waiting for their 
“This umbrella has caused a lot of comment among customers and 


Market, says, 


rt distance from the shop. Here 
. W. Herman Slater, president of 


friends and has helped in giving me the reputation as the Friendly Dodge and Plymouth 


Dealer.’’ 
2 Because Congress anticipated 
that labor disputes primarily 
local in consequences and concern 
shall be conciliated and mediated 
locally by state and local agencies 
—“wherever they are in a position 
to make effective service of that 
character available to the parties” 
—the federal service will cooperate 
with such local agencies through 
procedures developed by the re- 
gional directors. 


© 1947 THE CONDE NAST PUBLICATIONS INC. 


3 As a general rule the service 
will refrain from interceding to 
settle grievance disputes arising 
over application or interpretation 
of existing collective - bargaining 
agreements, but in exceptional 
cases and as a last resort where 
an adverse effect on commerce is 
threatened “the facilities of the 
service will be available in such 
disputes.” 

“Where other means of settle- 

ment fail, the service, in a dis- 


25 


pute in which it has interceded, 
is under a statutory duty to sug- 
gest that the parties agree to sub- 
mit the employer’s last offer to 
settlement for approval or rejec- 
tion in a secret ballot to the em- 
ployes of the bargaining unit. The 
commissioners will fulfill this duty 
by making the suggestion that such 
a ballot be held at an appropriate 
stage of the negotiations. The 
budget limitations under which the 
service is now operating, however, 
do not permit it to attempt to con- 
duct or supervise such balloting.” 

The Taft-Hartley act, the di- 
rector points out, for the first 
time makes it a statutory duty 
of employers and unions to par- 
ticipate fully and promptly in 
conciliation and mediation meet- 
ings called by the service. 

Though his new position is the 
first full-time position Ching has 
held in the federal government, 
he is no stranger to the govern- 
ment’s role in industrial proce- 
dures. While director of industrial 
and public relations of the United 
States Rubber Co., from which he 
recently retired, he served as in- 
dustrial member of NRA in 1933; 
member of the National Defense 
Mediation Board in 1941, and the 
National War Labor Board in 
1942-43. 


Sart alliaNCe sorrcaching intuence wt 


each meeting of your smart car and Vogue’s smart reader. 


Together they attract attention...their way...and yours. 
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Text of Coyle Speech 


GM Executive Gives Frank Discussion 
Of Factory-Dealer Problems 


Eprror’s Norse: It has been a 
long time since we have seen 
such a frank and thorough-go- 
ing discussion of dealer and fac- 
tory problems as that of M. #. 
Coyle, executive vice-president of 
General Motors, before a tri-state 
(Pennsylvania, Delaware, Mary- 
land) dealer convention at At- 
lantic City last week. For that 
reason, we are printing most of 
the text of the speech, omitting 
only introductory material ; 

* 


The vast majority of automotive 
dealers are good, responsible busi- 
ness men who are operating with 
the objective of building and re- 
taining a permanent clientele. We 
do know, however, there are bad 
practices in the industry and those 
who are guilty of them are doing 
themselves and us a disservice be- 
cause we are all held equally guilty 
of the faults of a few. It would be 
well if those few could be elim- 
inated from the industry. 

Unfortunately, there has grown 
up, from time to time, misunder- 
standing or disagreement be- 
tween factories and dealers. Per- 
haps that is unavoidable, but 
much misunderstanding could be 
co if we tried to see the 
other fellow’s viewpoint. Speak- 
ing as one who has had more 
than 35 years of experience on 
the factory side and more than 
12 years as general r of 
the Chevrolet division of Gen- 
eral Motors, I can assure you 
that factory people realize the 
importance of a strong dealer 
organization. 

We recognize that, like it or not, 
we are in business together and 
one of us cannot succeed if we 
permit the other to fail. We must 
not think our interests are in con- 
flict because they are not—they 
are mutual. Our policies must be 
established on a long range view- 
point and for the best interests of 
all rather than the advantage of 
a few. ae he 


Dealer Organizations 
Depend on Leadership 


Your national, state and city 
dealer associations have been or- 
ganized to deal constructively with 
dealer problems. What they ac- 
complish depends, as do many 
things in life, upon the quality of 
their leadership. The factories have 
the responsibility of developing an 
attractive product that can be 
sold in a definite price area, the 
procurement of material and pro- 
ducing in predetermined quantities. 
They also have the problem of 
dealer and public relations. I will 
deal first with some of the more 
important factory problems as they 
influence the forward planning of 
your business. 

As we all know, our industry 
has shown a remarkable growth. 
Less than 40 years ago, in 1910, 
the industry produced a total of 
187,000 vehicles, and there was 
much concern as to whether we 
had, or when we would reach the 
saturation point. The 1916 produc- 
tion of 1,600,000 units was the first 
annual total above one million, and 
in no year since then, including 
the depression years, has the total 
fallen below one million until the 
war years of 1943-1945. 

Not until 1926 did the closed car 
production exceed that of touring 
cars and roadsters. The all-time 
high was attained in 1929, with a 
total of 5,358,420. 

Production in 1947 should be 
in the area of 5,000,000 units, and 
that would take second place. 
With all our difficulties we 
should not complain about a year 
in which our volume possibly 
will attain the second highest 
level in our history. 

It has not been an easy road, 
this automobile producing business. 
More than 1,700 different compa- 
nies have participated for varying 
periods and quantities. Of these, 
only 18 passenger car and 16 truck 
producers remain today, counting 
as truck producers those that pro- 
duce trucks only and as passenger 
car producers those that produce 
passenger cars and/or passenger 
cars and trucks. To attain this 
total of: survivors it is necessary 


to consider each division of the 
so-called Big Three as a separate 
producer. 

While much money has been 
made in the automotive industry, 
it was at the sacrifice of a great 
deal of venture capital in those 
companies that failed. The possi- 
bility of high profits was the in- 
ducement that led to the invest- 
ment of risk capital. The profits 
and losses, falling unequally upon 
the investors, is free enterprise in 
action. Under. the restricted profit 
opportunity today, plus heavy 
taxes, we may well wonder where 
we can secure risk capital for new 
enterprises. 

. 
Profit Incentive 


Is Declining 

One of the major objectives for 
which we should all strive is gov- 
ernmental economy and tax reduc- 
tion. It is obviously difficult, if 


not impossible, for large corpora- 
tions or those individuals in high 
income brackets to accomplish 
much in this respect. If the benefit 
to them were the only considera- 
tion, perhaps that would be as well. 

But big business was not always 
big—it started small and was able 
to grow by supplying products the 
people wanted and at prices they 
could afford to pay. Our own in- 
dustry is a good example. How im- 
portant were we at the turn of the 
century, less than 50 years ago, 
and today we employ one out of 
every seven working people in the 
whole United States. 

Could the automotive industry 
be organized and developed under 
conditions today? It could not, and 
neither can other important indus- 
tries that have great potential if 
given a fair opportunity to attract 
risk capital. 

There is no greater contribution 
we could make to the national 
economy than to require our elect- 
ed national, state, county and city 
officials to adopt an economical 
program of administration, togeth- 
er with a major tax reduction. We 
must remember they are our ser- 


a 


vants, and we are not theirs. It is 
our money, taken from us in taxes, 
that they are spending. 

Only by restoring the profit in- 
centive can venture capital be- 
come available and the free en- 
terprise system operate to the 
benefit of all, as we have so ably 
demonstrated in our own case. 

When the war ended everyone 
anticipated a quick resumption of 
production, a rapid acceleration to 
the prewar level, then a gradual 
gain to a peak of possibly six 
million passenger cars and one and 
one-half million trucks in some 
postwar year. Production plans 
were made accordingly and many 
companies entered on expansion 
programs that would permit their 
holding their prewar percentage of 
the market. 

Due to shortage of materials it 
has been impossible to fully utilize 
these facilities. During the war 
years we produced 16,000,000 less 
passenger cars and trucks for ci- 
vilian use than would have been 
normal expectancy. In 1946 and 
1947 combined, we are running at 
approximately the prewar rate on 
passenger cars, so two years in age 


—. 


has been added to the cars in 
operation and we still have all the 
pent-up demand before us. Truck 
production is about 50 percent 
above the prewar level, so the de. 
mand for trucks will be satisfied 
earlier than is the case in passen. 
ger cars. 
* * * 


Big Difficulty 
Is Lack of Steel 


Our accomplishments, compared 
to what we anticipated, have been 
most disappointing. Reconversion 
was delayed by strikes and the 
shortage of materials resulting 
from strikes. The aftermath of 
labor troubles lasts longer in many 
cases than the strike itself. The 
flow of material has been inter. 
rupted and must be reestablished, 
Some materials become readily 
available in ample quantities, but 
they cannot be used except in re- 
lation to those in shortest supply, 

Our principal difficulty has been 
to secure steel products in suffi. 
cient amount. The shortage of 
steel has been highly publicized 
and many opinions have been ex- 

(Continued on Page 27, Col. 1) 
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24 million for flat rolled, of which | adequate quantity of pig iron, cop- 
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in passen. (Continued trem Page $0) Using Gonnral Motte on om on. 15S, Sock matcmnebiie soametoroner | teste cd. caes dew deamon 
ample, we require 75 recent of |- utacturer of su or es. 
pressed as to the present and fu- | 80 percent and in eight of the low-/our steel in flat “ai products | is doing everything possible to se-| pattern will no doubt be estab- 
ture situation. The subject is of |est years it was 36.1 percent. The|and the majority of this in cold |°Ure more material and to acceler-| lished, but it is still in the area 
sufficient importance, for it con-|average for the 40 years was 60| rolled. This is the type of product | #te production. of uncertainty. 
trols the quantity of product we | percent. We should understand the/that is in shortest supply at the ig The first important contract that 
can build, to justify some detailed | reluctance of the steel producers} mills. Due to high cost of produc-|Labor Situation waived union liability under the 
nope teal discussion of the facts about steel. | to expand facilities at present high| tion, many of the old hard finish-| ¢157) rn sorsled new law was the coal settlement 
saamenell The steel industry has approxi-| costs in the light of past experi-|ing mills were abandoned during ut nset of early July. We have had repeat- 
- and the mately 90,000,000 tons of ingot ca- | ence. the war and are being replaced| While there are apparently no|¢d stoppages in coal production, 
resulti pacity annually. At present prices| Rolling the ingot into saleable| by new continuous mills. These will|major labor disturbances at the | 4 strike in which the President of 
math a it would cost three times as much | steel products results in a loss of | not, however, be fully available|moment, the labor situation re- the United States intervened and 
© in mes as prewar to install new ingot ca-|30 percent, so the 90 million tons} until the first quarter of 1949. mains unsettled and uncertain.|#5 @ result of which a fine was 
| Y | pacity and it would require two | of ingots gives 60 to 65 million tons| We believe we will have diffi- |There are constant interruptions | imposed on the miners’ union and 
sen ‘inter | years to bring it into production. |of saleable steel. Figures for the| culty in increasing our rate of |of production in plants of our sup-|"pon John L. Lewis personally. 
stablish on The steel producers are unwill- | first six months of 1947 show the} production materially until the | pliers where the importance of the Then a holiday was declared, fol- 
e readily ing to make these capital ex- |2utomotive industry received 14.6 last half of 1948. When all the | strike as to number of workmen |!owing a mine disaster, until each 
tities, bur penditures at such prices |percent of all steel shipped, the| new mills are in production, | involved does not have sufficient |™ine was certified as safe to oper- 
i and gamble the capacity will be | highest of any customer. Construc- those now under construction, | visibility to attract national atten- ate. At the end of government 
= - an needed over a sufficiently long |tion was next with 9.6 percent, the steel industry will have a | tion. re Se 2 Wwoles ia 
st supply. period to justify the investment. |followed by converting and pro- cold finishing capacity of 9,600,- | The union has consistently re- |", Period. Each of these inter- 
has been ;, 000 tons annually, an increase of | fused to sign labor contracts that |‘UPtions reduces the inventory of 
/ in suff. * In no peacetime year, from 1900 | cessing, railroads, containers, ma-| ¢@ percent above the present | would m a them li ble t it coal above ground. The United 
tage a to 1939, was the steel industry re-|chinery, electrical appliances, uten-| level. under the Taft-Ha von Sie “There States Steel Corp. requires 115,000 
publicized } quired to operate above 90 percent | Sils and cutlery, in that order. That should answer our prob-|is nothing illegal in such contracts, oe *. ocak 7. day to operate, 
been ex- of ingot capacity. In seven of the| Out of the 60 million tons of|lem on sheet and strip, but we|even though they do nullify the | °"4,other steel companies in pro- 
Sol. 1) highest years the rate was above ' finished steel capacity there is only'are not certain of availability in| effect of that law which intended Sa th Guba c—. 
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No longer is it necessary to keep one 
hand on the hose as a friction brake while 
working the control handle with the other. 
Fatigue from continual back-pull is 
eliminated. 

Simple spring-tension device removes all 
need for gears, latches, dogs, complicated 
air pistons or pulley devices—smooths auto- 
matic return of hose, puts an end to danger- 
ous “whip-back.” 

Friction Brake Knob on side of cabinet, 
gives you finger-tip control of tension on 


WALL 


CEILING 


BALCRANK 


INC. 


MODEL 
300 
SERIES 


WATER AIR 


Here's the kind of hose reel you've always wanted—a reel that rolls out the hose 
easily and checks it at any desired length —retracting only when hose is given a 
slight additional pull-out by the operator. It’s ''window-shade” action! 


hose. Entire reel is carefully engineered to 
prevent leakage. Welded steel frame is en- 
closed in cabinet with white Perma-plastic 
baked enamel finish and polished metal 
trim. 

These new reels are just one of many ex- 
amples of Balcrank leadership. No matter 
what kind of lubricating equipment you 
need, see Balcrank before you buy. You'll 
see why lubrication experts from coast-to- 
coast are saying—“THE BIG NEWS IS 
BALCRANK.” 


EASY 3-WAY MOUNTING 


Singly or in complete batteries, Balcrank 
hose reels mount flush against floor, wall 
or ceiling. Put in only two bolts, make one 
pipe hook-up and the installation is com- 
plete. Internal parts are easily accessible 
for quick hose change. Unit is compact— 


measures only 28” x 22” x7”. 


CINCINNATI 9, OHIO 

















union leaders are demanding con- 

cessions at least equal to those 

granted to John L. Lewis. 
* * * 


Cites Gains 


Of Communists 


These are some of the daily 
problems with which we are con- 
fronted and which we are handling 
to the best of our ability. We 
should, however, all be concerned 
over the rapidly rising labor rates 
that have resulted in substantial 
price increases in all manufactured 
products. 

The principle of Communism 
is to divide the benefit of all 
productive effort equally among 
the workers. The efforts of the 
union leaders over the past 10 
years have been to raise the 
wages of unskilled labor, nar- 
rowing the differential between 
them and the skilled trades. 

This is moving definitely in the 
direction of Communism and the 
workers, the majority of whom are 
not Communistically inclined, go 
along with the trend as there are 
more unskilled employes than there 
are skilled. 

It was recognition of this trend 
that brought about the Taft-Hart- 
ley law, to impose obligations upon 
unions and require their leaders 
to certify they are not Commu- 
nists. We should all support that 
law and, particularly, support 
those senators and representatives 
who enacted that law over a presi- 
dential veto. : 


5,000,000 Car Years 


Not Expected 


Opinions vary as to the 
volume the industry will attain in 
any single year or the period that 
high volume will continue. I do 
not believe passenger car produc- 
tion in 1947 will exceed 3,750,000 
units. The year 1948 may reach 
4,500,000, but I do not think any 
single year will exceed 5,000,000 
passenger car production. As we 
have not exceeded normal replace- 
ment since the end of the war, we 
should expect the demand to con- 
tinue for three to five years. As 
we are already producing trucks 
at a rate of 50 percent above the 
prewar level, the period of short- 
age will not extend so long—in 
fact, there are already some indi- 
cations of slowing of demand on 
the heavier trucks. After the 
shortage has been satisfied we will 
have normal replacement volume 
so the outlook is favorable for 
some time to come. We are for- 
tunate to be in this business. We 
must operate soundly to protect 
our future. 

Factory prices have increased 
a minimum of 50 percent and 
there is concern as to the influ- 
ence these prices may have on 
the long-range market. It is a 
proper matter of concern, but we 
must the income of our 
people has also increased as 
much or more than our prices. 

Labor rates that were 90 cents 
per hour in 1941 are now $1.50, If 
we had sold our products prewar 
at barter rather than for money 
we would have received a certain 
number of bushels of grain or head 
of hogs for a car. On today’s mar- 
(Continued on Page 31, Col. 1) 
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Auto-Lite Aide 
Sees No Slump 
In Auto Exports 





TOLEDO.—Manufacturers of au- 
tomotive electrical equipment and 
replacement parts will not gener- 


ally feel the impact of reduced 


exports for a considerable time to 
come despite the fact that exports 
in many fields are being drastic- 
ally curtailed, according to R. C. 
Thompson, manager of the export 


division of Electric Auto-Lite Co. 


“Maintenance of automotive 
transportation has been recognized, 
at long last, as essential by every 
country on the face of the glo 
Thompson said. “Competition in 
some items will increase from Eu- 
ropean and other foreign sources, 
but there should be no appreciable 
lessening of exports in this cate- 
gory for at least another year.” 

Speaking of the export picture 
generally, Thompson said _ that 
America’s situation in the export 
market is moving into a new phase. 

The “wild rush” for U. S. goods 
regardless of price, kind and qual- 
ity, which has characterized our 
inflated exports for the past two 
years, is over, he said, and demand 
is rapidly becoming selective. 

“This does not mean,” Thomp- 
son continued, “that public demand 
for consumer goods, from automo- 
biles, radios and nylon stockings 
to pins and needles has been satis- 
fied, for in only a comparatively 
few items in few countries has the 
saturation point been reached. It 
is rather the result of the world- 
wide shortage of dollars caused by 
the unbalance of world trade dur- 
ing and since the war. 


“Fortunately, import and _ ex- 
change controls are being applied 
in time to save our export trade 
from the debatle that occurred in 
1920-21. In general, the remedies 
being applied now are immediately 
effective and salutory and al- 
though they will cut down the 
swollen volume of U. 8S. exports 
of consumer goods in many cate- 
gories, they will not reduce either 
shipments or new orders for es- 
sential raw materials, capital goods 
or replacement parts to any alarm- 
ing degree.” 


Bombay Maker 
Plans Assembly 
Of K-F Cars 


WILLOW RUN.—The first for- 
eign assembly plant for Kaiser- 
Frazer cars will start operations 
in February at Bombay, India, the 
company announced last week. 

Motor House, Ltd. a Bombay 
firm, has been awarded a contract 
to assemble knocked-down units 
of K-F cars in a new $750,000 plant 
now nearing completion. The plant 
will be Indian-owned and oper- 
ated. 

Officials of the Indian concern 
said they expect to enter opera- 
tions with a minimum assembly 
rate of 200 cars a month. 

An additional $500,000 will be 
. Spent on an office building and 

equipment, they said, while Kaiser- 
Frazer will supply technical assist- 
euee in the first months of assem- 
bly. 

The Willow Run manufacturer is 
also reported to be considering the 
establishment of assembly plants 
in Canada, South Africa and Aus- 
tralia. 

Kaiser-Frazer said it is currently 
allotting approximately 10 percent 
of production for the export mar- 
ket. By the end of August, 8,100 
of the 87,044 automobiles produced 
at Willow Run had been shipped 
abroad. 





Special Privileges Given 
Amputee Parkers 

mited parking privilege 
for World War II leg amputees 
is granted in a city ordinance 
adopted by the Rome (N. Y.) 
council. 

The new law gives the vet- 
erans the privilege of parking 
in any restricted area provid- 
ing their cars display a “suit- 
able sign or emblem as may be 
adopted by the local chapter of 
the World War II amputees and 
approved by the chief of police.” 
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Used Car A 


OKLAHOMA CITY 
(A. I. Pollock, manager. Auctions 
Wednesdays. Prices BulcE ‘or Sept. 17.) 
'47—Special 4 yom $2,780; super con- 
















































held 


vertible, $38,145; special 2 door, $2,340; 
ono. convertible, $3,225; super 4 door, 

’46— Super 4 door, $2,530; special 4 
door, $2,400. 

*42—2 og $1,700; 2 door, $1,800; 4 
door, $1,4 

41 live $1,005; 4 door, $1,240; 
2 door, $1,290. 


’40—4 door, $775. 
’88—4 door, $485; club coupe, $640; 2 


door, $455. 
CADILLAC 

*41—4 door, $1,690. 

'04—4 door, $900. 

CHEVROLET 

"47—FM 2 door, 3 2 door, 
$2,195; FL 2 door, $2,490; FL 2 door, 
$2,455; FL 2 door, 825; FL 2 door, 
$2,150; FM 4 door, $2,230; FL 4 door, 
$2. ; SM 2 door, $2,175; FL 2 door, 
g2,870; SM 2 door, $2,185; FL 2 door, 
2 395. 

'46—FM 2 door, $2,175; FL 2 door, 
$2,200; SM 2 door, $1,875; FL 2 door, 
$2,215; SM 4 door, $1,805; FL 4 door, 
$2,275; FL 2 door, $2,140; FM 2 door, 
$2,080; SM 2 door, $1,625; convertible, 


$2,200; FM 4 door, $1,820. 


*42— Panel truck, $910; 2 door, $960; 
4 door, $1,195; 4 door, $1,100; 2 door, 
$855; tero sedan, $1,405; 2 door, $1,175. 


’41—4 door, $1,140; convertible, $1,000; 
coupe, $1,020; 2 door, $955; 2 door, 
$1,070; 2 door, $1,195; 2 door, $1,100; 
2 door, $1 

40—Convertible, $1,040; 2 door, $875. 

"*89—4 door, $980 ; 2 door, $865; 2 door, 
$785; 2 door, $650; 2 door, $880. 

’38—Coupe, 
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Chevrolet 


"46 117 
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46 113) 
47 


Maryland 310 
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Pennsylvania 
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'39—2 door, $745. 









~* 4 door, $2,150. 
door, $1,525; 4 door, $1,710; ’'38—4 door, $794. 
uction rices 2 der. $1,750; 2° door, $1,380; 4 door, FORD 
’47—Convertible, $2,245; 2 door, $: = 
*42—Coupe, $870. 46—4 d $1,800; 1750. 
DODGE ‘412 door, $815; 2 door, $825. 2, 7 fe, 0 
a4 door, $2,470. : . PONTIAC door, $1,710; 2 door, $1,625; 4 Hs 
’46—Business coupe, $1,000; 4 door, ’47—2 door eight, $2,705; club coupe, i ‘ 
$1,840. $2,305; convertible, $2,650; club coupe, ete Station wagon, $1,075; 2 door, 
FORD $2,575. ’40—Convertible $990. 
i ‘a-2 deat, $2,225; 4 Joe $2,150; 2 = 7 eo 4 door, $2,200. *89—4 door $695. 
loor, $2, oor, ; joor,| °42—4 door, $1,205. , 7 
32,210; : ee, O80. WILLYS 387—4 door, $525; 2 door, $435. 
'46—4 door, $1, 780; 2 door, es: 2 ’47—Jeep station wagon, $1,600. » HUDSON 
door, $1,710; station wagon, $1,900; 2 ’46—Jeep station wagon, $1,505. '42—4 door, $1,150; 2 door, $1,025 
door, $1,690; 2 door, $1,850; 4 door, ‘autenen 
$1,695 ; convertible, ed 2 door, $1 875 ; INDIANAPOLIS Convertible, $710. 
station eee $2,175; 2 door, $2,115:| (Ken Schaefer Co. Col. R. V. Martin,| , MERCURY 
Ya-ton oe. © 1,600. auctioneer. Prices are for Sept. 18.) '47—4 door, $2,300. 
45—Pickup, $1,200. BUICK 46—Convertible, $2,050; 2 door, $1,835 
’42—-Coupe, $1,045; 2 door, $1,160. ; ’4%7—Super 2 door, $3,185; super 2 door, | 2 door, $1,740. P 
41—2 door, $1,055; 2 door, $890; 2 $3,125; RM 2 door, $3,100; super 2 door, OLDSMOBILE 
door, $1,160; club coupe, $1,155; 2 door. | 59 950. "4766 2 door, $2,475; 66 2 d 
$1,240; 2 door, $1,400; 4 door, $1,205;|°°'4¢-—Super convertible, $2,800; super | $2,330. , ™ 
2 door, $1,150; club coupe, $1,175; ¥4-ton | 9 door, $2,525; super 4 door, $2,380;| ° 


pickup, as pickup, $815. super 4 door, $2,410. 


*41—4 door, $1,105; 4 door, $1,000. 
*40—2 door, $1,000. 





’40—2 door, $1,010; 2 door, $1, 085; 2 *41— Convertible, $1,190; convertible, $1,- ’*89—4 door, $810. 
door, $1,065; 2 door, $805. 125; club coupe, $1,060. PACKARD 
'89—2' door, $930;'4 door, $940; coupe, ’40—4 door, $1,110. ’41—4 door, $1,000 
$760; 2 door, $750; coupe, $560; 2 door.| 39 4 door, $910. "PLYMOUTH 
"B8—2 door, $785; 2 door, $425; 4 door.| 264 door, $580. '47—Club coupe, $2,200; 2 door, $2,195, 
$650; 2 door, ‘4161 club soupe, $1755. {5 -4,,fo0r, $1,850; 4 door, $1,750; 
"36—2 door, $425; 2 door, $475; 2 door. CHEVRO OLET ’ al Ck een door, $1, one 
$515; 4 door, ed 4 door, $625. ’47 -FL 2 door, $2,375; FL 4 door 40—2 door, $915. 
; HUDSON $2,360; FM 4 door, $2,230; FM club] 379 door, $350, 
42—Coupe, 9000. oni coupe, $2.21; FM 4 “r, 2. aed to " ‘PONTIAC 
‘ - oor, 5 : oor, M 
41—Club coupe, $1,080; 4 door. $1,175. | ubsiness coupe, $1,880. oe Sch se de 
'40—4 door, ’46—FL 2 door, $2,010; FL 2 door,| 9900; 4 door, $2,200, . “ 
MERCURY $1,950; FM 2 door, $1,730; SM 2 door, *41—2 door, $1,275 
’47—Club coupe, $2,410. $1,700; SM 4 door, $1,680... SM _ business STUDEBAKER 
’46—Club coupe, $2,175. coupe, "$1,680; SM 2 —. $1,550. ’47—Commander 4 door, $2,700; Ch 
’40—2 door, $875; club coupe. $1,100. '42--2 ‘door, $1,110 pion business coupe, $2,035. ™ 
NASH 41—2 door, $1,200; 4 door, $1,145; 42-4 door, $1,100. 
’39—4 door, $440. club coupe, $1,130; 2 door, $1,060; busi- ° aa,’ @ 


ness coupe, 
’40—2 door, 
’89—Business coupe, $770. 
ee $520. 


OLDSMOBILE 
"46—2 door, $2,080; club coupe. 
2 door, $2,150. 
’42—4 door, $980. 


$2,100; 


coln 


Tile}, 


o é = os 


Kaiser 
Mercury 


Hi 


Nash 
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Chrysler 


147 


96 982 18) 110 


269 "7 Joe! 108 129 
93; a 179| 824 106 18} 136) 113 


$985; 2 door, $815. 


Passenger Car Registrations, 35 States for August, ’47-46 


Oldsmobile 


157 
103 


23 States for 47| 4477) 1119) 14301) 2150) 282) 1411) 4804) 10316) 1479) 2229) 1503 405) 1714) 1911) 3079) 1034 9 

August 46 $2031 zat 97931 a3 1 3795} 9373 | i 708! | 1726} 1815} 1910 983 | 6612 1 

TE oc 2 eee ee ee 
9) | 


’40--2 door, $840; 2 door, $770. 
TRUCKS 


"47 Chevrolet %-ton pickup, 
"40 Chevrolet 1%-ton panel (army), 
42 Dodge 1%-ton tractor, $600 


$1,450; 
$500 ; 
. 49 





$690. 
’B7—2 door, $600; 2 door, $625; 4 door, *41—2 door, $965; 4 door six, $1,110; , HRYSLER Dod 1%-t b $600; 5 
$510. 4 door, $880; 4 door, $760; 4 door. $840 ’46—Windsor 4 door, $2,350. Sede 1f-ton sab and, chassis, 3 "41 
_ CHRYSLER t door, $1,025. 4 CROSLEY ’47 Ford 2-ton cab and chassis, $2,050; 
’46—Windsor 4 door, $2,400; Royal 4 *40—Club coupe, $800. 47—2 door, $630; 2 door, $550. 89 Ford 1%-ton cab over (army), $460; 
door, $2,410. *89—2 door, $540. , DE SOTO ’87 Ford ¥%-ton pickup, $600; °42 “Ford 
’42—4 door, $1,400; 4 door, $1,390. PACKARD "47—4 door, $2,800. army jeep, $425; ’42 International 1%4-ton 
*41—Club coupe, $1,275. *41—7 pass. 4 door, $840. 46—4 door, $2.225; 2 door, $1,925. dump, ; °46 International %-ton 
E soTo *40—4 door, $970. DODGE pickup, $1,350; ‘47 Studebaker %-ton 
*46—2 door, $2,200. PLYMOUTH *46—4 door, $1,880. pickup, $1,610. 
"41—4 door, $1,150; 4 door, $975. "47—Club coupe, $2,230; 2 door, $2.- ’42—4 door, $1,000. (Continued on Page 34, Col. 1) 
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Packard 
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Willys 4 
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Plymouth 
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Auto Personnel 


Bartlett, Hobart Named 
Gulf Vice-Presidents 


At a meeting of the board of di- 
rectors of Gulf Oil Corp. and Gulf 
Refining Co., R. M. Bartlett was 
elected vice-president in charge of 
fuel oil sales and H. P. Hobart 
was elected vice-president in 
charge of lubricating oil sales. 

* * + 


Goodrich Feted for 20 Years 


As Board Chairman 


David M. Goodrich, chairman of 
B. F. Goodrich Co., was guest of 
honor at a dinner given by com- 
pany directors and officers in New 
York, Sept. 15, commemorating his 
20 years as board chairman. Presi- 
dent John L. Collyer was toast- 
master. 

Goodrich, son of the company’s 
founder, was elected board chair- 
man in 1927. He had been asso- 
ciated with the company before 
that date. 

* + * 


Willys Appoints Dennison 


Export Sales Head 


Charles S. Dennison, advertising 
and sales promotion manager, has 
been appointed sales manager of 
Willys - Overland Export Corp. 
Marcel F. DeMuller, vice-president 
of the export corporation, an- 
nounces. 

Dennison entered the automotive 
field with General Motors in 1936, 
serving in its sales and advertising 
departments. He joined U.S. Stee! 
Export Co. in 1941 as assistant ad- 
vertising manager. He joined 
Willys-Overland in 1946. 

+ oa * 


Graham-Paige Elects 


Barton Vice-President 


Alfred E. Barton was elected 
vice-president and treasurer of 
Graham-Paige Motors Corp., manu- 
facturer of the rototiller farm ma- 
chine, at a special meeting of the 
board of directors, it was an- 
nounced last week by Joseph W. 
Frazer, president. 

Barton comes to Graham-Paige 
after five years with Willys-Over- 
land Motors, where he was assis- 
tant treasurer. Before his associa- 
tion with Willys-Overland, Barton 
was with the Federal Reserve Bank | 


of Cleveland as tax counsel. | 


* * * 
Firestone Transfers Wilson 


To Detroit Staff 


William 8S. Wilson, former assis- | 
tant manufacturers’ sales manager 
for the Firestone Tire & Rubber | 
Co., has joined the staff of Fire-| 
stone’s Detroit manager, D. J | 
Hutchins, as manufacturers’ rep- | 
resentative in the Detroit area. 

* * * 


Reindel, Teetsel Join 


Friction Materials Firm 


Ernest Kanzler, chairman of 
Universal Friction Materials Co., 
Kendalville, Ind., has announced 
that George Reindel jr. joined the 
organization early in July and has 
been elected president. 

A. C. Teetsel also joined the 
company as vice-president in 
charge of manufacturing. He was 
formerly with the Thermoid Co. | 
as manufacturing superintendent | 
of the Frictional Material division | 
at Trenton, N. J. 

+ 


+ * 


Keltner, Perdriau Shifted 
By Goodrich Rubber 


Two changes of executives in the 
tire manufacturing division of B. 
F. Goodrich Co. have been an- 
nounced by Earl Gulick, division | 
general manager. 

L. R. Keltner, superintendent of 
the Akron tire division, has been 
hamed manager of the Los Angeles 
plant. He succeeds P. W. Perdriau, 
who assumed Keltner’s former post 
in Akron. 


* * * 


Weatherhead Names Spring 


A. F. Spring has been appointed 
to the new position of export man- 
ager of the Weatherhead Co., it is 
announced by H. Church, vice-pres- 
ident in charge of sales. 

a * * | 


Gornick Joins Ford 
Alan L. Gornick, tax specialist 
associated with the New York law 
firm of Milbank, Tweed, Hope and 





Hadley, has been appointed an as- 
sociate of the office of general 
counsel of Ford Motor Co., William 
T. Gossett, vice-president and gen- 
eral counsel, announced. Gornick 
will have charge of the legal phases 
of all tax matters affecting Ford. 
* * * 


Barbon Rejoins Fisk 


W. L. Barbon, former Fisk dis- 
trict manager at Chicago, has re- 
joined the company as _ district 
manager at Baltimore, it was an- 
nounced by H. M. Ramsay, sales 
manager of the Fisk tires division 
of United States Rubber. 


* * * 


Koelsch Joins Budd 


Warren H. Farr, vice-president 
in charge of manufacturing of 
Budd Co., has announced the ap- 
pointment of Carl J. Koelsch as 
steel buyer for the company’s De- 
troit division. 

* * + 


Ames Succeeds King 
J. C. Ames has been appointed 


gL 
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APPROXIMATELY $60,000 WORTH of 
driveaway of 15 school buses from Ward Body Co., Conway, Ark. Twelve Missouri 
Studebaker dealers were involved in the transaction, the last portion of a school bus 
order for 50 units. To meet the delivery schedule, the Ward company devoted 10 days 
of production exclusively to Studebaker chassis. 


Studebaker equipment was represented in a 





district manager for the lower 

mainland of British Columbia for 

McColl-Frontenac Oil Co. Ltd. He 

succeeds J. E. King, who has been 

appointed assistant division sales 

manager for the prairie provinces. 
* + = 


Koroncai Joins Scheneker 

R. S. Koroncai, formerly with 
National Acme Co. and Hydraulic 
Equipment Co., has been appointed 
district sales manager, covering 
Ohio and western states, for Sche- 


ON EVERY CAR 
YOU SELL! 


MAXIMILLIAN MATCHED LUGGAGE 
GIVES YOU ADDED REVENUE 


Sets for men and women in rich Top-Grain Cowhide 


Don't sell an empty luggage compartment! Follow the 
lead of top auto dealers everywhere—fit your showroom 
model with a fine set of nationally advertised Maximil- 
lian matched luggage. Every sale will count for more! 


Your automobile customers are travel-minded . . . they're 
a ready market for Maximillian's bench-crafted luggage 
sets. They'll admire the rugged good looks of the men's 
“Field Executive’ . . . they'll be sold by the graceful 
lines and tasteful workmanship of the ‘‘Lady Voyager." 


MEN'S FITTED 
DRESSING CASE 


Compact, fits snugly 
in the “Field Execu- 
tive.” English-style, 
with easy-closing dou- 
ble zippers. 12 dress- 
ing essentials include 
2 pure-bristle brushes. 
Top-grain leather. 

Dealer's Cost: $15.00 


FIELD EXECUTIVE 


Men's 2-pe. set consisting 
of 2-Suiter and Overniter, 
Top-Grain Aniline Cowhide. 
Dealer's Cost: $71.00 
















neker Iron Works, Buffalo, N. Y., 
manufacturers of bulldozer blades 
and snowplow equipment. 

* & * 


30 Years at Goodyear 

Thirty years’ service have been 
completed by J. J. Haslam, Good- 
year Tire & Rubber Co. salesman 
at Saginaw, Mich. Haslam first be- 
came associated with the company 
as assistant branch manager at 
Detroit in 1917, and has continued 


Dealer's Cost: $24.00 





in sales work during his entire ca- 
reer with the company. 
* + * 


Goodrich Promotes O’Neal 


Allen M. O’Neal, an employe of 
Goodrich since 1929, has been 
named manager of the Clarksville 
(Tenn.) plant of the B. F. Good- 
rich So., replacing C. R. Spencer. 


Sprague Joins Asbestos 


E. H. Janes, vice-president of 
Asbestos Mfg. Co. Huntington, 
Ind., has announced the appoint- 
ment of Burness Sprague as field 
engineer of the equipment sales 
division with headquarters in De- 
troit. Sprague was formerly asso- 
ciated with Pontiac Motors. 


Thermoid Names Bell 


Appointment of M. R. Bell, of 
Cleveland, as assistant rubber pro- 
duction manager for Thermoid Co., 
has been announced by Fred 
Schluter, president. Bell becomes 
assistant to Lester F. Cox, vice- 
president for production. 


“Dealers Tell Me.’’ by John O. Munn, ts 
an open forum for the expression of deal- 
ers’ opinions. 








LADY VOYAGER 


Ladies’ 3 Pc. Set, 21” 
Overnight, 21” Wardrobe, 
26” Pullman. Distinctive 
long-bound styled Top- 
Grain Aniline 
Rayon lined, shirred pock- 
ets, tie tapes. 

Dealer's Cost: $90.00 Set 
Also shown: 14” Victoria 


Cowhide. 


Train Case. 

























ADD 
MAXIMILLIAN 
LUGGAGE 
TO YOUR 
ACCESSORY 
SALES! 






ORDER DIRECT FROM THE MANUFACTURER TODAY 


oe ee ee ee ee eee a 


FIRMAN LEATHER GOODS CORP. i 
137 EAST 25th STREET, NEW YORK 10, N. Y. q 
Gentlemen: 1 am interested in your notionally advertised MAXIMILLIAN i 
MATCHED LUGGAGE for extra revenue. i 


Please ship following: 





BUYER'S SIGNATURE........--.sececeonenercnrern-ssnsnsesnenerners aaa 


bw we we OO SOS SVSSSVSSSSOoae 


ur ADVERTISED 
CONSUMER PRICE 
INCL. FED. TAX 


cececresecsesegeecescncsesesserscensogeccosengeseesereteessrees sess eseeeese 
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| Used-Car Dealer Notes 


New York Dealers Offer 
Five-Point Program 


NEW YORK.—A five-point pro- 
gram, including recommendations 
for a state automobile title law in 
which all ownerships of vehicles 
would be registered with the state 
and for an automobile dealers’ 
clearance bureau for their protec- 
tion in the sale of vehicles, was 
suggested to the New York Used 
Car Dealers Assn. at a meeting 
here by its president, Bill Wil- 
liams. 

Among other points in the pro- 
posed program were “war on curb- 
stone peddler operators,” a pro- 
posal for a conference with finance 
companies to avoid “runaway” 
credit at the expiration of Regu- 
lation W in November, and a boy- 
cott on purchase of mechanically 
“unfit” automobiles for resale to 
individuals. 

Williams said that complaints 
have been filed with the State Mo- 
tor Vehicles Bureau and the Com- 
missioner of Licenses concerning 


alleged resale of new cars by in- 
dividuals. Curbstone operators, he 
said, frequently disguise them- 
selves as individuals and “fleece 
the public,” in many cases selling 
cars which have been mortgaged 
or misrepresented. 

He declared that his proposal 
for a state auto title law and clear- 
ance bureau would help eliminate 
the resale of stolen cars and cars 
encumbered financially. He also 
suggested that member dealers be 
sent lists of stolen cars to prevent 
their purchase. 

> * > 


New Ordinance Sought 
In Chicago Building Row 


CHICAGO.—The Greater Chicago 
Used Car Dealers Assn. has opened 
a campaign for enactment of a new 
city ordinance protecting used-car 
dealers against penalties for al- 
leged zoning violations. 

The association said the new 
ordinance was introduced in city 
council after officials announced 
they would enforce zoning laws 


In another new car— 
DU PONT 


“LUCITE” 


On 15 different makes of the new 
cars there are 58 separate parts 
made of Du Pont “Lucite.” 


The parts shown here are now on one of 
these new cars. Such widespread usage means 
that ‘‘ Lucite” isthe choice of leading carmanu- 
facturers. For‘‘Lucite’’addsdistinctive beauty 
. .. and beauty always helps to increase sales. ’ 


Also, ‘‘Lucite” acrylic resin has excellent 
strength and shatter resistance; it retains its 


beauty, undimmed, 


through months and 


years of hard service... through moisture, 


sunlight, weathering. 


Du Pont “Lucite” is available in your 
choice of colors or in colorless transparent. 
Write for booklet, Heat Resistant ‘‘Lucite.” 
E. I. du Pont de Nemours & Co. (Inc.), 
Plastics Dept., Room 2110 Arlington, N. J. 


SPC ata eld 


*REG. .U S. PAT. OFF. 


in an effort to compel dealers to 
replace wooden office shacks with 
brick buildings. Earlier the asso- 
ciation helped defeat a court suit 
instituted by the city against 


wooden structures. 
* * * 


Greensboro May Require 


Registration of Sales 
GREENSBORO, N. C.— Accord- 
ing to City Councilman Roy L. 
Morgan, the city of Greensboro 
may take steps in the near future 
against what is described as the 
“used car racket” by requiring all 
dealers in second-hand cars to reg- 
ister sales of used automobiles. 
Morgan suggested enactment of 
an ordinance that would require 
dealers to list from whom the car 
is purchased and the price paid. 
Virgil L. Chandler, member of a 
committee named by the Greens- 
boro Automobile Dealers Assn. to 
look into alleged malpractices in 
used car dealings, asserted that 
the committee had concluded that 
conditions today were 99 percent 
caused by individuals. 
“There wouldn’t be any used-car 
dealers handling new cars if some 
persons weren’t buying new auto- 


Hood Ornament 


Parking-Lamp 
rrr] 


Hern-Control Emblem 


“A&A BODY A DAY—THAT AIN’T HAY,” said Foster Grosse (center) when he took 
delivery of his 100th Packette within three months. Grosse, of McKinley-Gregge Auto. 


mobile Co., Pittsburgh, was pho 


with Des Munro, 


sales manager, and Le 


tographed 
@itman, president of Oltman-O’Nelill Co. in Detroit. ‘‘When word got around among 
the truck buyers in our territory that the new Packette all-purpose delivery body wa: 
available for prompt delivery, we were literally flooded with orders. Right now we ar 
well into our second hundred orders,’’ he said. Munro says that the recently expanded 
production to 25 Packettes per day allows dealers to match their orders with deliveries, 


used car dealers to make money,” 
he pointed out. 


Crackdown Urged 
On Wornout Cars 


mobiles and then selling them to! LOUISVILLE, Ky.— Magistrate 


tee ie eh 


Parts shown here molded by: Amer- 
ican Insulator Corp., New Freedom, 
Pa.; Continental Can Co., Cambridge, 
fol Peal time Sie ees eee a 


ville, Ind. 
Mfg. Co., 


Pe Tlie Me 


Chicago, lil.; Michigan 


Cl Lt MgC ils ee eee 


rE 


Clock Panal 


BETTER THI 


NGS FOR BETTER LIVING 
THROUGH CHEMISTRY 


Rollin Gibbs says “it’s about time 
the law cracked down on this vi- 
cious racket of selling wornout 
cars to unsuspecting victims.” 

The magistrate was discussing 
the case of Lucille Nattermann, a 
former Wave, and Jane Palmer, 
a bookkeeper, against N. J. Gard- 
ner, operator of Gardner Sales & 
Service. 

Gardner told them, the plain- 
tiffs asserted, that the car was in 
good condition, but the next day 
a wheel fell off. Gardner’s attorney, 
moving for a hearing before an- 
other magistrate, charged that 
Gibbs “has a preconceived opinion 
of this type of case” and is not 
“open-minded” enough to. give 


|Gardner a “fair trial.” Gibbs grant- 


ed the motion for a hearing before 
another magistrate. 
* - * 


State Official Addresses 


Philadelphia Dealers 


PHILADELPHIA. — Applications 
for licenses under the new Auto- 
mobile Sales Finance Act will be 
mailed to dealers and finance com- 
panies throughout the state by the 
end of this week, Charles N. Fritz, 
administrator of the Motor Ve- 
hicles Sales Finance department, 
told a special meeting of the Phila- 
delphia Used Car Dealers Assn 
last week. 

Fritz, in calling for mutual co- 
operation between Philadelphia 
dealers and his department, said 
his doors are always open in order 
to develop a “better working un- 
derstanding.” 

Fritz was introduced by Cyrus 
S. Gorson, president of the local 
group. Another speaker was Char- 
lie Hillard, of Fort Worth, Tex., 
president of the National Used Car 
Dealers Assn. An open forum fol- 
lowed Fritz’ address. 

” - * 


Expects Price Drop 

A report from Los Angeles says 
that Earl (Madman) Muntz has 
stopped buying used cars, believ- 
ing prices are due to drop. How- 
ever, he is quoted as saying that 
it will be three years before they 
get back to the 1940 level. 

Muntz, who is a Kaiser-Frazer 
distributor in California and New 
York, says that on the West Coast 
he is getting all his used cars on 
trade-ins, but he is buying in New 
York, where “the buyers don't 
have trade-ins.” 

Meanwhile, according to the 
United Press story, others active 
in the Los Angeles used-car field 
are still buying at high prices. 

* + . 


Beware! ‘Hot Cars’ 

CHICAGO.— Many late-model 
stolen cars are being sold to deal- 
ers throughout Chicago, according 
to the stolen auto detail of the po- 
lice department. One man han- 
dling many of the sales was identi- 
fied as of medium height, weigh- 
ing 160 pounds, blue eyes and 
brown hair, and a rather person- 
able appearance. 


Plan Ark. Freight Depot 


FORT SMITH, Ark. — Arkansas 
Motor Freight Lines Inc. has pur- 
chased an industria} tract of 75,950 
square feet here and plans for 4 
new motor freight terminal are 
being prepared by architects 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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Text of Coyle | Speech 


GM Executive Gives Frank Discussion 
Of Factory-Dealer Problems 


(Continued from Page 27) 


ket price for wheat, corn or hogsjer organization insures a strong 
we would receive a lesser quan-|selling organization when we turn 
tity than prewar. to a buyers’ market, as we event- 

This indicates the prices of auto- | ually will. We hope not too much 
mobiles have inflated less thanjof these profits will be invested 
farm products, and we know they |in extravagant facilities that will 
are far below the level of most | become a burden on the franchise 
manufactured goods. So long as we|when low years come, as they 
can maintain this price relation-|eventually will. Also, investments 
ship, we will be assured of strong|in expensive summer or winter 
demand for our products. homes, yachts and other things ex- 

ice S traneous to the franchise are a 
drain on the business now and 
may, in the future, prove a severe 
handicap. All these things should 
be done in reason and with good 
judgment. 

Some factory personnel are con- 
cerned that dealers, having made 
extremely high profits on low vol- 
ume of new cars and at the same 
time wholesaling used cars, will 
not be volume minded in the days 
to come. 

I cannot believe that dealers, 
good businessmen as they are, 
could possibly ignore the fact 



























Discusses Dealer, 


Factory Relations 

Factories frequently adopt poli- 
cies that affect factory-dealer re- 
lationships without explaining fully 
the necessity for such action. Such 
a case is the one-year contract 
adopted by General Motors a few 
years ago. Several states enacted 
laws limiting the freedom of action 
by the factories in replacement of 
dealers. We have always believed 
it was a mistake for dealers or 
factory to sponsor legislation in 
respect to our mutual problems. 

Government has no outstand- 
ing accomplishment that should 
lead us to believe we can oper- 
ate better under its control than 
we can under free enterprise. 

To protect our own interests, and 
we also have heavy investments 
in our part of the business, we 
adopted a one-year contract which 
we are not obligated to renew if 
that course of action seems neces- 
sary. This has been disturbing to 
some of our dealers who are carry- 
ing large investments in their fran- 
chises and operating on a one-year 
contract. 

Our dealer organization has been 
built up over a great many years 
and we consider it one of our ma- 
jor assets. We hope the vast ma- 
jority of our dealers will remain 
with us many years and to our 
mutual advantage. Surely we would 
not willingly destroy that which 
we have worked diligently to build. 
However, we must have the latitude 
to take action, as in the past, to 
improve our dealer organization 


where such action is indicated. 
s e + 


Discusses Disposition 
Of Franchises 


Some of our dealers are con- 
cerned as to the disposition of the 
franchise in the event of the death 
of the dealer. Each such case is 
carefully reviewed. If there is an- 
other member of the family who 
can, in our judgment, successfully 
operate the franchise, he will be 
given first consideration. We have 
sought freedom of action to use 
our best judgment in such cases, 
and we will recognize and give due 
weight to the equities and rights 
of all concerned. 

Dealers frequently are critical 
of factory personnel buying a 
franchise and becoming a dealer. 
Why should these factory em- 
ployes, with their years of ex- 
perience, be _ discriminated 
against? We have an obligation 
to those people equal to any we 
may have to a current dealer 
who wants another franchise, or 
to an employe of a dealer who 
desires to go into business for 
himself. Our obligation to our 
own employe exceeds that which 
we have to any other person not 
previously connected with us. 

Besides, these cases are grossly 
exaggerated. We had an analysis 
made of the source of new General 
Motors dealers over a seven-year 
period which shows less than 7 per- 
cent of new franchises granted in 
that period went to employes of 
General Motors, 37.8 percent to 
people not previously in the auto- 
mobile business and the remainder | 
to former dealers and their em- 
ployes. This illustrates a_ point 
where dealers become dissatisfied 
with factory policies when they do | 
not have the facts in the case. 
e ” * 

Warns Against 

Fancy Facilities 

In addition to factory problems 
and policies there are also many 
dealer problems and policies that 
should be reviewed. We have all 
been gratified by the large profits 
our dealers are making. We recog- 
nize that a financially strong deal- 











SPARK PLUGS 


that they were not only able to 

survive the war years but actu- 

ally made the highest profit in 
their history through customer 
labor and parts sales. 

Surely we all realize the neces- 
sity of having a large quantity of 
our products in the hands of users 
as a backlog to carry us over the 
low volume of new cars that we 
will experience some day. We must 
remain volume producers and vol- 
ume retailers in order to protect 
the investment we have in our 
part of the business. 


All of our policies should be es- 
tablished on a long term basis 
rather than as a temporary ex- 
pedient. In this category falls the 
wholesaling of used cars. Some 
day we will wholesale at a loss, 
not at a profit as at present, and 
we will not have developed facili- 
ties for reconditioning or an or- 
ganization for selling used cars at 
retail. We all know the ability to 
move used cars will, as in the past, 
control the movement of new cars. 


. * * 
Urges Consideration 
Of Salesmen 


Consideration should also be 
given now to the hiring and train- 


31 


the need is upon you it will be} used car lots when their needs are 


too late. Present tax levels will 
absorb part of the cost and it is 
an investment you cannot afford 
not to make when, in your judg- 
ment, the appropriate time arrives 
to get ready for selling effort. 
The most serious accusation 

against us is the so-called black 
—or grey—market in new and 
used cars. I cannot believe many 
dealers have been guilty of par- 
ticipating in this market, but 
rather that most of the new cars 
appearing on the used car lots 
have come from legitimate cus- 
tomers who have succumbed to 
the temptation of easy money 
and sold the car delivered to 
them. 

There are also the many cases 
of individuals who had orders 
placed with several dealers and 
took delivery from each, with the 
clear intention of profiting on re- 
sale. Your city associations could 
eliminate many of these duplica- 
tions by screening all orders 
through a central point. 

It is a practice that should be 
controlled because we are blamed 
for its existence and good custom- 
ers who are still waiting for de- 
livery are rightfully incensed over 


ing of salesmen. If you wait until|ithe availability of new cars on 


Switch to” 


BATTERIES 





sealed 


Toronto, Ontario 


GENERATORS 






















@ Dependability is the outsta 
feature of Auto-Lite Metal-ba 
Sealed Beam Units equippe 
always, with 35-45 watt b 
Special construction keeps 
functioning even when len 
broken. This dependabili 
reason why Auto-Lite Seale 
Beam Units are original fac 


equipment on many of Amer 


ignored. 
* . * 


Some Practices 


Held Unsound 


While I am willing to waive 
dealer responsibility in the major- 
ity of cases, so far as black mar- 
ket practices are concerned, a 
great many dealers are guilty of 
other practices equally as unsound 
over the long range business cycle 
One is in under-allowing on used 
cars. 

When a dealer sells a new car 
at full list and makes a full profit 
on the deal, it is inexcusable to 
insist on a used-car trade as part 
payment and allow several hundred 
dollars below the market price. 
Your customer has a good mem- 
ory, knows he was not fairly treat- 
ed, and you are trading a profit 
now for a bad customer relation- 
ship. 

I realize you are independent 
merchants; your factory cannot, 
and has no desire to control the 
price you allow on used cars. But 
I do say that those of you who 
are following such a practice as 
I have described are making a 
serious business mistake that will 

(See TEXT, Page 38, Col. 3) 
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Money cannot buy better sealeg 
beam units. Switch to Auto-Lité. 


THE ELECTRIC AUTO-LITE GOMPANY 


Toledo 1, Ohio 


Tune in the Auto-Lite Radio Show Starring 
Dick Haymes—Thursday Nights, 9:00 P.M. 
—E.T. on Columbia Broadcasting System 
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s Gets Fund Plea... 





State Road 


Chiefs Back 


Uniform Weight, Speed 


(Continued from Page 2) 


continuation of the Defense High- 
way Act of 1941 to assure a net- 
work of strategic roads ready for 
an emergency. 
“It is very necessary,” Senator 
Cooper declared, “that the next 
session of Congress adopt an af- 
firmative position rather than 
one of more negative criticism 
toward the Inter-American 
Highway, the Alaska Highway 
and roads within and leading to 
Alaska, as necessary elements of 
our national security. 
“Agreements should be reached 
between the governments of the 
United States and Canada for the 
provision of suitable connecting 
roads between the United States 
and the southern terminus of the 
Alaska Highway, and for the prop- 
er maintenance of the Alaska 
Highway itself.” 

A proposed $2,000,000,000 high- 
way construction program in New 


York state was endorsed by Gov. 
Thomas E. Dewey, who asserted 
that unless construction was main- 
tained our economy would become 
a “shrinking and dying thing.” He 
said he didn’t -+xknow where the 
funds for such:a program would 
come from, “but I do know it is 
our solemn duty to rebuild the 
highways.” 

“A serious threat to the progress 
of this country exists in those 
demagogues who would concen- 
trate public funds on new govern- 
mental ventures, leaving the fun- 
damentals of our transportation 
system to starve and wither away,” 
Dewey declared, emphasizing the 
highway construction and recon- 
struction was needed for both 
safety and economic reasons. 

Labor’s Benefits Cited 

New York State Public Works 
Superintendent Charles H. Sells 
pointed out that labor has the 








Here’s a safety feature 


everyone Wants 
safety in his 
new car... 


that is sure-fire ammunition for 


any sales force. With clutch-pedal starting the clutch is 
always disengaged when the engine starts. And you can 
add clutch-pedal starting to your cars with Bendix* Drive 
more simply and inexpensively than any other way. 


Since the clutch pedal 


is already depressed when the 


starter engages, the strain on the battery and starter 
motor is greatly lessened. If the clutch is accidentally 
pushed all the way down to the starter button while the 





“Bendix Drive 


ECLIPSE MACHINE DIVISION of 
ELMIRA > 





RALPH HORTON, president, Great Americaan Industries, Inc., at the wheel, being 
LaFrance, vice- 


shown the ease of handling a Ward LaFrance pumper by A. Ward 


president of GAI, and W: 
Truck division. The 


P. Rice, 


pumper is the first of a fleet of 20 for New York city. 


general sales manager of Ward LaFrance 
Note the 


six special ‘‘subway hangers’’ at the rear; they are much easier for firemen to hold 


onto than the customary horizontal» bar. 





largest interest in an adequate 
road construction program. Out of 
every dollar spent on road con- 
struction, he said, 85 cents goes 
directly or indirectly to the work- 
ers, while the improvement and 
extension of highways not only 
means job security in many indus- 
trial and commercial endeavors, 
but also more jobs. 


During a panel discussion on 
highway department public rela- 


tions, Kenneth Perry, general 
counsel of Johnson & Johnson, 
New Brunswick, N. J., declared 
that the business community and 
all other segments of the public 
stand ready to support any rea- 
sonable program of highway de- 
velopment. 

It is the job of highway de- 
partment administrators to tell 
the public in concise terms the 
necessity of improvements, where 





engine is running, the inherent design of the Bendix 
Drive prevents starter engagement or damage. 


Higher break-away torque making for increased power 
and rugged, durable construction are other reasons 
Bendix Starter Drives have performed reliably in over 
65 million installations. Investigate Bendix Drive—you'll 
find the newest of the new cars depend on Bendix Drive 


for safe, sure starting. 


NEW YORK 





*REG. U.S. PAT. OFF 





AVIATION CORPORATION 















the arteries for relief of conges- 
tion will be located and suggest- 
ed methods of financing, Perry 
said. 

A prediction that congestion in 
urban areas will continue to grow 
worse was made by Norman D. 
Shidel, editor of the Journal of the 
Society of Automotive Engineers. 
Within 20 years mileage traveled 
by American motorists may go 50 
percent above today’s levels, and 
highways must accommodate that 
increased mileage, he said. 

Herbert S. Fairbank, deputy 
commissioner of the U. S. Public 
Roads Administration, said high- 
way departments should conduct 
continuing traffic surveys to keep 
the people informed of the need 
for improvements. By enlisting 
the support of producers of road 
materials, the contractors and 
the public, he said, “we can go 
ahead with a mutuality of in- 
tention.” 

Charles S. Purcell, chairman of 
the California department of pub- 
lic works, division of highways, 
credited an impartial survey of 
his state’s highway needs by the 
Automotive Safety Foundation 
with winning public support for a 
program that this year increased 
gasoline taxes and motor vehicle 
fees by $75,000,000 a year. 

Highway Public Relations 

G. Donald Kennedy, vice-presi- 
dent of the Automotive Safety 
Foundation, said a public relations 
bureau is an absolute essential in 
state highway departments today. 


At a session of the association’s 
committee on traffic, John W. En- 
gel, traffic-planning engineer in 
the state highway department of 
New Hampshire, said more new 
cars are involved in accidents than 
older vehicles. He attributed this 
to the fast driving and careless 
attitude of the owners of new 
units. 


R. C. Georger, director, New 
York state traffic commission, 
urged uniformity among the 
states in the regulation of speeds. 
Warning signs of perils ahead 
are a greater deterrant to acci- 
dents than arbitrary lowering a 
speed limit on the open road by 
placard instructions, he said. 


Cooke Truck & Implement 

Cooke Truck & Implement Co., 
Raleigh, N. C., has been organized 
with capital stock of $100,000 to 
engage in the automobile business. 
Principals are R. G. Cooke, Hazel 
Cooke and Tulie W. Cooke. 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books 





knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 


KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. $3.75 
postpaid. 


DEALER BUSINESS COUNSEL. Financial 
and operating facts for the guidance of 
automobile dealers. By J. B. Van Tassel, 
Dealer Business Consultant. $2 postpaid. 


DETROIT IS MY OWN HOME TOWN. 


car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH, By Capt. George 
Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 


FLOYD CLYMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2, or 
cloth-bound, $3 postpaid. 


HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 

INDIANAPOLIS RACE HISTORY—1909 


TO 1946. 852 pages, 1,000 illustrations 
Deluxe edition, $5 postpaid. Paper bound 
$3.50. 





LABOR MONOPOLIES OR FREEDOM. 
By John W. Scoville. Popular edition, $1 
postpaid. 4 
MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 
paid. . 
FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 
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Some Prices Decline... 


AUTOMOTIVE NEWS, OCTOBER 6, 1947 


Used-Car Volume 
Drops 40 Percent 


(Continued from Page 1) 


sales years in the history of the 
business. 

They predict that this tem- 
porary lull will be followed short- 
ly by a reestabilization of the 
markets until just before spring 
when another lull will occur 
prior to the summer spurt. 

The overall picture, they point 
out, is secure for as long as five 
years for those dealers who handle 
stocks wisely and well. 

Lynn Wertz, general manager of 
the Bert Baker lots in Detroit, 
reports that retail volume on the 
Baker lot has dropped as much 
as 40 percent during September. 
Price drops have not occurred as 
a result, but some dealers have 
attempted to cash in on the retail 
slump by buying up stock from 
jittery small dealers at prices sev- 
eral hundred dollars less than es- 
tablished selling prices. Smart deal- 
ers, he points out, are not biting. 

Wertz does not see volume stay- 
ing down during the coming 
months. However, if sales do fail 
to recover, it might become neces- 
sary to lower prices in order to 
revive a market for the winter 
months, he believes. Such a move 
is not required now or in the im- 
mediate future, he quickly pointed 
out. 
= * * 

ATIONWIDE selling is rugged, 

with more sellers than buyers, 
according to Ken Schaefer. opera- 
tor of the Ken Schaefer Co., In- 
dianapolis. Reports ‘from _ his 
sources across the nation indicate 
that prices have dropped all along 
the line from $50 to $300, includ- 
ing Oklahoma City, formerly one 

of the hottest markets in the 
country. 


Schaefer says that current 
sellings of 46 and ’47 Chevrolet 
Fleetline models are off from $50 
to $75. Models selling for $2,400 
to $2,425 previous to the slump 
have fallen to $2.350. In °46 lines, 
former models selling from $2,000 
to $2,100 now are going at $1,900 
to $2,000. 

Much of the fever in the mar- 
kets, Schaefer said, is due to jit- 
tery newcomers who are afraid 
they won’t be able to unload cars 
which have been on their lots for 
a few weeks. Small dealers, accus- 
tomed to fast turnover and high 
prices, have becorge panic-stricken 
over the slow volume and that 
state of mind has reflected itself 
immediately in the wholesale mar- 
kets, he said. 

Convertibles in every line have 
fallen off steeply, with cold weath- 
er areas paying no more for them 
than for hard-top models. Some 
dealers show signs of reluctance 
to even handle the larger car con- 
vertibles, Schaefer said. 


Prices of late models are defi- 
nitely off in the Massachusetts area, 
according to E. LeRoy Cox, whole- 
sale operator of the Concord 
(Mass.) Auto Auction, Inc. How- 
ever, in Cox’s opinion the market 
will stabilize itself shortly at lower 
price levels. 


Contrary to the current area re- 


ports of volume decreases is the | 


report from a spokesman for J. B. 
Leathers of Hometown Sales and 
Service, Durham, N. C. According 
to the spokesman, volume is on the 
increase and Hometown sees no 
need for price cuts at this time. 

o e * 


OC GREINER, Toledo whole- 

saler, is of the opinion that 
the present low point in the mar- 
ket is merely a stopping place on 
a continued downward spiral of 
car prices. He looks with alarm 
at present stocks of high-priced 
big cars and believes that, if the 
decline continues, many dealers 
will take a beating on larger cars 
in which they have considerable 
capital invested. 

Wholesale prices are off in his 
area, Greiner reports, and retail 
customer resistance has _ in- 
creased enormously since sum- 
mer trade. Continued high pro- 
duction of new cars, stepup in 
new car deliveries and end of 
the vacation season have all 
added up, in Greiner’s opinion, to 





stiffen buyer resistance to the 
high prices. 

Unless strikes or new car price 
increases occur, present used car 
prices must take a drop, Greiner 
said. 

Some of the “big stuff”—Cadillac, 
Buick, Oldsmobile, Packard—have 
fallen as much as $400 and $500, 
he said. 


+ * + 


N OKLAHOMA CITY, A. L. Pol- 

lock reports that volume is down 
considerably, with some loss in 
prices also recorded. Ford, Chev- 
rolet and Plymouth late models are 
off $50, with bigger cars showing 
drops of considerably more. 

Wood models, such as the Ford 
Sportsman and the Chrysler Town 
and Country, have fallen off terric- 
ally in both price and demand, he 
reported. Most dealers, Pollock 


Super-safe 


oO J 


Reasons why Super Pyro Anti-rust Anti-freeze is your 





THE LOSING TEAM of Boyd H. Gibbons, 640 S. Wall St., Los Angeles, parts de- 
partment workers, played host to the winner team at a celebration party. It seems the 
competition put the boys over the top on genuine Ford parts sales. Because all workers 
at Gibbons dealership are on a profit-sharing basis, losers as well as winners shared 
in the increased profits. 


pointed out, won’t touch them with 
a “nine foot pole.” 

Present volume and price slumps 
are a temporary matter, in the 
opinion of Pollock, who sees recov- 
ery in a few to six weeks. 

All the dealers questioned by 
Automotive News admitted that 
current prices are too high and 
that the next few weeks would 
be critical in deciding whether 
prices would hold steady or take 
a sharp decline. 

In many cases potential buyers 


a > 


best bet for super-sales, super-profits this year... 


New strong formula for added anti-freeze defense! 


New anti-rust for ‘strongest corrosion resistance! 


New freedom from odor! New lasting power! 


New low price! New gold-and-purple container! 


All dramatized through the greatest Super Pyro 


advertising program yet! 


With sales appeal like this, you’d better call your jobber 


fast to get your supply of Super Pyro... 


‘opr. 1947 
U. S. Industrial Chemicals, Inc 





are now willing to wait until spring 
before buying. And if auto produc- 
tion continues to hit near or ex- 
ceed the 100,000 unit per week 
mark, dealers see a definite slump 
in used car prices. 
* + ? 

ONE used car dealer pointed out 

that several months ago many 
operators had purchased ‘35 to °40 
model cars in great numbers in 
anticipation of payment of sol- 
diers’ bonuses. Instead of buying 
cars and making down payments 


f 


on used cars with the bonus 
money, most of the cashed-in 
funds went for home furnishings 
such as radios, refrigerators and 
washing machines, where the total 
payment would completely cover 
the purchased items. 

As a result, some small opera- 
tors today hold unsaleable items 
of stock on their hands with no 
new potential market to call 
upon for sale. 

In addition, this dealer doesn’t 
believe that abolition of Regula- 
tion W Nov. 1 will result in any 
great increase in used car financ- 
ing, because of the reluctance of 
finance companies to underwrite 
old cars at inflated values for as 
long a period as two years, 

Questioning of Hollywood-Glen- 
dale-Los Angeles area lot dealers 
last week revealed that current 
budget economies in the movie 
business and associated industries 
has resulted in an almost over- 
night curtailment of shopping and 
bidding by customers. On top of 
current slumps felt along Los An- 
geles’ Used Car Row, this latest 
blow has some not-so-optimistic 
operators holding each others 
heads. 


You get the best results in our Classified 
Section, inside back cover. 














(Durham Auto 
Sales & Service. 
Cc. W. Mills, 


"41—RM _ convertible, 


"47—62 2 door, $4,400. 


$2,025; SM 2 door, 


RESOLUTE 





COMPANY 


Complete 
Packaged Kit 
$1§750 orcrton 

















tightly to ceiling. 


$65 Park Ave. 










at car dealers and service stations. 
sent anywhere in U.S.A. postpaid for $3.95. Returnable for full refund. 


DEALER’S PRICE $31.20 per dozen at your jobber or F.0.B. Rochester. ©.0.D. or 
check with order. Advertising folders and newspaper mats free. 


VALUABLE DISTRIBUTORSHIPS AVAILABLE 
THE CARHANGER CO. 


FIRE INSURANCE 


A New England Stock Company Chartered in 1926 





The Resolute Fire Insurance 
Company specializes in low cost 
automobile finance insurance for 
independent finance companies 
and dealers financing their own 
time-sales. This specialization 
enables us to render complete 
service and INCREASE PROF- 
ITS TO THE AGENT. Write 
for full particulars. 


350 MAIN STREET 
HARTFORD 4, CONN. 





GET RID.OF GAS FUMES 


Solve Your Garage & Shop Ventilation 
Problem This Simple Inexpensive Way 


What you have been waiting for—the final 
ventilation problem. All available in a packaged kit, ready to install. 


@ Removes gas fumes at source (ex- 


solution to your garage 


haust pipes). 


@ Simple installation—no change or 


alteration of existing facilities. 


et Not in your way—instantly in use 


or out of way when you don’t 
need it. 


@ Saves man-hours and helps keep 


employes. Mechanics have less si- 
nus, headaches, etc. 
Write for Circular 


The National System of 


Garage Ventilation, Dept. L-10 


The CARHANGER . . .Now *3® List 


Remarkable invention for HANGING SUITS or DRESSES or BABY BASKET. Fits 
Adjusts to fit 95% of all cars. Excellent construction. Proven sales 
Volume sales to travelers and salesmen. Sample 


3420 W. Fort St. 


N. Church St. Decatur, Il. 


World’s Largest Manufacturer of Exclusive 


Garage Ventilating Equipment 


Rochester 7, N. Y. 





Immediate Delivery 


New Lyon No. 2983-11 


Two Drawer Tool Toters 
INDIVIDUALLY CARTONED 
Carload in Stock—While They Last 


Only 8I1B.GHR Each 


Set Up, FOB Detroit 
“We Ship Everywhere” 
Machinery & Equipment 


Exchange 
Detroit 16, Mich. 
“WE STOCK WHAT WE SELL” 
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VALDOSTA, GA. 
tions every Friday. Prices are for Sept. 26. 
BUICK 
'47—Super 4 door (new), $2,880. 
'46—4 door (clean), $2,350. 
’89—4 door (ave L 
CADILLAC 
"88—Coupe ¢éclean), $700. 
CHEVROLET 
'47—FL 2 door (miles), $2,275; 
ton pickup, $1,450. 
46—FM 4 door (clean), $1,760. 
*41—Club coupe, $1, 
"40—2 door (average), $925. 
DODGE 


’87—2 door (clean), $695. 
'47—4 door (new), $2,275; 4 door (new). 
$2,275; 2 door oo, 00. 


"47—4 door, $2,225. 
'46—Station wagon, 
"42-2 door, $1,050 
41—Club coupe, $1,050 
"40—2 door (clean), $1,050. 
*89—-2 door (clean), $820. 
GMc 


’47—Pickup, $1,830. 
MERCURY 
'47—Club coupe, $2,350. 
PLYMOUTH 
"47—Club coupe. $2,275. 
’46—4 door, $1,750. 
PONTIAC 
"47—4 door, $2,650. 
"42—(8) 2 door, $1.050. 
’40—(8) 4 door, $950. 


PHILADELPHIA. PA. 
(Ed. Hough Auto Auctioneers) 


$1,950. 










Sept. 28.) 
BUICK 
"46—RM 4 door, $2,370. 
*41—2 door (fair), $830. 
*40—2 door( fair), $1,060: 4 door, $1,- 
275. 
’87—Coupe (fair3, $320. 
CADILLAC 
"46—(62) 2 door. $3.300. 
CHEVROLET 








$2,425; convertible, 
48—FL 





$1,7 
42--Pickup (clean), $1,000. 
°*41—Town sedan, $965; 2 
$900; 2 door, $900. 
"40—2 door (clean), $885; 2 door, $900. 
DE SOTO 


E 
°41—2 door (clean), $1.200. 
DODGE 
’47—Club coupe, $2,310; 2 door, $2,425. 
’*46—Business coupe, $1,650. 
"42-2 door (clean), $1,260. 
FORD 


’47—Club coupe, $2,050; 
convertible, $1,875. 
*46—2 door, $1,630. 
’42—2 door, $945. 
’41—Business coupe, $900. 
*B88—2 door {fis}, $385. 
LA SALLE 
’B8—2 door (fair), $200. 
NASH 


*41—Club coupe (fair), $795. 
OLDSMOBILE 
"46—(66) 2 door, $2,175. 





door (fair), 







2 door, $2.150; 


"*41—(78) 2 door (clean), $1,220; (78) 
2 door tome), $1,270. 
ACKARD 
'36—Convertibie (rough). $160 
YMOUTH 
*41—Convertible. $2,425; 2 door. $2,170; 
2 door, $1, 
"46—2 door, | $ $1,710; 2 door. $1.825; 
club coupe, $1,840 
42-2 door (fair), $960. 
"41—2 door (clean), $1,000; 2 door 
(clean), $1,125; 2 door, $1,175; 2 door 
(fair), $875; 2 door (clean), $1.55. 


*86—Pickup (fair), $260. 
PONTIAC 
’47—(8) 2 door, $2,300. 
"486—2 door, $2,160. 
"40—2 door (fair), $900. 
ee 
*46—Pickup, $1,300. 


TOLEDO. OHIO 
(Doc Greiner) 
(Auctions held Thursday. Prices are for 
Sept. 18. Colonel cot Marker, auctioneer.) 


CK 
*47—Convertible, $3,210; 4 door. $2,950. 
’46——2 door, $2.285: 4 door, $2.360. 
CHEVROLET 


'47—FM club coupe. $2,200; club coupe, 


$2,190: SM 2 door. $2.100; 2 door, $2,- 
420; FM 4 door. $2,195. 
"46—FM 2 door. $1.89: 2 door, $1,825. 
*42—Town sedan. $1.19; 2 door, $1,265. 


CHRYSLER 
*46—Royal 4 door. $2.."). 
*41—Royal 4 door, $1.200. 
DE SOTO 
'46—Club ong énan” 
'47—4 door, $2,520. 
Se ee 4 door. $2,065. 


2gD 
"47—2 door, $2,125; club coupe, $2,- 


(Tom Hewitt Auto Auction Sales, auc- 


1%- 


(Cars listed below sold during week of 






"'47—FL 2 door, $2.200; station dagon, 







2 door, Fi7%0 ; SM 2 door, 
$1,780; SM 4 door, $1,650; SM 4 door, 


















































FORD 235; pickup, $1,760; 2 door, $2,200; 4 
’47—Sportsman, $2,275; deluxe 2 door, | door, $2,230; 2 door, $2,150. 
e ® $1,975; super 2 door, $2,100; super club ’46—Convertible, $1,960. 
se ar uction rices coupe, $2,115; super 2 door, $2,120; super *41—2 door, 
4 door, $2,125. '39—2 door, $625. 
(Continued from Page 28) '46—Super 2 door, $1.700; deluxe 2 LINCOLN 
. door, $1,610; super 2 door, $1,575; super '46—Club coupe, $2,125 
DURHAM, N. C. $2,225 ; 7. 4 door, $2,125; FM club| 4 door, $1,670; deluxe 2 door, $1,580. 
$1,7 ’41—Deluxe 2 door, $1,075; deluxe 2 MERCURY 
Pe eee ONS FL. 2 door, $2,125; FL. 2 door,| door, $1000 “| "41-—Club coupe, $1,100. 
J. B. Leathers, manager: | $1,950; SM 2 door, $2,325; SM 4 door,| ’40—Convertible. $875; 2 door, $1,060. |... _ OLDSMOBILE 
os ae . $1,800. ’89—Convertible, $870. 42—(78) 4 door, $955. 
every Thursday. Prices are for Sept. 18.) | "11; special 2 door, $1,200; Master 2 MERCURY PLYMOUTH 
" 4 BUICK door, $950; station wagon, $620; Master '42—4 door, $1,380; 4 door, $1.110 "47—2 door, $2,040. a 
42—Special 4 door, $1,075. 2 door, $800; convertible, $1,100; Deluxe ’41—2 door. $900. 46—4 door, $1,770; 4 door. ¥1.75 
91,275. coupe, $1,060; Master 2 door, $1,080 OLDSMOBILE ’41—Club coupe, $1,100. 
CADILLAC oe 4 —_ = "47—76 2 ot EOOTH 40—2 door, 0. 
’38—Master 2 door, $565. PONTIAC 
'46—62 4 door, $3,500; 62 4 door, $3,275. DODGE '47—Deluxe 4 door .$1,955; special 2 '47—4 door, $2.700; 2 door, $2,485. 
CHEVROLET ’46—Club coupe, $2,025; 2 door, $2,435; | door, $2,100. ; "46—(6) 2 door, $2,190; 2 door, $2,280; 
"47—FL 2 door, $2,250; SM club coupe,|2 door, $2,470. ’46—Special 2 door, $1,525; special 2| (g) 4 door, $2,250. 
$2,100; FL 2 door, *42—4 door, $1,250. door, $1, "41 door, $1,000. 
'41—2 door, $975; 2 door, $600. ’B7—2 door, $490. 
'40—Convertible, $650. STUDEBAKER 
30—4 door, ‘PONTE AC '47—Champion 4 door, $2,000. 
"47—2 door six, 475. 
46—2 door six, $2.180; 2 door six, BIRMINGHAM, ALA. 
SPECIALISTS IN AU $2,050; 4 door six, $1,865; 2 door six, (Dixie Auto Auction Sales. R. A. Wal- 
$2,175. drep and E. M. McElroy, managers. Wal- 
’42—Club coupe eight, $1.200 drep and Doc Lilies, auctioneers. Auctions 
’41—4 door six, $1,085. Mondays and Fridays. Prices for Sept. 15.) 
FINANCE INSURANCE Sot Sime SEAS: 2 door siete aie 
$500. ’47—RM 2 door, $3 
WILLYS '46—Super 4 door, 52.375. 
’47—Jeep station wagon, $1,700. *42—Super 4 door, $1,375; super 4 door, 





$1,300. 








*41—Super convertible, $700. 
"40—4 door, $1,250. 
) CHEVROLET 
'47—SM 2 door, $2,100; FL 4 door, 
$2,875; FI 2 door, $2,800. 
'46—FM 2 door, $1,840; SM 4 door. 
$1,760. 






*42—2 door, $1,150. 

'41—Business coupe, $870; 2 door, $950; 
master 2 door, $1, special 2 door, 
$1,245; master club coupe, $1,230. 

*40—2 door, $960. 

"39—2 door, $860; 4 door, $550. 

‘B87—2 door, $475. 

CHRYSLER 

’47—Windsor 4 door. 

DE SOTO 

*41—4 door, $1,0N5. 

'40—4 door, $80. 

DODGE 

‘47—4 door, $2,310. 

’46—2 door, $1,900. 

'B9—4 door, $855. 


















FORD 

‘47—Deluxe 2 door, $1,955; 
door, $2,150; super club coupe, 
deluxe 2 door, $1,725. 

’46—4 door, $1,610; 2 
4 door, $1,760. 

"42-2 door, $1,310. 

’41—Convertible, $1,020; 2 door, $1,- 
0 


"39—2 door, $875. 

’37—2 door, $450. 
HUDSON 

*40—4 door, $430. 


MERCURY 
’47—Convertible, $2,250. 
*B9—2 door, $855. 


NASH 
"40—4 door, $650. 
OLDSMOBILE 
'40—4 door, $825. 


PLYMOUTH 
"47—4 door, $2,150; 2 door, $2,160. 
’46-— Business a, $1, _ 4 door, $1,- 
600; special 2 door, $1, 
"42—4 door, $1.150. 
*41—4 door, $900. 
PONTIAC 
'47—4 door eight. $2,775. 
STUDEBAKER 
'47—Commander 4 door, $2,525; 
pion convertible. $2,650. 
’41—Commander 4 door, $900. 


CONCORD, MASS. 
(Concord Auto Auction, Inc. E. LeRoy 
Cox, manager. Auctions every Monday 
and Friday. Prices are for Sept. 22.) 
BUICK 


'47—RM 4 door, $2,925; super 2 
$2,925. 
’46—Super 4 door (clean), $2,275. 
*42—Convertible (clean), $1,300. 
"40—Super 4 door (average), $875. 
CADILLAC 
’41—62 4 door ome), $1,625. 
"35—4 door (fair), 
CHEVROLET 
*47—F M2 door, $2,045; FM 2 





super 4 
$2,175; 


$1,650 ; 






door, 
















Cham- 


door, 


door, 





$2,050; cab and chassis, $1,725. 
*46—Pickup (clean), $1,275; 2 door, 
(extra clean), $1,700. 
"41—4 door (clean), $1,100; sedan de- 







livery (clean), $725. 
*39—Club coupe (clean), 
CHRYSLER 
’47—Windsor club coupe, $2.575. 
*41—Windsor 4 door (extra clean), $1, 


240. 
DODGE 





$750. 













’46—1%-ton stake (clean), $1,200. 
*42—Pickup (average), $715. 
*41—Pickup (clean), $690; 4 door 
(clean), $1,050. 
’40—4 door (fair), $700. 
FORD 







’47—4 door, $1,850; super 2 
$1,950; pickup (clean), $1,385 
’41—Pickup (clean), $700. 

FRAZER 
’47—4 door, $1,950. 

KAISER 
"47—4 door (clean). $1,710. 

HUDSON 
*38—Club coupe (fair). 

MERCURY 
'42—Station wagon (average), 

H 


’47—-Ambassador 4 door, $2,160. 
OLDSMOBILE 
’89—Convertible (clean), $850. 
PLYMOUTH 
’46—Convertible (extra clean), 
door (average), $1,500. 
*41—2 door (average, $775. 
"40—2 door (average, $750; 4 door 
(clean), $850; club coupe (average), $650. 
'89—4 door (clean), $710; 4 door 


PONTIAC 
’47—Torpedo 2 door, $2,250. 
’41—4 door (average), $825. 
*40—4 door (average), $815. 

"89—2 door (average), c 
STUDEBAKER 
*47—Pickup, $1,450; Commander club 
coupe, $2,000; Champion club coupe (ave- 

rage), $1,800. 


door eight. 













$1,025. 






$2,000 ; 





to 







(clean), 












ALBANY, N. Y. 
manager. Telford Chambers, auctioneer, 
Auctions every Wednesday. Prices are for 

BUICK 
*47—Super 2 door, $2,760; super cop. 
vertible 58200; super 4 door, $2,860; sy. 
le, 
oes eee Be 
'42—Special converti 0. 
i 
’39—RM 4 ee L 
’37—4 door, $470. 
'41—4 door, $1,400. 
CHEVROLET 
$2,150; FL 2 door, $2,275; FM 2 door, 
$2,250. 
'46—SM 4 -_ $1,600; FM 4 door, 
900 ; A. club coupe, $1,800; SM 4 
door, $1,650. 
*47—Custom 4 door, $2,625. 
*46—2 door, $1,925. 
D 
’46—Club coupe, $1,800; 4 door, $1,860 
’42—-Custom 4 door, $1,100. 
FORD 
’47—2 door, $2,010; club coupe, $1,910. 
'41—Chib coupe, $860. 
’40—2 door, $700. 
H 
'46—Commodore 4 door, $1,600. 
’42—Commodore 4 door, $700. 
KAISER 


(Dealer’s Auto Auction. Tim Anspach, 
Sept. 22.) 
per convert $3,100. 
’41—Limited 4 door, $ 
CADILLAC 
’47—-FL 2 door, $2,220; FL 4 door, 
$1,685: SM 4 door, $1,625; FL 2 door, 
'40—Special 4 door, $1,000. 
DE SOTO 
ODGE 
’41—4 door, $1,030. 
*46—Super 2 door, $1,700; 2 door, $1,. 
UDSON 
’47—4 door, $1,860. 


LINCOLN 
’47—Club_ coupe, $2,680; club coupe, 
$2,885; 4 door, $2,800. 
MERCURY 


'46—4 door, $1,820; 4 door, $1,550. 
NASH 


47600 4 door, $2,005. 
"B9—4 door, $425 
OLDSMOBILE 
47 —16 2 door, $2,375. 
’46—98 2 door, $2,000; 98 2 door, $1,- 
985; 66 2 door, $2,060; 76 4 door, $2,075. 
4276 2 door, $1,025. 
’41—78 club coupe, $1,110. 
PACKARD 
’41—Club coupe, $1,110. 
'40—4 door, $950 


PLYMOUTH 
*47—Special 2 door, $2,125; special 4 
door, $2,130; special 4 door, $2,150; 


spe- 
cial 4 door, $2,075; deluxe 4 door, $1,900; 
club coupe, $2,130. 

Convertible, $1,975; club 
$1,750; special 4 door, $1, 675. 
’41—4 door, $1,030. 

PONTIAC 
"47—4 door, $2,400; 2 door, $2,385. 


coupe, 


"46~-2 door, $2,025; convertible, $2,- 
40—4 door r, $800. 
STUDEBAKER 

’47-—Champion 4 door, $2,000; Cham- 
pion 4 door, $2,050; Commander 4 door, 
$2,400; Champion club coupe, $2,300; 
Champion 2 door, $1,880. 

WILLYS 
46—Jeep, $890. 


Pettinelli Motors 


Pettinelli Motors, Inc. has been 
incorporated in Rome, N. Y., to 
deal in automobiles. Incorporators 
are James V. Pettinelli, Pasquale 
D. Pettinelli, Maria B. Pettinelli 
and Nicholas Pettinelli. 


__THE MAXIM _ 


BUMPER CLAMP 


SNOW PLOW 


N ow* 


MANUFACTURED BY 
THE MAXIM SILENCER COMPANY 


HARTFORD, CONN. 
Sand for Bulletin 
sow sy ORKIL, inc. 


1015S ASYLUM AVENUE 
HARTFORD 1, CONN. 






MAXIM SNOW ahs 
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oo higher courts consis- 
I tently hold that no manufac- 
turer is liable for infringement of 
a patent if the testimony fails to 
show actual infringement of the 
“claims” in the patent. 

For example, in De Filippis v. 
Chrysler Corp., 159 Fed. (2d) 478, 
one De Filippis sued the Chrysler 
Corp. for damages involving in- 
fringement of his patent No. 1,968,- 
030 issued on him on application 
on July 31, 1934. 

De Filippis contended that in 
March, 1934, the defendant began 
manufacturing and selling an 
“overdrive” mechanism which em- 
bodies a governor employing the 
principle of centrifugal force to 
effect the sliding of the shafts. 

In refusing to hold De Filippis 
entitled to damages, the higher 
court held: 

“Turning to the accused device, 
defendant’s overdrive mechanism 
is . . . to add a fourth forward 
speed, not’so much to make the 
car go faster, as to allow the en- 
gine to turn more slowly for the 
sake of economy. In its simplest 
form, it is a centrifugal clutch set 
to operate at a predetermined car 
speed to engage the overdrive gear 


train.” 
+ * + 


Entitled to Benefits 

ACCORDING TO a recent high- 
er court, an employe may recover 
compensation under the _ state 
workmen’s compensation act al- 
though after an injury he gets an- 
other job and earns more salary 
than he was earning when he was 
injured. 

For example, in Ripley v. Ander- 
son, 40 S. E. (2d) 508, it was shown 
that an employe while employed 
in a machine shop received in- 
juries to his eyes. The employe was 
assisting in the welding of a gen- 
erator at the time an explosion 
occurred. 

The higher court awarded the 


Airfreight Group 
Terms Airline 


Rates Illegal 


WASHINGTON. — The Indepen- 
dent Airfreight Assn. last week ap- 
pealed to the Civil Aeronautics 
Board to suspend what it called 
“illegal” airfreight rates proposed 
by American, United and Capital 
Airlines. 

“The Civil Aeronautics Board 
cannot, without destroying the in- 
dependent airfreight industry, per- 
mit these illegal proposed rates to 
become effective and at the same 
time order a general investigation,” 
the petition read. “Such procedure 
would allow the illegal rates to 
accomplish their obvious purpose, 
to bankrupt the non-subsidized 
airfreight lines.” 

The association’s complaint al- 
leged that the passenger lines’ pro- 
posed rates were “designed only 
to be effective for the temporary 
period necessary to destroy the in- 
dependent, non-subsidized lines, 
and “that could easily be accom- 
plished during any normal period 
of investigation.” 

Destruction of the independent 
airfreight lines, the brief declared, 
would cause irreparable damage 
to the new industry built by the 
independents and also cause un- 
necessary economic waste. 

The association charges that pas- 
senger airlines seek approval of 
below-cost 12 cents per ton mile 
airfreight rates while charging 
passenger fares on a basis of 50 
cents a ton mile and receiving air 
mail subsidies of 45 cents to $5.01 
per ton mile. 


Brake Linings for Europe 

Brake linings said to be the 
largest ever made are being manu- 
factured by Raybestos-Manhattan, 
Inc., for use in Europe on the 
hoists of rehabilitated mines de- 
stroyed during the war. The hoist 
brake drums are 22 feet in diam- 
eter. 





‘*Dealers Tell Me,’’ by John O. Munn, is 
&n open forum for the expression of deal- 
ers’ opinions. 


Lawsuits Affecting Dealers... 
Court Decisions 









employe $1,000 compensation al- 
though after the injury he earned 
more salary at another job than 
he was earning when he sustained 
the eye injury. 


* * . 

Mortgage Valid 
CONSIDERABLE discussion has 
arisen from time to time over the 
legal question: If a mortgage on 
n automobile is recorded in the 
state where it was sold, is the 
mortgage valid in all other states? 
The answer is “yes” if the seller 
did not give his consent to the 
purchaser to take the automobile 
outside the state. 

For example, in General Fi- 
nance & Thrift Corp. v. Guth- 
rie, 42 S. E. (2d) 601, reported 








Boston 
to buy their clothes... 





July, shown that a mortgage on 
an automobile was recorded in 
Georgia. Later the purchaser 
took the automobile to North 
Carolina and sold it. This court 
held: 

“Generally, execution and _ re- 
cording of a chattel mortgage or 
other lien on personal property in 
the county and state where mort- 
gagor then resided, and where 
property then was situated, con- 
stitutes notice to subsequent pur- 
chasers from the mortgagor in 
another state to which the prop- 
erty was subsequently removed.” 

* o * 


Unsubstantiated 

WHENEVER a customer sues an 
automobile dealer to get posses- 
sion of an automobile, the cus- 
tomer must prove all his conten- 
tions, or he will not be awarded 
a favorable verdict. 

In Vida v. Ruckle Bros., Inc., 53 
Atl (2d) 312, reported August, 
1947, a man named Vida sued an 


OU could hardly blame them. 
The creations of the local seam- 
stress weren’t exactly le dernier cri. 


But that was way back when. To- 
day, with mass distribution and mass 
advertising, every Main Street is its 
own fashion center. And every local 
dealer (in clothes or automobiles) has 
about the best that can be bought 
anywhere. 







and tell 


Just to show you how local dealers 
react—PARADE offered tie-in display 
material to a sampling of 122 CHEV- 
ROLET dealers. Two-thirds of them 
requested displays and one out of 
every three took the trouble to write 
us how valuable the 
PARADE merchandising was. 















BETTS CADILLAO-OLDS, INC. was opened recently in Des Moines, Ia., by Charies 
H. Betts, former Cadillac executive. The new brick and steel building with limestone 


facing contains 


23,000 square feet of floor space. More than 
formal opening. Betts is president and general manager of the 


1,000 persons visited the 
dealership. 


automobile dealer to recover pos-|fused to order the dealer to give 


session of an automobile. Vida as- 
serted that he “was and ever since 
has been the owner of” a certain 
Plymouth automobile specifically 
described by serial and motor num- 
ber, and that the automobile was 
wrongfully detained by the dealer. 


Vida failed to prove these alle- 


possession of the automobile to 
Vida. 


Sawyer to Build 
Contracts have been placed by 
Sawyer Buick Co., Milwaukee, for 
a garage building and a parking 
lot, the building to be a two-story, 


gations and the higher court re- | fireproof, irregular size. 








Which makes the local guy pretty 


important! 


CHEVROLET knows all about 
this.* That’s why PARADE plays a 
vital part in CHEVROLET advertis- 
ing plans ... because PARADE gives 
the dealer the local support he needs 
to keep up local demand. (What a 
difference that Sunday newspaper dis- 


tribution makes! ) 


So if you want to get in the local 


picture, get in PARADE... 


where 


PICTURE POWER generates con- 
sistently more advertising readers per 


dollar . 


. and where you get more 


readers per 100 copies than any mag- 
azine except Life... all at lowest cost. 


You ought to be in pictures... in 


ED KIMBALL -« 


JAY HAMMEN - 


3975 Penobscot Building, Detroit 26, Mich. * 


CHerry 8186 











KAISER - FRAZER 
Lit tie of 0 
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FRAZER EMPLOYES dressed in costumes of the 90s cut the ribbon that 
olan te company’s 100,000th automobile. From left to right: Jane Smith, office; 
Henry J. Kaiser, Tanya Knauss, final okay; Joseph W. Frazer and dean Parry, paint 
department. The ceremony was broadcast by station WPAG, Ann Arbor, Mich., and 
telecast by station WWITV television, Detroit. 


for 
Traky Motor Corp., 1293 Bailey to erect a showroom at a cost of 
Ave., Buffalo, has announced plans | $15,000. 


... put it up to 


PARTNERS 


If you have a new selling feature, or an idea for one 
that you want developed to meet specific requirements, 
it pays to put it in experienced hands. That's why the 
list of Bendix* Products’ clients reads like a bluebook 
of the automotive industry. The industry has learned 
that when it comes to turning an idea into a soundly 


HYDROVAC* POWER BRAKING 


f CENTERMOUNT PARKING BRAKE 


HYDRAUUC REMOTE CONTROLS 


A UNIVERSAL JOINTS 






-.71-/ 


PRODUCTS 
DIVISION 
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CHICAGO.—E. J. Thomas, presi- 
dent of Goodyear Tire & Rubber 
Co., said last week that one weak 
spot in the nation’s economic life 
was “the current drive for higher 
wages without the accompaniment 
of more efficient production.” 

In an address before the Na- 
tional Assn. of Furniture Manu- 
facturers, Thomas said: 

“The principle upon which we 


Research Institute Offers 
Book on Aluminum Alloys 


Aluminum Research Institute is 
publishing a “Manual of Aluminum 
Casting Alloys,” based on a re- 
search program sponsored by ARI 
at Case Institute of Technology. 

Prepared for design engineers, 
foundrymen and users of castings, 
the book will be mailed, free, to 
applicants on company letterheads 
to Aluminum Research Institute, 
111 W. Washington St., Chicago. 


new lease eins Feature 





Bendix Products 


IN AUTOMOTIVE PROGRESS FOR OVER 30 YEARS 


Danger of Higher Wages 


Without Greater Output, Goodyear President Fears 
Living Standards Will Be Slashed 


have built this productive nation 
is one of bringing the products 
of our engineering genius within 
the of more and more of 
our people. To depart from that 
principle as a matter of national 
policy is to invite contraction of 
output. 

“We know the impossibility of 
progress through diminished effort, 
of paying more and receiving less 
production. We know this is the 
shortest route to lower living 
standards for our employes and all 
the rest of us.” 


Thomas declared that the gov- 
ernment currently asks for lower 
prices to consumers while encour- 
aging higher labor costs and cre- 
ating shortages through large pur- 
chases of commodities. 

“It doesn’t make sense and we, 
as manufacturers, should resolute- 
ly refuse to take the blame for the 
consequences,” he told the group. 

Thomas said another national 
weakness was the fallacy of heavy 


cr 


al 
e 





engineered product, suitable for volume production, 


and held to a price, Bendix Products can usually pro- 


vide the answers. Over thirty 


years of partnership 





with the industry proves it pays to put it up to Bendix. 


BENDIX PRODUCTS DIVISION of 


SOUTH BEND 20, IND. 


TRAILER VACUUM POWER BRAKES 


HYDRAULIC POWER STEERING 


ai 


6.K.* VACUUM POWER RELAY VALVES 


*REG. U. S. PAT. OFF 


WORLD’S LARGEST INDEPENDENT AUTOMOTIVE PARTS PLANT 


ed: 

“Whatever the government 
spends in excess of its prudent 
needs is a drain upon the pro- 
ductive power of each citizen.” 
Thomas reminded the furniture 

makers that “the physical props 
which support us in the highest 
standards of living the world has 
ever attained; are manufactured 
props.” 

He pointed to a prostrate Ger. 
many, with her ruined factories, 
as an example of what happens to 
a nation with the breakdown of 
productive enterprise. 

“I use the plight of Germany and 
the Germans to illuminate the 
transcendent value of our own 
modern structure of productive 
enterprise—our manufacturing 
plants and organizations,” he add- 
ed. 

The Goodyear executive urged 
manufacturers to share _ the 
knowledge of how important a 
part they play in the nation’s 
well being “with the very people 
Wwe serve and employ.” One sug- 
gestion he made was to “get out 
and mingle more” and tell their 
story to the public. 

“America’s strength and power 
rests substantially upon her mar- 
velous ability to produce,” Thomas 
said. “That power and ability 
stems from those 184,230 individ- 
ual manufacturing plants, large 
and small. The total of this power 
and strength represents the contri- 
bution of each of these plants. 

“When we, as managers of in- 

dividual plants, fight to keep our 
own companies sound and healthy, 
we are at the same time fighting 
to keep America strong and to keep 
Americans safe.” 


Wagstaff 


(Continued from Page 1) 


car sold by a dealer to an unau- 
thorized person, such as a used car 
operator. The anti - bootlegging 
clause has been in effect for many 
years. 

Wagstaff said DeSoto dealers 
are encouraged to report “new 
or nearly new” DeSotos and 
Plymouths on used car lots. 
These, in turn, are checked 
through factory records to the 
original dealer and buyer. A 
thorough checkup of the indi- 
vidual buyer follows to determine 
the dealer’s status in the case. 
Wagstaff believes, like many 

others in the industry, that high 
resale prices are due to the fact 
that new-car prices have been kept 
much lower than other commodi- 
ties. 
* > 

D® SOTO dealers are now selling 

more used cars at retail, Wag- 
staff reported, but added that they 
are worrying over possible reper- 
cussions from high prices. 

Due to increased facilities and 
improved equipment, De Soto 
dealers have been showing a 
steady increase in service busi- 
ness since 1942, Wagstaff de 
clared. From field reports, he 
believes that service is now ab- 
sorbing about 75 percent of De 
Soto Dealers’ overhead. 


He admitted that perhaps there 
is some gouging on service work, 
but emphasized that the public for- 
gets that machanics’ wages have 
soared, worker efficiency has taken 
a nosedive, and older cars require 
more upkeep. 


DeSoto Names DeGorgue 


Head of Pittsburgh Region 

DETROIT.—Appointment of Jos- 
eph P. DeGorgue as manager of 
the Pittsburgh region of DeSoto 
was announced 
last week by J. 
B. Wagstaff, De- 
Soto’s vice-presi- 
dent in charge of 
sales. 

DeGorgue join- 
ed the DeSoto 
field force in 1944 
and was appoint- 
ed district man- 
. ager of the Phil- 

DeGergue 29elphia region. 
= He has had more 
than 25 years experience in auto- 
motive new car, parts, and service 
departments. During the war he 
served with the Navy department. 

He fills a position in Pittsburgh 
left vacant by the sudden death 
of Lawson Henry, veteran auto 
motive field man. 
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Coyle Discusses Dealer Issues. . . 


GM Sees No Big 


Gain 


In Output Till °48 


(Continued from Page 1) 


convention, whose talks were not 
available at press time, were M. O. 
Anderson, president of NADA; 
Thomas R. Reid, vice-president of 
McCormack & Co.; John H. Fassitt, 
president of Foss-Hughes Co., and 
Elmer Wheeler, president of Tested 
Selling Institute. 
Speaking on the “Outlook for the 
Automobile Industry,” Coyle said: 
Estimated that steel cold fin- 
ishing capacity would be 60 per- 
cent above present capacity when 
all new mills are in operation, prob- 
ably in the first quarter of 1949, 
but warned that shortages of other 
metals are possible. 
Declared that General Motors 
and other factories “must have 
the latitude to take action, as in 
the past, to improve our dealer 
organization where such action 
is indicated.” 
3 Voiced hope that dealers refrain 
from investing too much of cur- 
rent profits “in extravagant facili- 
ties that will become a burden on 
the franchise when low years come, 
as they eventually will.” 
Advised dealers to establish all 
policies and programs “on a 
long-term basis rather than as a 
temporary expedient.” In this con- 
nection he recommended early 
establishment of used-car recondi- 
tioning setups and salesmen train- 
ing programs. 
5 Defended the majority of deal- 
ers against “gray market” tie- 
up charges, but denounced the 
practices of underallowing on 
used cars, accessories loading and 
“packing.” 
6 Urged state dealer associations 
to support the work of the Auto- 
motive Safety Foundation and the 


National Highway Users Confer- | 


ence. 

7 Called government economy and 
tax reduction “one of the ma- 

jor objectives for which we should 

all strive.” 

8 Reported that the labor outlook 

“remains unsettled and uncer- 
tain” and called for support of the 
Taft-Hartley law as a roadblock 
against the “Communist trend in 
labor.” 

Referring to criticism of the 
steel industry for failing to ex- 
pand its facilities, the General 
Motors executive pointed out that 
“at present prices it would cost 
three times as much as prewar 
to install new ingot capacity and 
it would require two years to 
bring it into production.” 
Eventual completion of new steel 
facilities should terminate the sheet 
and strip shortage, Coyle reported, 
but he added: 

“We are not certain of availabil- 
ity in adequate quantity of pig 
iron, copper, lead, zinc or tin. These 
basic materials have not, so far, 





FLOYD CLYMER’S 


REPORT ON K-F CARS 


“The answer 
to Clymer’s $64 
4 question, which 
, this book is sup- 
posed to answer 
on an entirely 
impartial and 
unbiased basis, 
is “How are 
Kaiser - Frazer 
cars standing up 
in the hands of 
their owners?” 


To answer this 
question, Clymer sent question- 
naires to more than 5,000 K-F own- 
ers and received 3,000 replies, the 
results of which are carefully com- 
piled together with 230 owners’ 
comments, All in all, it turns out to 
be a very unique book which I 
think both the K-F organization 
and their competition will find 
equally interesting.” George M. 
Slocum in “Edgewise” (9-8-47). 


Deluxe Edition, $2.50 Each, Postpaid 
Paper-bound, $1.50 Each, Postpaid 
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limited production, but that was 
because the limits imposed by steel 
did not test the market of the other 
critical materials. 

“I can only assure you that 
each automobile manufacturer is 
doing everything possible to se- 
cure more material and to accel- 
erate production.” 

Expressing doubt that any single 
year of output will produce 5,000,- 
000 passenger cars, Coyle predicted 
extension of the current demand 
for three to five years. In trucks, 
however, he reported that the de- 
mand is slowly dissipating in heav- 
ier models—but said that the re- 
turn of normal replacement volume 
will maintain a bright truck pic- 
ture after that shortage is over. 

Calls for Broad-Mindedness 

Coyle prefaced his discussion of 
factory-dealer relationships with 
the observation that while mis- 
understandings are unavoidable, 
“much misunderstanding could be 
avoided if we tried to see the other 
fellow’s viewpoint.” 

He told the dealer audience that 
factory men “recognize that, like 
it or not, we are in business to- 
gether and one of us cannot sec- 
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ceed if we permit the other to 
fail.” 

Specifically, the speaker deplored 
state laws curbing factories in se- 
lecting and replacing dealers. He 
said: 

“We have always believed that 
it was a mistake for dealers or 
factory to sponsor legislation in 
respect to our mutual problems. 
Government has no outstanding 
accomplishment that should lead 
us to believe that we can oper- 
ate better under its control than 
we can under free enterprise.” 
Commenting on dealer demands 
for “carrydown clauses” in fran- 
chises, Coyle said that General Mo- 
tors attempts to “give due weight 
to the equities and rights of all 
concerned’ in deciding the dispo- 
sition of a dealership after the 
owner dies or retires. 

“If there is another member of 
the family who can, in our judg- 
ment, successfully operate the fran- 
chise, he will be given first con- 
sideration,” he said. 

Hits Favoritism Critics 


The GM official described as 
“grossly exaggerated” the criticism 
made of factories for bestowing 
franchises on so-called “factory 
wolves.” 


“Why should these factory em- 
ployes, with their years of expe- 
rience, be discriminated against?” 
Coyle asked. “We have an obliga- 
tion to those people equal to any 
we may have to a current dealer 
who wants another franchise, or to 
an employe of a dealer who desires 
to go into business for himself. Our 
obligation to our own employe ex- 





is of all fireproof construction 
lunchroom are provided for 


are pro 


mechanics’ 
vided at each end of the building. Larry Dow is owner and general 


manager; George Yeager, service manager; Manuel Atkinson, parts manager, and CO. 


E. Doss, sales manager. 





ceeds that which we have to any 
other person not previously con- 
nected with us... . 

“We had an analysis made of 
the source of new General Mo- 


tors dealers over a seven-year pe- | 


riod, which shows less than 7 per- 
cent of new franchises granted 
in that period went to employes 
of General Motors, 37.8 percent to 
people not previously in the auto- 
mobile business, and the remain- 
der to former dealers and em- 
ployes. 

“This illustrates the point where 
dealers become dissatisfied with 
factory policies when they do not 
have the facts in the case.” 

While acknowledging that large 
dealer profits “insure a strong sell- 


ing organization when we return 
to the buyers’ market,” Coyle 
sounded a blunt warning against 
“extravagant” investments in deal- 
ership expansion programs. 


Brady Offers Compound 
To Clean Radiators 


F. E. Brady Products, Inc., Mun- 
cie, Ind., manufacturer of electric- 
ally operated cooling system clean- 
ing equipment, has announced a 
new compound for cleaning car 
radiators and cooling systems. 

This new Brady compound is 
said to dissolve rust-scales and 
emulsify grease at the same time. 
The manufacturer states that the 
cleaning equipment also controls 
foaming and boiling. 














INDEPENDENT GARAGES > 


ATTENTION!! 


MOTOR REBUILDERS - 


FORD GARAGES 


Use This for Your Order Blank—Buy Now at These Low Discounts 


QUANTITY EACH TOTAL 
60% 

. S1T-1119 Bolt—Ford ............ $ -.25 
91T-1139 Cap—Ford ............ 35 
91T-1190 Retainer—Ford ...... 45 
BB-11338 Bolt—Ford ......... 40 
79-4211 Spider—Ford ....... 2.90 
79-4215 Pinion—Ford ......... 1.35 
BB-45138 Cap—Ford ............ 80 
O1T-4832 Retainer—Ford .... 15 
BB-5776 Hanger—Ford ......... 1.40 
BB-5777 Hanger—Ford ......... 1.40 
O1T-5796 Seat—Ford ........... 1.50 
52-6384 Gear—Ford ....... 1.95 
1GA-6730 Screen—Ford ......... 1.70 
BB-7141 Gear—Ford ........ oo, ee 
18-8507 Gasket—Ford ........... .08 
68-9276 Gasket—Ford ......... 04 
18-9288 Gasket—Ford ........ 50 
40-9364 Gasket—Ford . 03 
O1A-10069 Brush—Ford ....... GD | seiseessts 
18-12108 Gasket—Ford ....... 04 
91T-18372 Kit—Ford 1.05 
68-18373 Kit—Kreeger .... 1.05 
11A-18373 Kit—Kreeger ... 1.45 

50% 
51-10099A Flange—Ford ......... $ 3.70 
92Y-2019 Shoe—Ford ........... 3.30 
81T-3115 Bolt—Ford .......... 2.00 
BB-4614-B Sleeve—Ford ...... 5.90 
11A-5455-A U-bolt—-Ford .. ..... -70 
92Y-6200 Con Rod—Ford........ 4.00 
ee 91A-6347 Seal—Ford ............ 12 
<secaiboooe 51-7050 Retainer—Ford ......... 245 occ... 
74-7204 Cover—Ford ............ 2.70 
1GA-3512 Impeller—Ford ....... 2.90 
2GA-8512 Impeller—Ford ....... 2.90 
11A-9047 Connection—Ford ..... hobo eee ct 
1GA-9447 Gasket—Ford ......... a xisath tetas 
Se O1A-10050 Plate—Ford ......... 1.90 
40-10129 Plate—Ford ........... eee 
ssttuabinonabied 78-101389 Plate—Ford ........... 1.00 
11A-11658 Wiring—Ford ........ GR ecin icc ceeds 
.. B-11877 Bolt—Ford ............. ee 
18-12105 Cap—Ford ............. 0 ae 
1GA-12106 Cap—Ford ........... 2.90 
21A-12106 Cap—Ford ........... 1.75 
B-14195 Cable—Ford ............ 0 ee 
48-16450 Board—Ford ........... 17.75 


Write, Wire or 
Telephone 


Orders filled in rotation on date received by us. All or any part 











CECIL MAJORS 


PARTS BROKER 


QUANTITY 


50% 
50-16450 Board—Ford 


99A-16450 Board—Ford 
210-16450-B Board—Ford 


26H-17712 Hood—Ford 


7178-16720 Molding—Ford 
78-16321 Molding—Ford 


78-17261 Casing—Ford 


99A-17261 Casing—Ford 


1GA-18387 Kit—Ford 
79-810830 Board—Ford 


TOTAL 


PISTONS 60% 


O1T-6110A Bohnalite—Std. 


O1T-6110H Ford—.020 
40-6110A Stirling—Std. 
40-6110C Ford—.005 


40-6110H Ford—.020 .. 


40-6110H Stirling—.020 


PINS, INSERTS, MISC. 60% 


eee ee ee eee 


9N-6211-D Insert—Ford—.005 ...$ .50 .............. 
99A-6211 Clawson Bal.—.002 ..... eet e yer 
99A-6211 Clawson Bal.—.060 ..... BE nic ‘sas skies 
18-61385-B Pin—Ford—.0020s .... .40 ..... 
99A-6135-D Pin—Ford—.00los ... 40 
19A-61385A Pin—Ford—Std. ..... 40 
19A-6135B Pin—Ford—.0020s Pe 
21A-6207A Bushing—Ford ...... 12 
19A-6135C Pin—Ford—.002us 40 
40-6514 Locks—Thompson ...... WUE, shes. sSaabas 
18-6657-A Bushing—Ford ....... BD i sadssarednenss 

aaa 18-6664-A Cover—Ford .......... 85 

RINGS 60% 

eS 81AS-6149G Ford—.020 ..........$ 7.25 
81A8-6149B Ford—.080 .......... 7.25 
O1TS-6149B Ford—.020 ......... 7.20 ..... 
O1TS-6149C Ford—.080 ......... 7.80... 

spas 01TS-6149D Ford—.040 .......... 7.80 .......... 

saceetbaiih 99A-6149-A Ford—Std. .......... 5.45 ............. 
99A-6149-G Ford—.020 .......... 5.45 
99A-6149-H Ford—.040 .......... Gene” .cibice: 
99A-6149-D Ford—.080 .......... 5.45 
99AS-6149F Ford—.020 .......... 7.25 
99AS-6149B Ford—.030 .......... 7.25 
99AS-6149G Ford—.040 7.25 
99AS-6149D Ford—.060 .......... TAO isnidiane 
29AS-6149E Ford—.060 .......... We Fie nest 
obese 1GAS-6149E Ford—.060 ...... 5.45 


of the above list subject to prior sale or sales. 








1917 Biscayne Blvd., Miami 36, Fla. 
Telephone 9-4761 








Hope metal bins offer quick, orderly 
expansion of parts departments be- 
cause of these and other outstanding 
advantages: 


® Patented slip-in dividers. 


@ Front and rear support at base 
keeps out dirt—bin won't sway 
or tip. 

e Bins shipped built up to car 
manufacturers’ specifications 
— ready for immediate use. 


The many special features of Hope 
Metal Bins make them a favorite in 
parts departments of leading auto 
dealers everywhere. Write for folder, 
prices and early delivery date. 


HOQEZE 


METAL PRODUCTS, INC. 


1509 ROCKWELL AVE. 
CLEVELAND 14, OHIO 


Collins & Aikman 
Corporation 
200 Madison Avenue, New York |b, NY. 


Illegal Exporters 
Face Crackdown 


By Government 


WASHINGTON. — An intensive 
drive to assume compliance with 
export control regulations was 
launched last week by the Office 
of International Trade. 

An official announcement said 
instructions have been issued to 
the OIT compliance and legal staffs 
to expedite investigations of all 
alleged violations, with particular 
emphasis on the practice of traf- 
ficing in licenses. Additional em- 
ployes have recently been added to 
aid in this work. 

Under a recent regulation, ex- 
porters are required to use export 
licenses only to carry out ship- 
ments against orders which they 
received prior to the issuance of 
the licenses. They are required to 
apply for new licenses to cover 
orders obtained subsequently. Ac- 
cordingly, it is improper for ex- 
porters to solicit orders, either by 
newspaper advertising or other- 
wise, indicating at the same time 
that they already hold an ap- 
proved license to ship the particu- 
lar goods. 

It is likewise improper for pros- 
pective purchasers of goods for 
export to attempt to purchase a 
license for the purpose of export- 
ing the goods. Newspaper adver- 
tising departments have already 
been advised of the nature and 
scope of these restrictions and are 
cooperating with the Department 
of Commerce in refusing advertis- 
ing copy of this sort. 

Violations of export control reg- 
ulations, it was pointed out, are 
punishable not only by fine and 
imprisonment, but also by admin- 
istrative denial of the privilege of 
applying for licenses. 

It was also pointed out that a 
violator of export control regula- 
tions not only may be denied the 
privilege of applying for export 
licenses for a _ stated period of 
time, but also may be prohibited 
from exporting even those items 
which are not subject to individ- 
ual licensing controls. 


Text 


(Continued from Page 31) 
not, over a business cycle, pay 
you a profit. A responsible mer- 
chant builds fairly for the future. 


The same principle applies to 
loading the car with accessories. 
Sell all the accessories you can, 
but be sure they are sold, not 
forced on the customer who ac- 
cepts them in order to secure 
delivery of a car. 

Packs are prevalent in many 
areas. In the early days of the 
industry, dealers were profitable on 
a 17 percent direct and 15 percent 
associate new-car discount. As the 
used-car trading increased and the 
dealer over-allowed on trades, the 
discounts increased until they are 
currently in the area of 25 percent. 
To pack the price is increasing the 
discount, which has proven ade- 
quate in the past, and the defense 
that it is then used as over-allow- 
ance on trades does not stand up 
—certainly under present condi- 
tions. Sound business principles 
are necessary if any dealer hopes 
to build permanently. Hidden 
charges, or over-charges, are bad 
practice and I am always sorry to 
see an otherwise sound dealer 
adopting policies of operation that 
will eventually cost more than they 
produce. 

+ € * 


Safety Called 


Part of Business 


Highway construction and high- 
way safety are a part of our busi- 
ness. The Automobile Manufactur- 
ers Assn. contributes liberally to 
the Automotive Safety Foundation 
and to the National Highway Users 
Conference. These organizations 
are capably staffed and are con- 
stantly working to see that all 
taxes on motor vehicles, parts, 
gasoline, etc. are wisely expended. 


They oppose the diversion of 
these funds to purposes that 
should be supported by general 
taxation, and they also oppose 
the use of these funds by spread- 
ing them over too great areas 
rather than using them con- 
structively on highways that 
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carry the majority of the traffie 

I urgently recommend that your 
state associations interest them- 
selves in this work and hope you 
will support financially as well as 
morally the work these two or- 
ganizations are doing. 

It has been a pleasure to be with 
you and I thank you for your 
courteous attention. 


‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 


TIRE RECAP AUTO & TRUCK MACHINE 
SHOPS | REPAIRSHOPS SHOPS 


Reyam Plastic Offers 
Body Coating Product 

A new clear liquid plastic that 
is said to enable the owner of aq 
vehicle to cover his car in 30 min- 
utes with a glossy, durable cout 
is being offered. 

The finish is wiped on with 4 
cloth after the car has _ been 
washed. It dries in 15 minutes, 
Reyam Plastic Products Co., 1525 
E. 53rd St., Chicago, is the manu- 
facturer. 


a 
a af 


@ 2000-Ib. Capacity 
@ MAXIMUM LIFTING BEAM 
E4 @6=: 16 inches low to 8 feet high 


FOR ANY 
HEAVY LIFTING 


(thes wPST Gat soe 


TAKE THE HOIST TO THE JOB! 


Roll it up... lift any weight up to 2000 pounds. The 


handiest equipment any shop can have. 


+-$aves time... 


saves labor...saves money. Makes it possible in many 
cases, for one man to do the job of two. Don’t hesitate 


to make this sound investment, now! 


Contact Your Favorite Jobber... or Write Direct 


U. S. CHEMICAL & SUPPLY COMPANY 


CTTb seh elae 
Leh Tis.) 


Manufacturers of Z-4 Auto Tonics for Cars and Trucks 
1424 McGEE STREET © KANSAS CITY 6, MISSOURI 


Quantity 


PRODUCTION 


of 
GREY IRON CASTINGS 


ONE OF THE NATION’S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


a 


ry 
_ 


ESTABLISHED 1866 


THE WHELAND COMPANY 


FOUNDRY DIVISION 


MAIN OFFICE AND MANUFACTURING PLANTS 
CHATTANOOGA 2, TENNESSEE 
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De Soto Holding 


tic tut’ | Manager Parley 

yner of a 

n 30 min DETROIT.—All district and re- 

able cout gional managers from De Soto’s 18 
regions will attend a four-day con- 

n with a yention in the Fort Shelby hotel 

1as_ been pere Oct. 6-10. The meeting was 

minutes called to acquaint the entire fac- 

Co., 1525 tory field force with DeSoto and 

he manu- Chrysler Corp. policies. 

























National Pick-Up 
Dump 





WORLD’S ONLY 
PICK-UP 
DUMP TRUCK 


with automatic hydraulic cab con- 


trol . . . easily adapted to nearly 
all makes and models of Pickup 
Trucks. 
Manufacturer Seeks 
AGGRESSIVE DISTRIBUTORS 


.. - If you’re looking for a new 
line with tremendous sales poten- 
tial . . . this is it! 

A limited number of choice open- 
ings remain in the United States. 
Manufacturer wants only top rate, 
established distributors with man- 
power and facilities to carry an 
adequate stock. Every Ford, Dodge, 
Chevrolet, International, GMC deal- 
er is a prospect to STOCK one or 
more units. 


Address inquiries to: 
National 


Truck Equipment Co. 


WAUKESHA, WIS. 
227 Madison St. Phone 3363 


TUB AND SHOWER 
IN EVERY RCOM 


MOST CONVENIENTLY LOCATED 


HOTEL oerroir 


CADILLAC SQUARE 


ONE BLOCK EAST OF WOODWARD 


re ee | a 


Cee 
RAndolph 5900 


Ce ia 








Driver Cabs and Station Wagon 
Bodies for Jeep Vehicles 


$136" 
FOB Cleveland, Ohio 
Immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INC. 
Cleveland 


6019 Euclid Ave. 3, Ohio 
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Rail Workers Start It... 


Drive for Third Round 
Of Pay Raises Seen 


(Continued from Page 1) 


announced it was investigating 
union expenditures for political 
purposes which might be illegal 
under the Taft-Hartley law. In- 
volved is the recent congressional 
by-election in Pennsylvania, in 
which the CIO and AFL vainly 
backed an opponent of the new 
labor law. 

The non-Communist affidavit 
provisions pose still another worry 
for unions. Denham has set Oct. 
31 as the deadline for filing of the 
affidavits. The law provides that 
unions whose leaders fail to sub- 
mit affidavits will lose all rights 
under the Wagner act, which the 
Taft-Hartley law incorporates. 

A court test of this section of 


Strike Halted 
At 5 Detroit 
Dealer Shops 


DETROIT.—Garage Workers Lo- 
cal 415 of the UAW-CIO called off 
its strike against five Buick dealers 
here last week after the union ad- 
mitted it had no contract with the 
dealers individually or as a group. 

The action was the first major 
break in the eight-week-old walk- 
out, which has also affected shop 
operations at 65 Ford and Lincoln- 


the law is in prospect, since AFL 
convention delegates are expected 
to endorse the action of their exec- 
utive board in spurning the affi- 
davit requirement. John L. Lewis, 
head of the United Mine Workers 
(AFL), was the instigator of non- 
compliance with the affidavit 
clause. 
. * a 

UAW-CIO leader, however, 

voiced fear last week that loss 
of NLRB privileges would seri- 
ously cripple the automotive union. 
Emil Mazey, a Detroit co-regional 
director of the UAW and a sup- 
porter of President Walter P. 
Reuther, warned that the union’s 
financial status would sustain a 
“severe blow” if current organiz- 
ing drives were stymied. 


In nearly all unionizing efforts 
since adoption of the Wagner 
act, NLRB-conducted elections 
have decided the bargaining rep- 
resentatives of the workers. Un- 
less non-Communist testimonials 
are filed, unions would be denied 
the privilege of using such elec- 
tions. 

Notices for the boost in railroad 
workers’ wages, with a minimum 
raise of $3 a day, set in notion 
the machinery of the National 
Railway Labor Act, under which 
disputes in the industry are han- 

ed. 


Mercury dealers and seven Chev- | dled 


rolet dealers. 

James Monaghan, attorney for 
the Buick dealers, said the union 
issued its contract disavowal fol- 
lowing agreement of the Detroit 
Buick dealers’ council to dismiss 
a damage suit against Local 415 
on the recent “goon squad” out- 
breaks. 

Ray Dooe, head of Local 415, said 
the strike against the other dealer- 
ships would continue. 

A proposal for mediation of the 
dispute by Detroit’s new Labor- 
Management Citizens committee 
made little headway last week. 

Dealer representatives, in reject- 
ing the mediation proposal, said 
the terms of the proposal led them 
to believe it was advanced to pro- 
mote the campaign of Mayor Ed- 
ward J. Jeffries jr. for reelection. 
Dealers also reiterated they want 
separate settlements by franchise 
groups. 

Other developments in the strike: 

Rock-throwing, a pastime which 
has forced more than a dozen deal- 
erships to order new showroom 
windows, spread to private resi- 
dences. The general manager of 
one of the strikebound Ford deal- 
erships reported a brick heaved 
into his living room narrowly 
missed his 14-year-old daughter. 

A crudely constructed dynamite 
“bomb,” the fuse half burned, was 
found by Dooe in his car last Tues- 
day morning. 

Dealers reported, and Dooe de- 
nied, that a back-to-work move- 
ment was 75 to 95 percent effective 
at most struck shops throughout 
the city. 

Picketing was confined to small 
groups as stricter police enforce- 
ment and temporary court injunc- 
tions brought mass demonstrating 
of “goon squads” to a halt. 

* 


Tenn. ‘Open Shop’ Law 


Upheld in Lower Court 

MEMPHIS, Tenn.—Constitution- 
ality of Tennessee’s new “open 
shop” law was upheld by Chan- 
cellor Bejach in ruling that a 
wholesale product firm was within 
its rights when it refused to agree 
to renewing a contract including 
union-shop provisions with an AFL 
Teamsters union local. 

Counsel for the union said they 
were prepared to appeal to the 
Tennessee Supreme court and to 
the U. S. Supreme court, if neces- 
sary, the attack against the new 
Tennessee law. : 





Merrimac Motors 


Merrimac Motors, Inc., 3700 Ke- 

coughtan Rd., Hampton, Va., with 

um capital of $25,000, has 

been formed to do an automobile 

and garage business. Hughlett J. 
Dougherty is president. 


Rejection of the demands by the 
railroads and breakdown of com- 
pulsory mediation proceedings 
could lead to another nationwide 
strike such as occurred in May, 
1946. 

But in this event, it will be im- 
possible for President Truman to 
apply the “national emergency” 
sections of the Taft-Hartley law. 
The latter statute specifically ex- 
empts itself from jurisdiction over 
disputes covered in the railway 
labor law. 


The railroads are believed al- 
most certain to turn down the 
30 percent wage increase de- 
mands, A request for a 27 per- 
cent boost in rail freight rates, 
made before the wage demands 
were served, is pending before 
the ICC 
Recently an arbitration board 
awarded 15%-cent-an-hour raises 
to a million non-operating railroad 
workers. This increase boosted rail 


Elmendorf Heads 
Guide Book Co. 


WASHINGTON. — Appointment 
of Charles H. Elmendorf, of Los 
Angeles, as general manager of 
the NADA Used Car Guide Co., was 
announced last week by NADA 
President M. O. Anderson, who also 
is president of the Used Car Guide 
publishing enterprise. Elmendorf 
during the past four years has 
served as editor of western edi- 
tion of the guide book. 


Russell W. Ewbank, who has 
been associated with the Western 
division of guide book office, has 
been promoted to succeed Elmen- 
dorf as editor of the western edi- 
tion, Anderson said, while Walter 
H. Vesper jr., editor of the eastern 
edition, remains in that capacity. 





Police Blame Strike 


For Death Toll Gain 

DETROIT.—The death of 22 
persons here from traffic acci- 
dents during September, com- 
pared with 12 in August, was 
due partly to diversion of police 
to strike duty because of con- 
tinued flareups in the auto me- 
chanics strike, Inspector James 
Lupton, traffic director, said last 
week. 

During the past month there 
were 338 more accidents than 
in the same period a year ago. 
Due to the short staff—24 scout 
car and motorcycle policemen 
being assigned to stand-by 
strike duty—2,100 fewer traffic 
tickets were issued in Septem- 
ber than in August, he said. 








$1.52 an Hour at Ford 


‘Highest in Industry’ 

D IT.—Ford workers 
will receive an average straight- 
time rate of $1.52 an hour when 
the 11%-cent raise is added on, 
company and union spokesmen 
reported last week. 

Richard T. Leonard, UAW 
vice-president, claimed the new 
Ford scale will be nine cents 
an hour above the General Mo- 
tors average and seven cents 
above the latest industry aver- 


“Resides raising straight-time 
rates this year, all auto manu- 
facturers except Packard will 
compensate their workers for 
six major holidays. 

granted a flat 15-cent increase 
in lieu of holiday pay. 


labor costs an estimated $468,000,- 
000 a year, according to carrier 
spokesmen. 





~~ 15-cent raise at Ford will 
be paid the company’s 107,000 
workers as soon as the retroactive 
payments are computed by book- 
keepers, officials said. 

Richard T. Leonard, UAW vice- 
president and national Ford direc- 
tor, said Ford workers will receive 
retroactive pay checks averaging 
more than $100 per worker. The 
raise is retroactive to May 31. 

The 15-cent raise, calling for an 
11%-cent-an-hour jump in hourly 
rates and 3% cents for six paid 
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holidays, was chosen by Ford 
workers in preference to a 7-cent 
raise and an old-age pension plan. 

Final vote in the Ford ballot- 
ing, according to Leonard, was 
51,832 to 16,720 against the pen- 
sion plan. 

Declaring that he would continue 
to seek establishment of an old- 
age retirement program at Ford, 
Leonard said: 

“Auto workers chose the imme- 
diate benefits of a straight wage 
increase in preference to the 
greater long-term economic possi- 
bilities of a pension plan primar- 
ily because of their need for im- 
mediate purchasing power to off- 
set today’s scandaleusly high cost 
of living.” 





Att Ford of Canada workers 
also turned down a proposed 
pension plan, the company and 
union agreed on a 10-cent-an-hour 
raise with four paid holidays a 
year. The increase is retroactive 
to July 14. 

Intra-union bickering in the 
UAW simmered down last week, 
but President Reuther captured a 
strong point in his drive to gain 
control of the policy-making exec- 
utive board. : 

Motor building workers at the 
Ford Rouge plant voted to send a 
90 percent pro-Reuther delegation 
to the UAW _ convention next 
month. Previously this unit of 
Ford Local 600 had been in the 
Addes - Leonard - Thomas leftwing 
column. 


THE FREEMAN 


HEADBOLT 
HEATER 


Ends your winter Car 
Starting Problem 
“a 


AN 


Way 


‘Heats the wafer 
in your engine 
block in 30MINUTES 


DEALERS! SALESMEN! Here's the HOTTEST 
eutomotiv: # 40 years! 


For prices, available territory or literature, write the 


FIVE STAR MANUFACTURING CO.*incsore" 








16 Liberty Street 


AMERICAN 


Today’s most approved method of 

insuring financed automobiles. 
SELF-FINANCING AUTOMOBILE DEALERS 
You will find it worth your while to investigate the 
sound insurance protection offered by one of America’s 
leading fire insurance companies. 


AMERICAN AUTOMOBILE RISKS INCORPORATED 


United States Automobile Managers—Rhode Island Insurance Company 
Surplus to Policyholders Jan. 1, 1947 — $3,019,862.79 

















New York 5, N. Y. 






Be Sure to Read this Answer to America 


An Automobile Dealer 


Talks 


in ocroser ( Oronel 
NOW ON SALE AT YOUR NEWSSTAND 





Back 
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our states must cease relying upon 








Kansas Parley aa Car Dealers in Wichita 





° © the federal government to 
PI N d G. N. Waddell, president; M. S. Urge Cut in Excises things for them and their citings 
anners ame Winter, vice-president; Willard which they can do for themselves 
TOPEKA, Kan.—The following |Noller, treasurer; R. D. McKay, Congressmen and Governors Support Move as well as or better than the fed. 
executives of the association have |Kansas NADA director; O. W. 
been named as members of the/| Davis, past president; Lloyd W. 


committee to handle preparations | Scott, director, and Roscoe Ham- 
for the annual parley of the Kan-|bric, secretary-manager. 


To Adjust U. S. Broar eral government. 
j , State grams “In order that the state and loca) 


CHICAGO.—Reduction of federal | tapping tax fields peculiarly adapt- | governments may be enabled to 
excise taxes “as soon as practic- | able to federal uses. a those ge ge fed- 
able,” as the first step in readjust- “The preced eral government shou reduce 
ing the relationshop between fed-| tax pill ro ee those taxes which can be admin. 
eral and state tax programs, has| American taxpayer to support all istered best by state and local gov. 
been asked by a bipartisan joint| Jevels of government,” a state- | °™ments. 
conference here of governors, sen-| ment released by the conference “Accomplishment of these ob- 
ators and representatives. said, “requires an immediate re- |jectives is largely dependent upon 

The recommendation, one of sev-| adjustment of the federal-state |economy in government and the 
eral advanced at the conference,| tax relationship for the purpose | establishment of fiscal self - suff. 
was unanimously endorsed by the/| of preserving a working federal | ciency among the various levels of 
14 governors, five senators and 10/ system. government. Reduced governmental 
representatives who met for two| “To achieve a higher degree of expenditures is a prerequisite to tax 
days as the Joint Conference of | emeiency, reduce duplication, and | reduction and payment of the na- 
Representatives of the Congress|t, achieve economy and stability|tional debt. These are long-term 
and the Governors’ Conference. in our coordinated system of fed-|objectives but first steps can now 

The meeting had been sug- [eral, state and local governments, !be taken.” 
gested by the governors at their 
recent conference at Salt Lake 
City, when it was decided that 
the tax problem could not be 
solved unilaterally. 

Besides urging a reduction in 
federal excise taxes, the joint con- 
ference also called for: 

1, An amendment to federal in- 
heritance and estate taxes to give 
more money to the states. 

2. That the federal government 
surrender to the states the fed- 
eral tax on employers levied to 
cover the administrative expenses 
of the state employment security 
program. 

8. That Congress should correct 
income-tax inequities existing be- 
tween community property and 
non-community states. 

4. That the states should avoid 


Robinson, Gepp 
Head Oldsmobile 


Detroit Zone 


LANSING, Mich.—D. E. Ralston, 
general sales manager of Oldsmo- 
bile, has announced the appoint- 
ment of a. new 
zone manager 
and assistant 
zone manager in 
the Detroit zone 
office. 

Hugh A. Robin- 
son, formerly 
zone manager of 
Pittsburgh, be- 
comes zone man- 
ager, and Harry 
H. A. Robinson C- Gepp, former- 

ly assistant sales 
promotion manager at the Oldsmo- 
bile home office, is to be Robin- 
son’s assistant. 

Robinson has been employed by 
General Motors for the past 21 
years. He started in Pontiac, Mich., 
with Oakland Motor Car Co. and 
remained with that organization in 
various capacities until April, 1932, 
when he became district represen- 
tative for Buick-Oldsmobile-Pon- 
tiac sales in Buffalo. 

Robinson joined Oldsmobile in 
November, 1933, as sales manager 
























This IS News! and It’s HOT News! 





AUTO TRUCK 5-TON WRECKER 
FOR YOUR PASSENGER CAR AND 
TRUCK BUSINESS 














Greater production allows «a> 
. This saving 
you, the 





PROVEN & ACCEPTED “WEATHER PROOF” 


ALUMINUM SUN VISOR 


PRIMED AND ASSEMBLED 









Quick Delivery, No Long Waiting 
Wire Your Specs, any Shape or Style Body 





NO HOLES TO DRILL . . . WON’T TEAR OR RIP 





Automobile and Truck Dealers. Write for your Auto Dealer Discounts. 
DISTRIBUTORS WANTED, OPEN TERRITORIES 


Powered by 6-Ton and Larger Braden Winches 


AUTO TRUCK EQUIPMENT CO. 
8300 Lyndon Ave. Detroit 21 


Guaranteed 


A WRITTEN GUARANTEE 





DEALER’S PRICES 
$1395 each. Lots 12 or More 
$1495 each. Lots of 6 


Please Specify Car Models 
Sold in Carton Lots Only—6 to a Carton—Wt. 43 Lbs. 
Terms—C.0.D. Immediate Delivery 
F.0.B. Milwaukee 











Distributors in Buffalo. In May, 1940, he was ISSUED WITH EACH PURCHASE 
CHARLES DISTRIBUTING CORPORATION — = oe ae OF LIFETIMER EXTRA SERVICE 
2783 W. Wisconsin Ave. Milwaukee 8, Wis. | .¢ experience with General Motors’ TIRES 


divisions. He started with Olds- 
mobile in Buffalo as a parts clerk 
in September, 1928. 

Gepp became assistant sales pro- 
motion manager at Oldsmobile in 
December, 1946, and has been es- 
pecially active in the development 
of the division’s sales training 
program. 


Assembly Plant 
In Mexico Eyed 
By Studebaker 


NUEVO LAREDO, Mex.—Stude- 
baker Corp. is considering estab- 
lishing an assembly plant in this | 
Mexican border city, according to | 
A. C. Warranes and C. R. Fletcher, 
Studebaker representatives. 

The Studebaker spokesmen have 








been conducting conferences with 600x116 0 
a local chamber of commerce a tire with @ “New Tire 
Lh and municipal officials on prevail- rh rer 
Send for FREE Catalogue of “Chromaster” Showroom Furniture ing wage standards and possible ge SHIPMENTS PREPAID 
sites for a factory worth several ph ipo ANYWHERE IN U.S. A 


million dollars. 
Construction of such an assembly Lots of 12 or more tires 


ere mrmeors| CAPITOL TIRE COMPANY, INC. 


since this country’s ban on the 
importation of cars does not ap- 
ply to parts. 





Cy by 


886-890 GERARD AVE. NEW YORK 52. N.Y. 


THE LARGEST TIRE PLANT OF !TS KIND IN THE WORLD 
16th AND INDIANA AVE PHILADELPHIA 32, PA 
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Car, Truck 


By Automotive News 


PASSENGER CARS 
(U. & PRODUCTION ONLY) 
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Output Estimates Month’s Output 




















Week Week dan.1 Jan. 1 
Ended Same Ended Total to to 
Oct. 4, Week Sept. 27, Sept., Oct. 5, Oct. 4, 
1947" «1986020 s«sa7* = 1947s«éaG* = 1947" 
GENERAL MOTORS .. 26,956 25,189 28,820 118,908 460,134 1,062,870 
Chevrolet ............ 13,184 10,065 12,982 64,344 216,557 512,625 
MORE, 5060s 060.86000 808 6,197 5,693 6,570 26,521 89,582 201,528 
PEMD 6.5.5, 86 0-9 00,04'0.0:6 4,414 4,581 4,630 18,070 175,431 163,083 
Oldsmobile ........... 8,211 4,035 4,138 16,288 62,448 143,438 
0 ere cane 865 hed $3,685 16,116 42,196 
CHRYSLER che 00s ank 17,400 18,120 17,456 73,458 430,397 583,242 
Plymouth eenaue og tod 8,064 8,916 8,126 34,149 187,661 272,263 
PE sveccéosesosese 5,111 5,427 5,046 21,483 135,166 168,313 
COVEN 2 nc ccc cccses 2,392 1,992 2,444 10,109 58,894 80,011 
8 Ee 1,888 1,785 1,840 7,717 48,676 62,655 
FUDD ccccsccccccovens 15,558 14,185 15,519 67,873 310,714 542,688 
SE. ipo J0.60.048 wv esite 11,628 11,306 11,442 52,590 257,218 435,972 
re 3,266 2,441 3,403 12,021 45,270 85,398 
DEE sevectiexs ¢é0u% 669 388 674 2,762 8,226 21,318 
KAISER-FRAZER 3,545 423 4,013 16,535 1,958 938,936 
SE wav Gonvteseecsse 1,744 205 2,006 8,245 958 48,978 
EE ys ovinkiwe vs eevee 1,801 218 2,007 8,290 1,000 44.958 
STUDEBAKER ....... 2,730 2,190 2,802 11,180 49,093 88,138 
SEED pccccecsccvecs ne eo ; aces 5,687 66412 87,433 
BEE. wbecevsdcvacves ss 2,021 2,585 2,086 8,677 68,596 84,975 
PAGRARD .....cccccee 1,305 1,458 1,262 5,446 26,440 38,774 
WILLYSt ............. are 690 3,023 .... 24,458 
Ar 481 214 475 1,952 1,840 14,155 
Total Cars, U. S. ..... 70,677 64,314 72,623 $12,284 1,415,584 2,620,664 
tStation wagons. *Revised. 
‘ . * 7 ° . 
COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week dan. 1 dan. 1 
— f= an. an Ons Ons 
Soars" Yous tesze” 'tea7—s 1gae*” 1947 
SHEVROLET ......... 9,994 7,058 9,360 34,521 179,300 227,046 
nD eS ae ere 6,172 6,220 6,191 25,790 137,155 223,408 
ee 3,361 3,267 8,422 15,078 93,847 133,486 
INTERNATIONAL 3,216 2,384 3,290 18,601 85,200 116,377 
er eps 1,856 2,193 1,888 7,741 ams popes 
STUDEBAKER ........ 1,360 597 1,350 5,699 x 
RS rere re ric 1,544 964 1,687 6,508 19,624 45,720 
ee eee $14 eer 438 1,565 $3,241 15,694 
ts ahs 6b 9 sisn, 66 0 eae 517 $22 493 2,006 11,535 15,506 
Rn akty ewe Oo 173 290 421 1,743 a epg 
DIAMOND T .......... 294 278 280 1,187 7 y 
FEDERAL 232 94 261 1,087 4,660 7,470 
«6 bens'es0de0-0 a st Pye ey 2,378 2,917 
ko 186 Ao lll 493 5 em 2,452 
MISCELLANEOUS 483 746 475 2,017 20,267 17,080 
Total Trucks, U. S.... 29,702 24,418 29,617 118,986 656,354 951,492 
Cc Trucks, 
a . sn ised dpevens 100,379 88,727 102,240 431,170 2,071,938 3,572,156 
an — on 2,786 5,587 25,716 111,085 190,484 








Grand Total, Cars and 
Trucks, U. S. and 
I, 5 0'epenied anaes’ 105,875 


91,513 107,827 456,886 2,183,023 3,762,640 


Cen nce euieteeentienctenlacciegearaetgianendant ete 
Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 79,599 units. 


eee al sealers 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 
Four-Wheel Drive, Sterling, etc. 
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Chevrolet since 1919, recently 


"8S best known automotive dealers and 

KING (LEFT), ONE OF MILWAUKEE _ a s wie- 
two sons, Jim King jr. (center) and Bud King 
partner the Co., 





(Continued from Page 1) 
rent deliveries of sheet and strip 
steel all during September, auto- 
motive officials admitted last week 
that production will soon have to 
be slowed up. 

“August and 
been 


With the fourth quarter upon 
them, automotive plants have been 
advised that steel producers are 
further behind on their delivery 
commitments than at any time 
since the end of the war. 

There is little chance, it was said, 
that automobile plants will get any 
increased supplies of steel during 
the balance of 1947. 

- + * 

TS steel industry finds itself in 

the position, it was explained, 
of having anticipated highly sus- 
tained production schedules and 
less delay in works expansion than 
was actually experienced, and now 
finds itself oversold on most prod- 
ucts. 

Steel sources were also pessimis- 
tic about the industry’s future la- 
bor relations, one source declaring 
that it was “almost impossible for 
steel producers to count on any 
extended period free of labor dis- 
ruptions.” 

Browning, however, was at 
| least optimistic about the latter 
part of 1948. He said that next 
year should see a slight improve- 
ment in the steel situation. 

He predicted that auto makers 
would be able to turn out 10 per- 
cent more cars and trucks in 1948 
than they will this year. But he 
thought there would be fewer cars 
and trucks built in the first six 
months of 1948 than there were in 
the first six months of 1947. 

Meanwhile, the winter months 
around the corner carry the possi- 
bility of a fuel and electric power 
squeeze that could trim automotive 
output in many plants. 

The colder it gets, the more 
painful the pinch will be, accord- 
ing to a Wall Street Journal sur- 
vey of the electric power, gas, fuel 
oil and coal situation across the 
country. 

* * * 
ACCORDING to the survey, there 
is a special shortage of high 
grade soft coals, the types needed 
by the steel industry whose pro- 
duction the auto makers are great- 
ly in need of. 

Lack of railroad cars also will 
play a big part in the situation, 
it was added, and metallurgical 
coal deposits are not too abun- 


Tex. Horse Oval 


Converted Into 
Auto Race Strip 


ARLINGTON DOWNS, Tex.— 
Leasing of the $3,000,000 Arlington 
Downs racing plant for the opera- 
tion of large-scale automobile rac- 
ing by Racing International of Dal- 
las was announced here last week. 

Babe Stapp, of Los Angeles, and 
Fred H. Lockwood, of Dallas, part- 
ners in Racing International, said 
Oct. 26 already had been sanc- 
tioned by American Automobile 
Assn. for an initial 100-mile cham- 
pionship race that would bring all 
of the top drivers and big racing 
cars of the nation to Arlington 
Downs and would officially decide 
the 1947 United States automobile 
racing champion. 

The lease agreement was nego- 
tiated with Guy L. Waggoner and 
E. Paul Waggoner, Vernon (Tex.) 
cattleman who built and formerly 
operated the Downs as a horse 


‘|racing plant when it was known 


as the “Saratoga of the Southwest.” 
It has not been used for racing 
since 1937 when pari-mutuel bet- 
ting was outlawed in Texas. 

The new operators of the Downs 
said more than $75,000 would be 
expended in improvements to the 
track, buildings and other physical 
properties before the Oct. 26 race. 

Stapp, a Los Angeles business 
man and himself formerly well 
known as an Indianapolis driver, 
is the West Coast representative 
of the AAA contest board. 


‘“*‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expreasion of deal 
ers’ opinions 


dant in this country any more. 

Steel firms generally were said 
not to be greatly concerned, many 
insisting that the fuel situation 
wasn’t likely to force any serious 
curtailment of steel making this 
winter. 

On the other hand, a few were 
quick to warn that materialization 
of the contemplated heavy coal 
imports to Europe this winter 
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ets Postwar Mark 


might convert what is now merely 
an annoyance into a serious short- 
age. 

Cited as an important factor in 
the high grade coal shortage was 
the anti-smoke drives in many 
cities, particularly Detroit. High 
grade coal makes less smoke and 
switching to it in anti-smoke cities 
is reportedly aggravating the 
shortage. 





CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 








POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 7% cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word. Cash in advance. 











a> WANT 





PARTS MANAGER for Chevrolet dealer- 
ship in large southern city. Must be ex- 
perienced, aggressive and capable of de- 
veloping and handling a large parts and 
accessory volume. In reply state: age, 
qualifications and experience. Attach 
Photograph if possible. Box 1960, c/o 
Automotive News. Detroit 26. 


ESTABLISHED MANUFACTURER of mo- 
torists necessity has need of additional 
representation in selected areas; prefer 
man well acquainted with automotive 
and hardware trade. Protected territory, 
commission basis. Write Marketing As- 
sociates, 904 Lapeer, Saginaw, Mich. 


CITY MANAGER for metropolitan St. 
Louis by one of Big Three automobile 
manufacturers. Excellent opportunity for 
qualified man with sufficient experience. 
Salary, traveling expenses, car fur- 
nished. Apply by letter giving your age, 
business history and salary. Enclose re- 
cent photo. Box 1964, c/o Automotive 
News, Detroit 26. 


EXPERIENCED FORD HELP—Four Ford 
mechanics, two service salesmen, two 
front end machine men for Ford dealer- 
ship in Miami. These positions are open 
for experienced men who find it neces- 
sary to move south for five months dur- 
ing the winter due to the health of some 
member of their family. We advise com- 
ing south in a house trailer as housing 
is practically impossible. Discuss the 
situation with your employer as we will 
require his recommendation. Sam Mur- 
ray, Inc., 1917 Biscayne Blvd., Miami, 


Fla., or telephone Mr. Marshall, Service 
Manager, Phone 9-4761. 





with % HP Motor. 


6164 CASS AVE. 





EQUIPMENT FOR SALE 


1—John Bean Model DL 25 Front Wheel Aligner 
Complete with runways. 


i—John Bean Model 57 Wheel Balancer complete 








HELP WANTED 





PARTS MANAGER at one of Northeast- 
ern Ohio’s largest Ford dealers. Must 
know Ford parts, stock room procedure 
and inventory control. We will soon be 
in a brand new building with 16,000 
square feet for Parts Department with 
150 bin unit set up. Applicant should 
be familiar with or adaptable to vol- 
ume operation. All replies held confi- 
dentiai. Enclose recent picture. Box 1965, 
c/o Automotive News, Detroit 26. 


SALESMAN 
WANTED 


The man we are seeking has had 
experience selling or producing print- 
ing and lithography. He has knowledge 
of office routines and procedures, ac- 
counting principles, and the ability to 
design forms. 


If he has knowledge of the retail 
automobile trade—having been em- 
ployed in a dealership, or sold auto- 
motive equipment and _ supplies—it 
would be of great value. 


We are one of the nation’s leading 
printers, and the world’s largest pro- 
ducers of accounting forms. We sell 
business stationery, checks, forms and 
carbon interleaved sets for the indus- 
trial trade; we specialize in account- 
ing and operating forms for the auto- 
mobile dealers. 

Several eastern 
filled immediately. 

Tell us your qualifications, experi- 
ence, age and other pertinent informa- 
tion in a letter. Address Sales Man- 

, c/o The Reynolds & Reynolds 

, 800 Germantown St., Dayton 7, 


territories to be 


(Classified Want Ads, continued next page) 







Practically New and in Perfect Condition. 


BUICK BRANCH 


DETROIT 2, MICH. 









BEAT THIS BUY 


New Firestone Spark Plugs 
l3e 


FREIGHT 
PREPAID 


DELIVERED TO 
YOUR DOOR 


These Are First Line Plugs Retailing for 65c 


F40 — 14 Millimeter 
Equivalent Plugs Listed Below 
Champion J8—J8J—J9—J10—JAI11 
AC—42—48 Com—44—44 Com—415—45 Com 
Autolite A3S—AH4—A5—Plus 5 


Packed in Wood Boxes Containing 920 Plugs 
Each Plug in Individual Container—10 Plugs to Carton 


Fits Most All Trucks and Cars 


Buick 38 to 42 
Cadillac 36 to 42 
Chevrolet 31 to 40 
Chrysler 31 to 40 
Cord 36 to 37 
Crosley 35 to 46 
DeSoto 32 to 46 
Dodge (all models) 
Ford 37 to 46 
Graham-Paige (all models) 
Hudson 384 to 46 
LaSalle 36 to 46 
LaSalle 36 to 40 


Lincoln 36 to 46 
Mercury (all models) 
Nash Amb. 37 to 46 
Olds 6 & 8 37 to 46 
Overland (all models) 
Packard 33 to 42 
Plymouth 33 to 46 


Pontiac 6 & 8 34 to 46 
Studebaker 41 to 46 
Terraplane 338 to 38 
Willys 40 to 42 

Jeeps (all models) 


THIS IS ONLY A PARTIAL LIST 
Terms 50% With Order, Balance C.O.D. 
We Can Ship Immediately 


F. M. GREGORY 


9183 GRATIOT: AVE. 


i= ————————__—_—— - 


DETROIT. MICH. 


TEL. GE. 2200 
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HELP WANTED 


A-1 SERVICE MANAGER by aggressive 
midwestern distributor with own 1,000- 
car potential retail division; probable 
1947 volume, 450. Profitable opportunity 
for proven topflight organizer and pro- 
ducer. Give full details of experience 
and photo with reply. Box 1947, c/o 
Automotive News, Detroit 26. 





GENERAL SALES MANAGER. Experi- 
enced in all branches of dealer opera- 
tions, especially capable of organizing 
and handling retail sales force. Age 
limit 38, one of three leading franchises 
located in Southern New England. Po- 
tential 500 new cars and trucks yearly. 
In answering, state age, experience, pic- 
ture preferred and references. All re- 
plies held strictly confidential. Box 1938, 
c/o Autumotive News, Detroit 26. 


LE A TT 


WANTED 


REGIONAL SALES MANAGER 
For Pacific Coast states, by Detroit 
manufacturer; building complete 
light and heavy duty motor trucks. Must 


know heavy duty truck business. Duties 


require contacting existing dealers, estab- 
lishing new dealers and promoting truck 


sales, Reply, giving employment record for 


past fifteen years, age and salary ex- 
pected. Box 1940, c/o Automotive News, 
Detroit 26. 


Automotive 
District 
Managers 


Wanted! 


The Stinson Division, of Con- 
solidated Vultee Aircraft Cor- 
poration, has several permanent 
openings for experienced auto- 
motive district managers. We 


desire men who know auto- 
motive merchandising methods 
and have actually worked with 
a large number of dealers. Write 
in confidence, enclosing a com- 
plete background sheet includ- 
ing an outline of your work 
with dealer organizations. 


Write William H. Klenke, Jr. 


General Sales Manager 
Stinson Division 


CONSOLIDATED VULTEE 
AIRORAFT CORPORATION 


Wayne, Michigan 





WANTED—-Highly competent service man- 
ager to take full charge of parts, busi- 
ness and promotional management to 
further develop outstanding concern now 
working 60 mechanics in Northern Call- 
fornia area. Unusual opportunity for 
proper man who has background of 
large organization operation. Box 1957. 
c/o Automotive News, Petroit 26. 


REAL OPPORTUNITIES for friction ma- 
terial engineers familiar with compound- 
ing, processing and applications exist 
with a leading manufacturer. Positions 
pay good compensation and allow in- 
dividual chance to use own ingenuity 
and initiative. Housing scarce but can 
be found. Reply Box 1956, c/o Automo- 
tive News, Detroit 26. 


ACCOUNTANT—Experienced girl in Chev- 
rolet accounting. Good salary, immediate 
employment. references necessary. Con- 
tact Mr. Tipton, Martin Chevrolet, Ka- 
hoka. Missouri. 


WANTED ACCOUNTANT. Experienced 
with General Motors accounting system 
Permanent position. Very fine opportu- 
nity for the right man. Good salary 
Fine working conditions. Ideal weather 
and living conditions in one of the most 
aggressive cities of the West. GALLEF 
MOTOR (CHEVROLET - OLDSMOBILE- 
CADILLAC), Box 1332, Albuquerque. 
New Mexico. 


SALESMAN WANTED to carry Nationa! 
Lines of automotive parts and acces- 
sorties. Must be reliable and acquainted 
with car dealers. Attractive commission 
proposition. Full cooperation at all times 
Box 1912, c/o Automotive News, De- 
troit 26. 


SERVICE MANAGER—Must know Chrys- 
ler Corp. policies and have successful 
record managing big service and bump 
shop. Permanent job, fine location in 
N.W. Detroit, modern equipment, a real 
challenge for the right man. Opportu- 
nity to make money unlimited. Enclose 
snapshot with confidential letter of qual- 
ifications. Box 1968, c/o Automotive 
News, Detroit 26. 








SERVICE SALESMAN—Buitck and com- 
plete service garage best equipped in 
the West. Must have personality, ex- 


perience and mechanical knowledge 
STRANG GARAGE, Colorado Springs 
Colo 





OPPORTUNITY to make a good living in 
FPiorida for experienced frunt end align- 
ment. brake. wheel balancing mechanic 
Guaranteed year-round compensation plan 
with unlimited earning possibilities. Best 
modern service setup in town, erected 
last year with latest modern equipment. 
Call or write Charlies Keels. Service 
Manager. Bill Rutiedze Motors. Nash 
Dealer, 2199 North Pixte. West Palm 
Beach. Florida. Telephone 7729. 


SERVICE MANAGER—Studebaker expe- 
rience. Write complete information first 
letter. Enclose photograph. Williamson 
Motor Sales. 492 W. Harrison. Harling- 
ton, Tervas. 





line of 


DEALERSHIP WANTED—Am 


AUTOMOTIVE NEWS, OCTOBER 6, 1947 


aa" Th, a PR 


HELP WANTED 
FOUR STUDEBAKER MECHANICS. 50-50 


basis. Earnings can average $100 week- 
ly. Write complete information. Enclose 
photograph. Williamson Motor Saies, 402 
W. Harrison, Harlingen, Texas. 


POSITION WANTED 


ACCOUNTANT OFFICE MANAGER with 


executive ability and Chevrolet experi- 
ence. Box 1942, c/o Automotive News. 
Detroit 26. 





SERVICE MANAGER—Top notch, 34 years 
of age. College education. Desires rea) 
opportunity with progressive organiza- 
tion. 12 years experience with fast mov- 
ing Big Three dealerships with proven 
record for increasing volume and profits. 
Available Oct. 1. Location open. All 
replies acknowledged and held in con- 
fidence. Box 1940, c/o Automotive News. 
Detroit 26. 


SALES MANAGER with 18 years experi- 
ence on new and used cars and trucks 
available November ist desires a con- 
nection with one of the Big Three. Would 
prefer to train own Sales Force. Box 
1961, c/o Automotive News Detroit 24 


SEEKING POSITION as manager with 
investment or will buy outright dealer- 
ship retailing 100 to 200 cars. Northeast- 
ern area preferred. Box 1963, c/o Auto- 
motive News, Detroit 26. 


PURCHASING AGENT—Over 15 years ex- 
perience in automotive productive and 
non-productive items. At present em- 
ployed. Box 1972, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER—With 20 years ex- 
perience in service operations, including 
eight years factory service. Also ex- 
perience in body shop. Desire connection 
with progressive dealer or distributor 
Chrysler product preferred. Location 
open. Box 1959, c/o Automotive News. 
Detroit 26. 


AUTOMOTIVE SERVICE EXECUTIVE. 
Highly experienced both General Motors 
and Chrysler products, wishes new con- 
nection as district manager or field rep- 
resentative with distributor or manufac- 
turer. Can supply car. Best references. 
Box 1945, c/o Automotive News, De- 
troit 24 


BUSINESS FOR SALE 








GARAGE, USED CAR and auto salvage 


business, all equipment. New 30x50 block 
building on 75x140 lot on main street 
Atlanta Highway, town 4,000 population, 
15 miles from Birmingham, all for 
$9,500. H. L. Wood, Tele. 163, Leeds, 
Alabama. 





BUSINESS OPPORTUNITIES 


ACTIVE ASSOCIATE for commercial bodv 


building business. Good proposition for 
capable and energetic party. Write Box 
414. Johnson Citv. Tennessee. 


MANUFACTURERS REPRESENTATIVE 


MANUFACTURERS AGENT ana repre- 
sentative. with alert, aggressive sales 
organization calling on automobile and 
truck dealers in Louisiana and Missis- 
sippi, desires additional lines on com- 
mission. Prefer product that will tie in 
with our commercial) truck body accounts 
Box a c/o Automotive News, De- 
troit 24 





DIATRIBUTORA WANTED 


ESTABLISHED DISTRIBUTORS for Gra- 
ham undercoating. Large market for 
application on all new cars. Our ma- 
terial completely fireproof and odorless 
and actualiv is best product on market 
by test. Write the Graham Company. 
5209 Buclid Ave.. Cleveland 8. Ohio 


DOOR LOCK REPAIR KITS for Chrysler 


group cars, 1929 to 1947 Rebuilds rotarv 
type door locks. Easy installation een- 
nomical. Want distribution  throngh 
Chrysler Corporation parts wholesalere 
in their area. Attractive pronnsition 
Write Automotive News. Box 1946, c/o 
Automotive News, Detroit 26. 


DEALERABIP WANTED 


HAVE QUALIFIED with General Motors. 


Chrysler, and Ford factories, Desire to 
purchase dealership of 309 cara or larger 
for cash. Replies will be held in atrict 
confidence. Box 1920, c/o Automotive 
News. Petroit 26. 


DEALERSHIP WANTEN—Am Interested 
in purchasing established dealership with 
quota 390 to KO cara Would alan enn- 
sider partnership arrangement. Exnert- 
enced with ample finances All eommu- 
nications held in atrict confidence Rox 
1944 e/n Autamnative Newe MNetent? 4 


interested 
in purchasing established dealership 
with quota of 300 or more cars. Have 
qualified with General Motors, Chrysler 
and Ford factories. Replies will be held 
in strict confidence. Box 1971, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP FOR SALE 


AUTO & TRUCK dealership in busy south 


Texas city for sale. Contracts with ea- 
tablished factories. This is a going buat- 
ness that is making money but must 
sell, details on request. Extra good town 
and location with good service business 
and equipment. About $25.000 to handle. 
Extra good investment. Write Box 1955. 
e/a Automotive News. Netroit 24 


OHIO DEALERSHIP FOR SALE. Sales 


and service of one of ‘‘Top Three."’ Es- 
tablished 30 years. Large building, fully 
equipped, with adjoining used car lot. 
Full information on request. Please fur- 
nish references. Box 1962. c/o Automo- 
tive News, Detrait 24 


CLASSIFIED WANT AD DEPARTMENT) 








NEW CARS WANTED 


KAISERS-FRAZERS WANTED. New and 
used. Wire or phone, Tropical Motor Car 
Co., Ft. Lauderdale, Fla. Phone 190. 


1947 CADILLACS WANTED—AlIl makes 
and models. Phone, wire or write. Lewis 
Capitol Motors, 530 Linden 8t., Allen- 
town. Pa. 


CALIFORNIA dealer wants 1946 and 1947 
model cars from dealers who are able 
to make delivery to Los Angeles. For 











ueroa St., Los Angeles. Calif. 
NEW CARS FOR SALE 
1947 PACKAAD,. model 2126, 7-passenger 
sedan. Write or phone. $500 off the list 
price. Len Ragemaker, 799 Front St., 
Berea, Ohio. 


USED CARS WANTED 

















CARS WANTED 
DEALERS ATTENTION 
47 and 46 models. We want choice cars 
Each winter northern dealers supply usr 
Would like to make some new deale 


friends. 
McCARTY MOTORS 
928 W. Fiagier St. Miami, Fis 
“World's Largest Small Dealer’’ 








USED CARS FOR SALE 











AUTO AUCTION 
Every Wednesday—1i12 Noon—Rain or Shin: 
DEALERS ONLY 


Buy What You Want—Sell What You Hav 
We Do Not Buy Cars in Our Auction 


Toledo Car Auction Co. 


2802 Summit St. PO. 7021 
TOLEDO, OHIO 








AUTOS --- AUTOS 


LARGEST SELECTION 
OF NEW AND USED CARS 
IN PHILADELPHIA 
1947 to 1989 Models 
ALL BODY STYLES 
Also Big Selectien of Convertibles 
ALWAYS 200 CARS TO SELECT FROM 


IRVIN SACHS 


4539 Chestnut St. 
PHILADELPHIA 39, PA. 


Phone or Wire Allegheny 4-4450 
’s Largest Used Car Dealer’ 


| 








Auction Cancelled Due to 
Weather Conditions. 
Will Resume in the Spring. 


MIDDLETOWN, NEW YORK 
Telephone 8276 or 8909 
Morris Weinstein, Auctioneer 








e THE BIG DEALER e 


AUCTION 
EVERY THURSDAY 


KEN SCHAEFER CO., INC. 
916 N. Tlinols St. Indianapolis, Ind. 
Also Every Monday in Louisville, Ky. 











AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 


Col. Joe H. Burtrum 


1610 — Rt. 
. ti 
JOPLIN RAQURE 





Automobile Row 











USED CARS FOR SALE 


1942 CHRYSLER N'Yorker conv., maroon 

(in Cadillac class), $1,875; 1939 Packard 
conv. ‘6,"", new top, red leather seats, 
$875; 1941 Packard limousine, over- 
hauled motor, $1,175; 1947 Studebaker 
coupe, maroon, $1,975; 1941 platform 
trailers, 21 footers, suitable lumber, etc., 
$975, F.O.B., L.I.C. Many others. Auto- 
mobile Dealers Exchange, Bridge Plaza, 
So. cor. 22 St., L.L.C., N. Y¥. See Mar- 
shall (Wholesale Dept.) 


Doc Greiner 
AUCTION 
Thursday 12:00 Noon 
Most Cars Entered Are Brought in 
By New Car Dealers 
COL. MARKER, Auctioneer 
$5 and $10 
DOC GREINER 
The Flying Dutchman 


1701 Madison Ave. Adams 6397 
Toledo, Ohio 











AMARILLO AUTO 


AUCTION CO. 
DEALERS ONLY 
You will find the finest selection 
of used cars in the Southwest at 
our sale every Monday. Sellers, 
bring your cars for the highest 
wholesale prices. Sale starts 
promptly at 12 o’clock, Rain or 
Shine. Call or wire us for hotel 
reservations. 


H. W. COOK, Auctioneer 


Phone 2-9503 
719 W. 6th St. Amarillo, Tex. 
On U. S. Highway 66 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


Y% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 


Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 


PAT PATERSON, Auctioneer 


Dyer Auto Auction 


Phone 4111 Dyer, Ind. 
Res.: Lansing, Il., 730 


WHEN IN OLEVELAND 
Visit With 


SAM GREENFIELD 


Where You Can Always Find Fast 
Moving Merchandise at a Price 





CAR LOADS OF ’EM! 
CARS 


TRUCKS 
PICK-UPS 


"87s to "47s NEW - USED 


LARGEST DEALER 


IN NEBRASKA 


2086 Farnam St. Ph. Harney 6090 
OMAFIA, NEBR. 





















AUTOMOBILE AUCTION 


EVERY THURSDAY AT 17:00 P.M. 


We are running between 50 and 75 cars 
a week; many late models. All buyers are 
cordially invited. 


Prompt attention given all inquiries. 
If you come to nearest airport or train 


station, notify us and our representative 
will meet you. Sale held inside modern 
building. 


BURTON LIVESTOCK 


EXCHANGE, INC. 
Vernon om Route N. Y. & New York 








WHOLESALE to all new and used car 
dealers, all models. Alamo Auto 
11615 Woodward, Detroit 2, Mich 


AUTO BUYERS—Best wholesale deal a; 
LEO ADLER, INC., DeSoto-Plymouth 
3000 Fenkell, 7 blocks east of Livernoig 
Detroit, Mich. UN. 3-7400. 


DEALER’S AUTO AUCTION 


Albany, N. Y. 
Each Monday at 12:00 sharp. 
cars. 


Lots of action. All dealers cordially invite, 
Contact Tim Anspach, Albany 2-5372 
(Licensed & Bonded) 
Office: 1175 Washington Ave., Albany, N.y 


AUTO AUCTION 


Every Friday—12 O'Clock 
HORSE HEADS, NEW YORK 


4 Miles North of Elmyra, N. Y,, 
On Route 17 


A Car Sold Every Minute 


By Far, the Biggest Auction 
In The East 


Our auction seems to be the 
meeting place for the new and used 
car dealers of eastern United 
States. 

New Car Dealers like our auction 
because they can turn their trade- 
ins for quick cash and eliminate 
used car dept. and the free service 
headache. 


Strictly a Dealer’s Auction 


Used Car Dealers like our auction 
because they can buy their week's 
supply in a few hours and do away 
with all the traveling and expense. 

Elmyra is located on three lead- 
ing railroads and on the air and 
bus lines. Wire or phone us and 
we will meet you. 


Horse Heads Auto Auction 
Ronald D. West, Owner 
Johnson, Rickard, and West, 
Auctioneer 














TRUCKS WANTED 


WE WILL PAY TOP DOLLAR for new 
or used cars and trucks. % ton to § 
ton. Our buyers go everywhere. All deals 
confidential. Write to Fred Bedford, 5% 
N. Cacero Ave., Chicago, Illinois, or call 
Esterbrook 7330. 


N UCKS WANTED—New school 
chassis, Fords or Chevrolets, any length. 
Quote prices. Elkin and Co., Macon, 

Miaataninnt 


‘47 DODGE 1%-ton C.0.5. 159” wheelbase. 
Never used, 260 miles. Carl Dutro, phone 
6827, Zanesville, Ohio. 


FOR SALE—1942 E H Mack, Sleeper Cab, 
32 ft. insulated Fruehauf trailer, $3,750. 
Associated Discount Corp., 612 Broad 
8t., Nashville, Tenn. 





axle, 19 vard body. with or without 5- 
yard asideboards. Twin 8” MDayBrook 
holata. DavBrook round nose hodv Pow- 
er Sth wheel drive. USED FRIVEHAUF 
1949 model 10, semi-dump. 15-vard wa- 
terlevel body. Excellent 13.00x24 tires. 
Brand new spare tire and tube. Twin 
telescopic 


HAF semi-dump. 19-vard capacity. air 
brakes. nearly new. 10.00x20 tires. Twin 
Het! outside mounted telescopic hoists. 
round nose. Always good selections of 
used trucks and trailere Wholesale and 
retail. BARCOCK’'S MOTOR SALES, 
INC.. West Main Street Road, Telephone 
226. Batavia. New Vork. 


BRAND NEW 1947 FORD long wheelbase 
with Thornton four-wheel drive tandem. 
Two 2-speed axles. Equipped with Ma- 
rion dump body, 132’'x84’'x48'’, 38’’ tail 
gate, 8-gauge floor, 10-gauge balance. 
$6,000 will deliver 200 mile radius. Hund- 
ley Motor Company, 1201 Nat. Road. 
Wheeling, W. Va. 


FOR SALE—1939 AUTOCAR C&0T trac- 
tor, new C-90. 501 cu. in. engine. clutch 
and transmission. Nearly new 11.09x20 
tires, full air. 5th wheel 


cu. in. engine, less than 60,000 miles, 
11.90x20 tires, full air. new truck ap- 
pearance 1947 GMC EC282 chassis and 
cab. 1.500 miles. 7.00x20 tires, cannot 
be told from new. BABCOCK’S MOTOR 
SALES. INC., West Main Street Road. 
Telephone 286, Batavia. New York. 





FORD 1946 semi van 10-wheeler. Trux- 
more rear end two-speed axle, very low 
mileage. Appearance and mechanical 
condition like new. Priced to move 
quickly. Dunne Motor Sales, Inc., 705 
Elmwood Ave., Providence, R. 





WHOLESALE TRUCKS 


We have available for immediate deliv- 
ery approximately fifty late model trucks 
and truck tractors from one ton up through 
and including 10 tons. These include 
GMC’s, Chevrolets, Ford’s, Mack's, Inter- 
national’s, and a few others. These units 
have either vacuum or Westinghouse 4! 
These units are all clean and are priced 
for quick sale. 


General Truck & 


Equipment Company 
110@ Devine Street Cotumbia, 8.0: 
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——"“TRUCKS FOR SALE 
TERS 
VE “HAVE ALL TYPES of Army trucks 


for sale at extra low prices; clean and 
in good running condition. Chevrolet 
Carsos 4x4. International cargos 4x4, 
dumps. Dodge weapon carriers, and 
others. Write or call for prices. Cary 
White Motors, Inc., Phone 640R, Flor- 


South Carolina. 


ALE—Mack truck, 
brakes, saddle tanks, 
condition, used 10 months. Phone 279J. 
Willem Jahn, Caledonia, Minnesota. 


—FRUCK EQUIPMENT WANTED 
SAB FOR GMC 1937 1%-ton COE model 


ence 
7OR 8 





1946. E.H.T. air 
fifth wheel. Good 





Fi6A. McMonigle Chevrolet Company, 
Pomeroy. Wash. 

WANTED FOR DODGE TRUCK F41— 
1 527355 drive pinion, 1 527331 main- 
shaft. C. C. Bateman, Inc., Dansville, 
New York. 


—————BUSES FOR SALE ee 


7OR SALE—School bus. 1942 Ford V-& 
chassis with all steel 21’ body Good 
condition. Good tires. Sam P. Hale, Ard- 
more, Oklahoma. 


3-PASSENGER REO school 
model. In good running condition. Low 
mileage. tires in good shape. Priced at 
$800. Onondaga Central School District 
R. D. 1. Nedrow, N. Y. Telephone Syra- 
cuse 9-2680. 


SCHOOL BUSES—Two brand new 54-pas- 
senger school buses on Dodge WH-49-S 


bus. 1933 


chassis, bodies by ‘‘Southern Aire.'’ Ap- 
proved by supt. of schools. For imme- 
diate delivery. Worden-Young, Inc., 3229 


Pulaski Highway, Baltimore 24, Md. 


SCHOOL BUSES FOR SALE—1944 Ford 

bus, 43 passenger; 1946 Dodge bus, 21 
passenger; 1937 White bus, 49 passen- 
ger; also 1946 Chevrolet 2-ton dump 
truck. Oakley Fullington, 56 Water St., 
Gouverneur, N. Y. 


PARTS WANTED 

WANTED—One hood for 1937 Ford 1%- 
ton truck, either new or used. B. F. 
Harris, Box 364, Griffin, Ga. 

NEW OR USED left door and running 
board to fit 1939 or 1940 Nash Lafayette 
2-door. Dixie Nash Motors, 521 8S. State 
St., Jackson, Mississippi. 

WANTED—Left rear fender 1938 Plym- 
outh station wagon. Myers Motor Co., 
Camden, 8. C. 

WANTED — Left rear fender for 1939 
Chrysler Royal; complete body for 1941 
Chevrolet club coupe. Fenderville Colli- 
sion Service, 228 E. Erie St., Painesville, 
Ohio. 


WILL PAY LIST for new or good used 
40 Buick Super R. F. fender, part 
1312644. Wire collect if available. WEST 
SIDE MOTOR, Centralia, Illinois. 


16 OR 1947 DeSOTO body complete with 
instrument panel and instruments. Any 
style body with some damage acceptable. 
Auto Renewal Co., Johnson City, Tenn. 


WANTED—Lower grill for 1942 600 Nash. 
Wanted: Right front door for 1940 Buick 
Century. The Flying Dutchman, Inc., 
Madison at Seventeenth, Toledo, Ohio. 


WANTED 
RADIATOR GRILL 
FOR LASALLE 38-50 


New or Secdnd Hand 
Wire Service Superintendent 


FISHER CADILLAC CO. 
MONTCLAIR, N. J. 














803 Main Ave. 





PARTS WANTED 





WE NEED FORD 
CAR BODY PARTS 


(NEW) 
FENDERS, RADIATOR GRILLS, 


GRAVEL DEFLECTORS 


or any car body type parts for Fords, 
1935 through 1947. 


Send us a list of what you have for 
sale, the description and price. 


THESE ARE NEEDED TOO 
COILS AND AXLES 


Hal Lynch Motors, Inc. 


P. 0. Box 1708 Jacksonville, Fila. 








PARTS FOR SALE 


DISMANTLING 150 cars and trucks for 
parts. Write for list. John Gee, Victoria, 
Virginia. 


1942 TO 1946 PLYMOUTH transmissions, 
used, in good shape, $45. Ford 6 motors, 
rebuilt rings, pins, bearings, valves, 
generator, manifold, starter, new gas- 
kets, $185. One 1941 Studebaker trans- 
mission with overdrive, good condition, 
$50. NORTHWEST NASH, Astoria. Ore. 


LARGE QUANTITIES of new government 
surplus Chev. and GM parts. Part num- 
ber 3657520, 3659291, 377928 mounting, 
839463, 839464 rocker arm, 837253 spring, 
837385 screw, 838246 support, 603158 
seal, 838029 key, 839304 spring, 839102 
bolt, 608205, 608206 ring, 836823 nipple, 
1869704 condenser, 604341 manifold, 
3656598 muffler, 1523099 screen, 605312 
cover, 344194 strap, 3655807 sector, 
605142 lash unit, 3658536 lock, 603344 
603345 hinge, 3658404 ‘U’ bolt, 838341, 
838150, 838290, 838297 gasket. 825-20 
single chains. 60% off list. State how to 
ship. BOUSA MOTORS, INC., Williman- 














tic, Conn. ; ea 

FOR SALE—New cab for 1947 Dodge 
truck. Complete. McNutt Motor Co., 
Maryville, Tenn. 





STUDEBAKER PARTS 


We Maintain the Largest Studebaker Parts 
Inventory in the State of New Jersey 


Cross Shafts Water Pumps 


Grills Gas Tanks 

Hoods Fuel Pumps 

Fenders Radiator Cores and 

Hub Covers Supports 

Trunk Lids Wheels 

Rear Axle Hood Panels 
Assemblies Frames 

New Motors Crank Shafts 


Discount to Dealers 


Marchese Motors, Inc. 


Studebaker Sales and Service for 
Past 28 Years 
Passaic, N. J 


‘Tel. Passaic 3-0500 
MAIL ORDERS SHIPPED PROMPTLY 


EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 


2300 READING ROAD 


CINCINNATI, OHIO 


Tel.: Maine 3112, Woodburn 3060 
Auctioneer: Pat Patterson 






3900 North Broad St. 





701-715 Barr Street A-9233 


WORLD’S FINEST 
GIGANTIC AUTOMOBILE 


-AUCTIONS- 


Every Tuesday, Thursday and Saturday at 12 Noon 


If it’s low-mileage, clean cars you want, you can “load up” 
at Ed Houghs 


AUTO AUCTION SALES 
Shipping Arrangements Made on Request 















Philadelphia, Pa. 








Ford V-8-85 Radiators 


IMMEDIATE SHIPMENT 1935 TO 1946 
V-8 8 1%-TON TRUCK RADIATORS 


These radiators are rebuilt from new Army surplus 
tubular cores. ‘‘The best money can buy.’’ 


LIST PRICES COMPETITIVE — 30% DISCOUNT 
MAIL — PHONE — OR WIRE 


SUMMIT CITY RADIATOR WORKS, INC. 






Fort Wayne 2, Indiana 








NEW NAVION—Ferry 


WILL RENT my $40,000 home for 


FORD NEON outdoor sign. 


AUTOMOTIVE NEWS, OCTOBER 6, 1947 





PARTS FOR SALE 


$100,000 
carry many hard to get items or will 
get them for you. Wire or write: Tim- 
merman, Lima's Ford Dealer, Lima, O. 


FORD PARTS—Many hard-to-get items. 
Orders filled same day. Write, wire, 
phone, Sweeney Auto Sales, 2534 Read- 
ing Road, Cincinnati, Ohio. 


FOR SALE—New doors for Ford cars. 


1936 coupe left, 1938 Fordor left front, 
1935 Fordor right rear, 1938 Phaeton 
(model 750) right front. Hal Lynch Mo- 
tors, Inc., P. O. Box 1708, Jacksonville, 
Florida. 


INVENTORY Ford parts. We 





WHOLESALE PONTIAC PARTS—Large 
stocks of hard-to-get parts, body and fen- 
der parts for all models. Fast service, 
25% discount. Walter H. Schultz, l’on- 
tiac, 16-20 Passaic St., Trenton 8, N. J. 


SHOP EQUIPMENT FOR SALE 


FOR SALE—Weaver Static & Dynamic 
wheel balancer. Like new. $125.00. Harry 
A. Blue, 11 S. Mulberry St., Mt. Vernon, 
Ohio. 


WEAVER TWIN POST EC100 Hoist, new. 
$525.00. Donohoe Chevrolet, Brooklyn, 
Michigan. 


NEW W35E Holmes wrecker winch com- 
plete with cradle, never used. Carl 
Dutro, Zanesville, Ohio. Phone 6827. 


ANTIQUE CARS FOR SALE 


FOR SALE—1899 Oldsmobile, curved dash, 
in running condition. Will trade for new 
Olds. Dan Stoller, Haviland, Ohio. 


AUTO EQUIPMENT FOR SALE 


TOW PILOT—$17.50 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 


RED ARROW BARS—$42.43 
1947 Model with Guide Cables 
Approved by I.C.C. 

















Tow Bar Sales Company 
Factory Distributors 
100 So. Clinton St. Chicago 6 Ill. 


TOW CHAINS—5/16”’x16’ case-hardened, 
with hooks. $3.50 each. F.O.B. Trenton, 
check or money order. Arnold Sales Co., 
108 E. Hanover St., Trenton, N. J. 


VALVE GASKET KITS—$1.48 value for 
19 cents in lots of 100 or more. Fits all 
Willys and Ford military jeeps and all 
"46 and ‘47 Willys civilian jeeps; 
fits Willys cars and trucks from 
through '42 models. All gaskets but head 
gasket fits Willys products from ‘33 
through ‘42 models. Each kit contains 
14 gaskets, including head gasket. Now 
only 19 cents complete, F.O.B. Cincin- 
nati. Send money order or will ship col- 
lect. Mail your order today. SCHOTT 
MOTORS, INC., 2320 Gilbert Avenue, 
Cincinnati 6, Ohio. 


__ TRAILERS FOR SALE 





Automobile Dealer Is Desirous of 
Disposing of His Stock of New 


HIGGINS CAMP TRAILERS 


Fully Equipped at Distributor’s Cost 

Trailers are ideal for hunting, fishing, 
Florida vacationing. Write Box A23, 
West 57th St., New York 19, N. 





AIRPLANES FOR SALE 


FOR SALE—1947 deluxe Seabee. Only 20 


actual hours including ferry time. Per- 
fect condition. Two-way radio. Bargain. 
South Bend Screw Products, Inc., South 


Bend, Indiana. Telephone 3-1143. 

LUSCOMBE AIRPLANE, 1946 model, 2- 
place. Total time, 30 hours. Will sell 
outright or trade car or light truck. 
Phone 5-3549 or write D. H. Burlage, 
1218 Granby St., Norfolk, Va. 


ACCESSORIES FOR SALE 


LIMITED QUANTITY Dieterich KARVIS- 


ORS available. Models ‘‘AA,’’ ‘‘A,"’ 
“*B,’’ and ‘‘C."’ Packed 12 per crate. 
Price $180 per dozen delivered. Terms 
C.O.D. Special discount on five dozen or 
more. Box 1936, c/o Automotive News, 
Detroit 26. 





FOR SALE—Four new overhead heaters. 


Never been uncrated. 100.000 BTU. 
Burns natural gas. Price $295 each. 
Johnson Motor Co., Stafford, Kansas. 


WILL TRADE 





“me only. Will 
trade for automobiles and difference. G. 
L. Stevens, 300 E. Pershing, Springfield, 
Missouri. 

tne 
season (October 1 to May 1) located W. 
Paim Beach, Florida. Convenient to 
beaches, shopping, churches and schools. 
Three large bedrooms, two baths, in ex- 
change for new cars, list valuation 
equivalent to seasonal rental of $3,500. 
Further information, inquire Box 1969, 
c/o Automotive News, Detroit 26. 


MISCELLANEOUS 





ENGINE REBUILDING—Crankshaft 


John P. 
800 Commerce 


grinding and metalizing. 
Hughes Motor Co., Inc., 
St., Lynchburg, Virginia. 


FINA FOAM auto upholstery ‘cleaner, “new 


postwar product. Amazing results. Trial 
gallon free. Order four gallons, pay for 
three. Limit one free gallon. Auto deal- 
ers $1.45 per gallon. Check with order. 
Earl Grissmer Co., P. O. Box No. 5992, 
Indianapolis, Indiana. 





Two sides. 








will sell at a bargain. Box 1967, 
Detroit 26. 


c/o 
Automotive News, 


























The WORLD’S Finest 


AUTO AUCTION 


(FOR DEALERS ONLY) 


Going at FULL BLAST Every 


TUESDAY & WEDNESDAY 


RAIN OR SHINE, SALE HELD INSIDE MODERN BUILDING 
























































“Pat” Patterson, Auto Auctioneer, Sells a Car 
Every 70 Seconds 


WE GUARANTEE EVERY CAR 
















































Our reputation is your guaran- 
tee for HONEST, IMPARTIAL. 
EFFICIENT SERVICE. 


Call any bank or finance com- 
pany in Indianapolis for ref- 
erence. 


































Sales Start 12 o’ Clock Noon C.D.S.T. 


STUART & RAMP, INC. 


1011 N. Pennsylvania St. Riley 8781 
INDIANAPOLIS, 






















INDIANA 















NASH PARTS 


Large Stock of Mechanical and 
Body Parts in Stock 


We have sheet metal parts for late model cars. 


Out of town orders filled the same day. 


25% Discount to Dealers and Garages 


NASH CENTRAL MOTORS INC. 


3705 Carnegie Ave. 
Cleveland, Ohio 





ATTENTION 
ALL NEW AND USED CAR DEALERS 


The New Quick Change 


Dealers license plate holders now available. Can be used in round 

hole or slotted plates. Fits all cars, including Chrysler built 

rear brackets. No tools necessary. Cadmium plated. Order now. 
PRICE $1.00 PER SET OF FOUR 


Cc. HOWARD 


1498 OVERLOOK DRIVE AKRON 7, OHIO 








NEW SUBSCRIPTION ORDER 


| 

| 

| 

: Send Automotive News to Address Below 
for One Year $6 CJ or Two Years $10 0 

| for which check is attached UH) or send bill 0 
| 
| 
| 
i 
| 
| 
a. 
| 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


S 
8 
: 


New lettering, neon overhauled. Perfect || City..............ccsccscssssecsesssssessssssessstscscesesesseesesesessarazecerscues WRN aictveoscacencakcene 1 

condition. $175. Will ship. WEST MO- | 

TOR COo., P. O. Box 1335, Steuben- ° 

aa aunt | TRADE CONNECTION: 
EQUIPMENT WANTED—Snowplows, in|! Car Dealer [J Truck Dealer [J Manufacturer [J | 

good condition. Automobile Dealers Ex- ber 

change, Br. Plaza, So. cor. 22nd. | Job 0 Insurance 0 Financial 0 Supplier 0 | 

L. I. City, New York. | 


NEW FEDERAL truck sign, still in crate, | As dirs) cstashins hale Ach heedanc vb bnsnansacenanncabanssscebacioabantastinest >oneiiienceasaadtuabbeonte rixscamiiaiones | 








the belerlomestiat 


) ur IN? ales a 
Your 199 () customers 


How good are your 1947 sales in terms of dependable 


repeats? 


In other words, are your cars going today to the people 
who will want a new car in 1950 — and be able to 


pay for it easily? 


Wouldn’t you like the families who are getting your 


cars today to fill these specifications: 


Families who must have cars 

Families who want new cars often 
Families with comfortable incomes 
Families who are community pace-setters 


We can supply the families—over 3,000,000 prosperous 
suburban-type families whose very way of life, inde- 
pendent of streetcars and buses, is made possible only 


by cars. 


How do we get 3,000,000 families who must have 


sell - 


CIRCULATION OVER 


picking 


cars? Because we deliberately took your own market 
and wrote directly to it 
you created when you freed people from buses and 


the suburban market that 


streetcars. 
The age of BH&G readers’ cars averaged 2.8 years in 
1940, 
BH&G incomes are among the highest for all big 
magazines, 


Here’s your natural repeat market, your dependable 


repeat market when the going gets tough. 


the families who are 


to help build 


Here’s your prestige market 
pace-setters in their own communities 


your leadership. 


No other magazine funnels your story to your own 
market directly. Therefore, no other magazine is a 


more economical spot for your advertising dollar. 


Shall we tell you more about what BH&G can do for you? 


OOM II 


and Gardens 


3,000,000 
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